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OHIO LOCALS MEET AT COLUMBUS 


AMENDMENTS OF CONSTITUTION 








Although Attendance is Not Large, 
Much Enthusiasm Is Manifest and 
Future Prospects Are Good 





(From a Staff Correspondent) 


Columbus, Ohio, Aug. 8.—The eleventh 
annual convention of the Ohio Asso- 
ciation of Fire Insurance Agents was 
held at the Hotel Hartman in this city 
today. About fifty members were in 
attendance. Unfortunately, C. H. Wood- 
worth of Buffalo, former president “of 
the National Association, who was to 
have been the principal speaker, made a 
mistake as to the date of the meeting 
and was not present. The meeting was 
largely devoted to routine business and 
ended in time to let the members attend 
a ball game as the guests of President 
Lauterbach. While the attendance was 
not Jatge, fhe various parts of the State 
were well represented, and the spirit 
manifested bodes well for a large in- 
crease in membership before the next 
annual meeting. One of the most im- 
portant actions taken was the amend- 
"ment of the constitution to provide for 
membership of local boards as bodies 
in the association. 

President Lauterbach’s Address 

At'the opening of the meeting, Presi- 
dent Lauterbach invited everybody to 
make himself comfortable by removing 
his coat, as he was now going to deliver 
‘his ‘annual address, and before he got 
through those who adhered to the con- 
ventionalities would probably regret it. 

President Lauterbach said that it was 
unfortunate that the association had ta 
abandon its old plan of organization, for 
the majority of agents have to be so- 
licited and urged to organize and join 
the association, and consequently the 
work ‘is fetarded. To be a factor in 
maintaining - good principles in under- 
writifig “and advancing the agency ‘move- 
ment one must be unselfish, willing to 
work and make some sacrifices for the 
common good. 

In spite of the fact that the organiza- 
tion from a numerical standpoint, com- 
pared with past years, has suffered ma- 
terially, it will almost make up its pro 
rata share of the expenses of the Na- 
tional association, amounting to . 
The association now Has only 164 mem- 
bers in good standing. 

Continuing, he said: 

Should Carry Lorain Decision Up 


We have had a very sweeping decision 
at Lorain which approves of the rights of 
agents to organize. All of you, no doubt, 
are familiar with the same. If the or- 

ity of the local agents in this state would 

port our organization as they should, 
thep. we would have sufficient funds on 
hand to carry this gh to the supreme 
court, where it ought taken, by all 
means, and where we Saad finally Lave 
our rights clearly defined. If that decision, 
poe as it is, would be confirmed by the 
preme court, it would forever set at rest 
the legality of our existence and would be 
of untold value to every agent in the state. 
Want Too Much For Their Money 

I do not see how any agent who wants 

to be a factor in his profession can afford 
to be without this association. So many 
say: “What good will it do me?" The ben- 
efits are manifold. It is worth many times 
what it costs us to just assemble once or 
twice’a' year, exchange our views and meet 
one another, if we did nothi else. 

_ Certainly any man who Claims the in- 
sufante business as this profession can 


(Continued on Page 14.) 





AETNA INSURANCE COMPANY 


Of Hartford, Conn. 





Cash Capital................+++++ §$ 4,000,000.00 


GRD cc ceccccscccdboccedvccccss ‘MODES 
EAMREEES cc cccccccccccccccccccse §«=FgPEat 
of errr rrr 
Surplus to Policyholders ..........  8,466,072.43 


Losses Paid by A&tna in 88 Years, $108,748,826.97 
gr aly tet i. KEELER & GALLAGHER 


_— ‘Gosk Cons ty, ys Ag Gen’! Agents Western Branch, Cincinnati, O. 











PROTECT YOUR CUSTOMERS. 


By ‘giving them CONTINENTAL Safety Fund Policies. 
Secured by a net surplus ($8,428,734) exclusively protecting 
—- policy-holders, larger than that of any other 
mpan 

papertent advantage of Inspection by experienced men. 
Prompt attention to adjustments ensured by its large 
force of traveling men. 
Sixty-three mililons of dollars eae for losses since organi- 
sation. and over fifty years of business, are guarantees 





of fair treatmen 
om honest loss claimant pald one hundred cents on the 
lollar. 














THE CONTINENTAL 
FIRE INSURANCE CO. 


Capital 
$1,000,000. 
Assets over 

$17,000,000. 
Liabilities less than 

, ’ 

Policy- holders’ surplus 
nearly 


$9,500,000. 
OF NEW YORK, 




















PROTECT YOURSELF 


By ye the CONTINENTAL. 

Does n ite over the heads of its agents. 

Steadfastly protects its loyal agents against dishonest and 
wie ae —— 

a commission arrangement, sharing with you 

“i ‘prente of your agency. 

Liberally furnishes timely advertising matter. 

Gives you the privilege of writin ornado Insurance. 

Has a fixed policy and is not a “fair weather” friend, that 
is, does not withdraw, as many companies do, when local 
rate wars or heavy losses occur. 
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D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 
Surplus to Policyholders, $3,274,792.90 Total Lesses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns. 


JOHN B. KNOX, Secretary 


PHOENIX 

















BIG BATTLE WITH CITY BROKER 


INTERESTING 





ISSUES IN FIELD 





Contest on Part of Country Agents to 
Hold the Large Corporation 
and Trust Lines 





(From a Staff Correspondent) 

Milwaukee, Wis., Aug. 12.—There are 
some issues in the field in this state that 
have a bearing on local fire agents all 
over the country, but particularly in the 
west. I have been interested in observ- 
ing the trend of affairs and listening to 
the comments of agents on the inroads 
being made by the large city broker. 
Some agents are very bitter and their 
reflections are suffused with prejudice. 
There are, however, quiet comments 
made by the philosophers of the busi- 
ness that are worth listening to. 

United States Leather Company Line 

The issue up in Wisconsin is revived 
because of the placing of the United 
States Leather Company line under a 
blanket schedule at the low rate of 67. 
cents. This line was formerly controlled 
by Johnson & Higgins of New York, 
but was secured by Fred S. James & 
Co. of Chicago, who brokered it with 
the resident agents. The agents, there- 
fore, get a commission out of it, which 
they did not before, and to that extent 
the agents have been the gainers. It 
perhaps would not have been possible 
for the resident agents scattered over 
the state to deal with the leather people. 
It required the trained experts of a big 
agency to be able to round up a propo- 
sition of this magnitude. 

I have not singled out the James firm 
for any criticism nor do I desire to re- 
flect in the slightest on its methods. I 
simply have in mind the using of the 
United States Leather Company line to 
illustrate the angles at which the han- 
dling of big corporation lines from city 
headquarters is viewed. 

As Seen From the City Heights 

Let us look from the city viewpoint. 
Here is a large corporation which has 
plants located in different states. The 
headquarters are in Chicago or New 
York. It will be an economy of time 
at least to have all the line handled by 
one agency in close touch with head- 
The big city agency has its 
trained men who give most of their time 
to large lines. They are competent to 
apply schedules. They understand fully 
the use of every clause. They are edu- 
cated in the careful wording of forms. 
In all the technique of fire insurance 
they are skilled artists. 

Impressed by the City Expert 

When a corporation official listens to 
a big city insurance expert he is im- 
pressed by his ease in disposing of ques- 
tions pertaining to the line. He sees 
his intelligent grasp of the situation. 
The city expert has gone over every 
plant and by using the schedule can 
recommend practical improvements. He 
puts the proposition before the corpo- 
ration official in a clear, definite way. 

Close to the Powers in Control 

Again, the city agency that goes after 
these large lines is close to company 
managers and officials. Its experts know 
their personalities, strength and weak- 
nesses. The ability of these big city 
men to present a large undertaking is 
marked. Their assertions carry weight. 


(Continued on Page 15.) 
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ROYAL THE LRADER IN CHICAGO 


PREMIUMS OF COMPANIES GIVEN 





Amounts Reported to the City Collector 
for the Year July 1, 1906, to 
July 1, 1907 





The Royal becomes the leader in Chi- 
cago premiums this year for the first 
time in its history. Its premiums from 
July 1, 1906, to July 1, 1907, are $372,- 
725, a gain of about $63,000 over the 
previous year. This large gain in some 
respects was due to the reinsurance of 
the German of Freeport. Last year the 
Liverpool & London & Globe led the 
companies, and only falls a little over 
$6,000 behind the Royal this year. The 
Liverpool & London & Globe’s premi- 
ums are $366,302. Last year they were 
$312,472, with the Royal close behind 
it with $309,132. The Home was third 
in 1906, with $305,732. This year the 
Home reports $280,964. 

In 1905 the Home led all the com- 
panies with $284,814. The Liverpool & 
London & Globe was in second place 
with $276,189 and the Royal came third 
with $267,480. In two years the Liver- 
pool & London & Globe has increased 
over $90,000 and the Royal has increased 
in the same time over $105,000. 

The following are the premiums of 
such companies as have already reported 
to the city collector: 


Aschen & Munich......... $ Bag th $ 64,349 
Bd60-08666$06000060000 301,8: 133 
,; ~ ee a ee ere 1,1 10,200 
Pl hiivsebeeducte 95,847 431 
Oe See 30,559 ,005 
American Central ......... 60,376 60,337 
EE Shee cease eaedeeenrs 69,532 8,890 
SEN d.508065-066 0000008 182,43 144,285 
American Lloyds ......... 14,20: 3,382 
PE Mec ctesddccese 
Alliance, eS ge 







British America. 
Cent. Mfrs. Mut... 


Reem ee eee ee weee 


Continental 
Camden ...... 
Commerce 
Colonial 


COCO e ere eeeeeneee 


eee eee ee ee eee eee 


Firemans Fund 


Georgia Home 
DT iit niiewieese¢eeestes 
Globe & Rutgers.......... 
Gr. Western Lloyds. 
Granite Stat te 


PE seen vereedceceve 
INGIAMADOUS - ..cccccccccces 
ik Ge Oe Wee Meccecises 
Iowa Home 





eee eeeeee 


Mechanics 
Mercantile 





15,962 

20,199 

57,788 

2 29,998 

1,416 25,205 

SE EER nes ceccueceds 173,267 182,421 
EE. BE Descceceteces 15,414 10,172 
eee co vceenacks 38,007 38,062 
New Brunswick seanestlva 15,750 12,208 
N. _ _ Sheet eee ppept 178,287 188,292 
Ni a i RR eR 98,088 88,144 
N. B. & M., Eng......... 176,398 207,120 
NO fe ap aenene Re 14,917 12°60 
Northern, Eng............. 72,250 170,238 
W. National........... 56,285 64,018 
North River ............. 60,085 47,575 
Norwich Union .......... 94,508 110,044 
New Hampshire .......... 50,266 49,958 
Northern, N. Y........... 57,274 4,23 
EE eh echbhak is esevces 0,83 24,139 
Peter Cooper ......-...-. 21,788 17,120 
ee. cca ceus 66,484 75,272 
TR Ma aig veis'os e's 232.637 240.755 
Prussian Nat'l ee eel a oak 3,839 6,58 
in cnn. Teme 19,417 6,457 
= ._" Spepppeneepetes: 71,864 70,470 
Pennsylvania .......+.+... vt 1,200 
Phi RR a Sala ite 32, 25,400 
Pittsburg Und...........:: 70, 30 55,198 













Pheenix, Ct 129,220 181,082 
oyal 872,725 309,132 
Royal Exch 2,7 57,658 
§ 145,997 142,352 
£ 74,69 0,285 
Stat 23,805 18,449 
Stuyvesant 28,117 21,429 
St 12,568 11,667 
Sun, 14,078 eaee 
St. bee 11,483 “2945 
Sve 46,679 38,232 
fering CNONL...csescececces 68,632 76,811 
BOURNE Bc ccccveccecece 10,054 
Wnited AMEP..ccccccccesse 13, 564 
United States .. 
Virginia State .. 28,275 
Virginia F. & M 44,073 
WEROEEOE,.  Kcccccccccee'cs eeveee 
TEE cviveccésvecee 103,302 
Western, Can 79,801 
po ee rere 29,783 





Walla Walla Examined 


At the company’s request, the Wash- 
ington department recently examined the 
Walla Walla Fire so as to meet the re- 
quirements of states which it is entering, 
which demand a report by the home de- 
partment. The examiner prepared the 
following statement as of July 27: Total 
assets, $404,764.20; reinsurance reserve, 
$12,207.24; reserve for all other liabili- 
ties, $14,008.14; capital stock, $200,000; 
net surplus, $178,658.82. 

The company having amended its char- 
ter so as to comply with the laws of 
Missouri, has entered that state. 
M. Davis, president of the St. Louis Fire, 
will be its St. Louis agent. 





Retail Hardware Mutuals Growth 


The Retail Hardware Mutual Fire of 
Minnesota recently moved from _ the 
Boston block into larger quarters on 
the tenth floor of the Guaranty building, 
Minneapolis, it having outgrown its old 
office. Starting in business in 1900, in 
which year its gross premiums amounted 
to $8,000, the past seven years have seen 
its premiums increase until last year’s 
amounted to $90,000, and they will be 
over $100,000 for 1907. Its average loss 
ratio for seven years is 29 percent. 

This company is exclusively for retail 
hardware merchants. At first it only 
wrote their stocks, but four years ago 
began writing on their homes and house- 
hold furniture. On May 23 the quar- 
terly report showed its net assets to be 
$114,061. 

M. S. Mathews, the secretary, is the 
active head of the company, and an 
able underwriter. 





Will Locate at Cincinnati 


J. C. Wharton, who becomes special 
agent of the Sun of London for Ohio 
and West Virginia, will have his head- 
quarters with State Agent Jones in the 
Traction building at Cincinnati. Mr. 
Wharton for some months has been look- 
ing after the Tennessee field and he 
will continue to have charge of that 
state, together with his work in Ohio 
and West Virginia. 





MISCELLANEOUS NOTES 


The semi-annual statement of the Wash- 
ington Fire shows: Assets, $407,804; capi- 
tal stock, $50,000; reinsurance reserve, $80,- 
521; net surplus, $54,847. 


George A. Morin, special agent of the 
Caledonian in Illinois, Indiana and Ohio, 
has established headquarters at 290 North 
Delaware street, Indianapolis. 

In mentioning the successor of the late 
Judge Ostrander in handling the losses of 
the Phenix of a4 an error was made 
in this paper. . Rundall is in charge 
of the losses. 

Heavy rains having fallen throughout 
all of the state of Washington, after a 
month of unusually dry weather, danger 
from forest fires and other dangers result- 
ing from aridity, are over for this year. 


On Sept. 1 D. F. Lyons, recently ap- 
pointed actuary in the Minnesota depart- 
ment, will become deputy commissioner, 
succeeding E. Waters, resigned. No 
announcement has as yet been made of an 
actuary to succeed Mr. Lyons. 

John 8S. Aldehoff & Co. of Dallas have 

porated ss agents for the 
Equitable F. of Rhode Island for 
Texas and AH It is probable that 
the Equitable will also enter some other 
= territory this year or early in 

Walter L. Maillot, chairman of the cot- 
ton and cotton products committee ap- 
ointed for the purpose of revising rates, 
orms and schedules for the above ae. 
is submitting to companies a ne gin- 
house schedule. Mr. Maillot is calting for 
suggestions and criticisms which will be 
given due consideration, and the new 
schedule will be adopted within a few 





weeks. 


Edgar , 











The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOCH, Secretary 


Pr auiceeeonceed anes 4, 1907 


CAPIT. . 200,000.00 
REINSURANCE RESERVE - = $$3,350.00 
NET SURPLUS - - 117,088.00 

ASSETS "7 7 - w = $430,438.00 


A. P. ROSS, Special Agent, 
A. R. PORTER, Special Agent, 


Ohio, West Vir 


nia and Kentucky 
Michigan and 














= Ohio German Fire 


Insurance Company of Toledo 


Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


Stock Company. 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1, 1907, $130,978,798.69! 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets - ad - - $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus . - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 
000, continues to offer to the i a a 
Damage by Fire of unquestionable relia’ 





Western Department, Erie, Pa. Established in 1864 
J. P. DOWNING, Gen’l Agt., W. N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 























- CONFLAGRATION PROOF 


Liverpool & London & Globe 


Unsurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


IES PAID IN SAN FRANCISCO OVER 
FOUR MILLION F FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - CHICAGO 


Ohio, Indiana, Kentucky, T yp oo WILLIAM 8, WARREN, Resident 
West Virginia at Cincinnati. en ten ba ee ee ee 


OHIO FARMERS INSURANCE GOMPANY 


LEROY, OHIO 
Fire, Lightning and Tornade Indemnity 


STATEMENT JANUARY 1, 1907 








- =. $1,291,432,15 
Reserve for Losses - - - 36,540.50 
Reserve for Contingencies - - 100,000.00 
Net Cash Surplus ~ - - 505,037.56 
Total Assets - ~ -  $1,933,010.21 
JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IM 1848 
Losses Paid More Than $13,000,000.00 
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——————EE== 
WORKING ON THE DEAN SCHEDULE 


The committee on the Dean schedule 
that was appointed by the Chicago Board 
of Underwriters will not make a report 
to the board until some time this fall. 
The board has some of the raters of the 
Western Union going over the city and 
dividing it into districts according to tire 
protection. It is thought that these dif- 
ferent districts will have to be rated 
on different basis rates, according to 
fire protection and other features that 
enter into reaching a key rate. Again 
information has been gotten to show the 
relation in loss ratio when comparing 
buildings and contents. The figures 
thus far go to show that the contents 
loss ratio has been about three times as 
heavy as the building loss ratio. 

+e ae 
MANY BARN LOSSES 


Within the last few weeks there has 
been an unusual number of fires in barns 
and hay and feed stores in Chicago. One 
company alone has had five of this class 
of losses within two weeks. It is sus- 
pected that they are being set by a man 
who several years ago made the com- 
panies much trouble in the same line, and 
was sent to the asylum for the criminally 
insane as a pyromaniac. He has been re- 
leased from the asylum within a few 
weeks. 





- ++ 
WILL WAIT UNTIL VACATIONS ARE OVER 


Nothing will be done as to the proposed 
nonunion managers’ association until af- 
ter the vacation closes. A number of the 
non-union managers have been interro- 
gated as to their sentiments toward a 
non-union organization. Some of the 
companies are not very enthusiastic over 
the subject, as they do not see the need 
of two company organizations. If com- 
missions are to be regulated and separa- 
tion enforced by the new association, 
some of the managers take the ground 
that the wisest plan to pursue would be 
to disband the Western Union and or- 
ganize another body on a platform where 
all classes of companies could unite. 
There is deep-seated prejudice against 
the Western Union on the part of sev- 
eral non-union companies, and they would 
not agree to unite with it but would 
probably be in favor of a new organiza- 
tion. If the non-union managers who 
are endeavoring to promote an associa- 
tion find that it is not possible to get an 
organization started regulating commis- 
sions, it may be decided to make it a 
bureau for uniform inspections and in- 
terchange of information. 

ca ae 
TELEGRAPH STRIKE INTERFERES 

The telegraph operators’ strike in Chi- 
cago interferes quite a little with west- 
ern offices of fire companies, as there 
is always more or less telegraphing to 
do ih connection with sending instruc- 
tions to agents, loss matters and differ- 
ent features of communication between 
the manager’s office and the field. Some 
western departments are large customers 
of the telegraph companies. To some ex- 
tent the long-distance telephone is 
brought into greater use than usual, but 
in most companies the slower method 
of writing letters has to be used. 


++ ++ 
SOME LOCAL EVENTS 


F. J. Sauter, an examiner in the general 
agency of R. J. O unter & Co., 
been appointed Cook county special agent 
of the umet. He is a young man of 
g00d address and a hard worker. The 
Calumet will extend its operations in the 
county. 

Fire Attorney Frank J. Hogan of Chi- 





This office is in touch with an ex- 
perienced special agent, a young man 
who is well acquainted with agents 
in the central states. Has had train- 
ing in practical inspection work. Is 
now employed, but for personal rea- 
sons desires to change. Best refer- 
ences given. G. 13, Western Under- 
writer. 





tion, 26 persons arrested, seven indicted 
for arson, twelve cases pending in the 
criminal court. 

J. Ira Collins of W. G. Lemay & Co, of 
Chicago and Miss Myrta L. Shoemaker 
were married at Brookville, Ind., Aug. 14. 

President J. J. Flinn of the Chicago 
Press Club has appointed the following 
committee of members to draft a memoir 
in tribute to the late W. L. King of the 
Providence Washington: J. J. McDonald 
of the Connecticut, J. F. Joseph of the 
North British and T. R. Weddell of the 
Record-Herald. 

Rollins & Burdick have been given au- 
thority to issue London Lloyds automobile 
policies instead of sending applications to 
London. 

The next meeting of the Illinois nest of 
the Blue Goose will be held at 913 Masonic 
Temple, Chicago, Sept. 9, at 7:30. It will 
be To by a “Dutch feed” at the Bis- 
marck. 


INVESTIGATE THE DEAN SYSTEM 








Milwaukee Board Delegations Visit the 
Different Cities to Study Results 
of New Rates 





Delegations of Milwaukee agents have 
been visiting different cities investigat- 
ing the results of the Dean schedule as 
to rates and the effect on the public. 

One committee visited St. Louis, Kan- 
sas City and Omaha. Another went to 
St. Paul and Minneapolis. Another vis- 
ited the Michigan cities and still another 
went to Ohio and Indianapolis. 

These delegations are to report as to 
their observations, and the board mem- 
bers feel that they will have a valuable 
lot of information. 





St. Paul Enters Canada 

The St. Paul Fire & Marine has en- 
tered Canada and some agents already 
have been appointed. The business will 
be handled from the home office. The 
company looks for a good business in 
northwestern Canada especially, as that 
country has been filled up of late largely 
with farmers from the United States. 
The company will write hail insurance 
there, as it has done successfully in this 
country for many years and in this way 
will make a strong bid for other classes 
also. In the older portions of Canada 
the people in the smaller cities and 
towns have a strong preference for the 
English companies and American com- 
panies find it hard to get business. 





What Committee Recommends 


The insurance committee of the Ameri- 
can Bar Association will recommend to 
the national meeting of the association 
the following: 

That this association disapproves and 
condemns the prevalent custom which 
makes state insurance commissionerships 
political prizes to be distributed as such 
without regard to fitness or knowledge of 
the insurance business 

That all companies created under the 
laws of foreign countries be required to 
make deposit in at least one of the states 
before transacting business anywhere in 
the United States. 

The repeal of the valued policy laws. 

The creation in each state of the office 
of fire marshal. 

The enactment of a federal statute for- 
bidding the use of the mails to persons, 
associations, copartnerships or corporations 
conducting any kind of insurance business 
in the United States not licensed to trans- 
act such business by the states where such 
persons, associations, copartnerships or 
corporations are domiciled, or under whose 
laws any such corporations are created. 

The apportionment and contingent dis- 
tribution of the deferred dividend surplus 
on existing life policies of all companies as 
a condition precedent to the transaction of 
business outside of the home states of the 
several companies. 





Carroll Still to Control 


F. E. Jones, chairman of the house 
committee on appropriations, is now be- 
ing presented as a candidate for state 
auditor to succeed B. F. Carroll of Iowa. 
The latter is to be a candidate for gov- 
ernor. Some of the insurance men claim 
that this is simply a scheme to get rid of 
Garst, a prospective candidate for gov- 
ernor, and at the next session of the 
legislature create an insurance depart- 
ment, giving Carroll the right to appoint 
his own successor in charge of the insur- 
ance interests of the state. 





OHIO AND WEST VIRGINIA 


STIR OVER LIBRARY 





INSURANCE 





Objection to Ruling Out All But Mil- 
lion Dollar Companies—Want 
a Percentage Reduction 





Some comment has been caused at 
Cleveland over the fact that the trus- 
tees of the Cleveland public library have 
decided to accept insurance from no 
company that has combined capital and 
assets of less than $1,000,000. This 
brought out serious objections from the 
small companies. The trustees seem- 
ingly overlooked the fact that they 
should have looked for ratio of liabili- 
ties to assets rather than the assets 
alone. Fifty-four companies were found 
that were qualified to issue insurance on 
the properties under this ruling. The 
amount of insurance that expired a few 
days ago was $540,000, written at two 
annual premiums for three years and 
the 80 percent coinsurance clause. 

Fire protection conditions in public 
buildings about the city are again being 
discussed. It is said that the hospital 
for the insane at Newburg, just south 
of the city, is in a bad way, and that 
if a fire ever, gets a little start. there 
it would result in great loss of life 
as well as property. The city infirmary 
and hospital are in no better condition, 
it is stated. Manager Patton of the 
Cleveland Inspection Bureau says that 
schools and colleges over the state are 
notable for their lack of fire protection 
and prevention, and that at any time in 
many of them there is danger of great 
loss of life to students housed in the 
dormitories. He thinks that greater pre- 
cautions should be taken for the safety 
of lives, if not for the protection of 





kind. 


Some of the agents are objecting to 
the plan of fixing the new rates in the 
congested district, necessitated by the 
high-pressure water system. They say 
that it will cause an immense amount 
of work for the agents, where a flat re- 
duction would have caused but little 
trouble. The flat reduction would have 
affected the fixed charges for defects 
as well as the percentage charges, but 
the agents say this would have been so 
small that it would have amounted to 
comparatively nothing. Another thing, 
the change in the rates will be hard to 
explain to property owners. They would 
understand a 10 percent reduction on 
their present rate, but will hardly be 
able to see into a reduction on the basis 
rate that does not bring about an equal 
reduction on the rate used in the poli- 
cies. 


A test of the high-pressure water sys- 
tem will be given on Aug. » when a 
number of insurance officials and others 
will be present, in addition to a committee 
from the Chamber of Commerce. 

Some complaint has been made that the 
water pressure is not sufficient to reach 
above the fourth or fifth floor of some of 
the office buildings in Cleveland. The city 
officials claim that the pressure is higher 
than Chicago, Buffalo, Detroit and a num- 
ber of other cities. 

Business men of the West Side have 
asked for two more fire stations in that 
section of the city. 





Fremont Organizes Local Board 


The agents of Fremont and Clyde have 
organized a strong association to be 
known as the Sandusky County Branch 
of the Ohio Association of Fire Insur- 
ance Agents. A meeting was held Aug. 
6, at which the following officers were 
elected: President, Scott S. Wolf; vice- 
president, Walter Kridler; secretary and 
treasurer, Joseph Schwartz; governing 
committee, V. D. Butman (chairman), 
Charles F. Rice, M. W. Hobart, D. E. 
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Interest and Rents due and accrued. 
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A. H. ECKERT, Secy. and Treas. 
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Fuller and W. D. Pearce. Scott S. Wolf 
and M. W. Hobart were elected as dele- 
gates to the Ohio state convention. 

The organization of this board has 
been in contemplation for some _ time, 
and no doubt will prove very beneficial 
to the members. Most of the agents 
have joined the organization. 





NEWS OF WEST VIRGINIA FIELD 





Fairmount Agents Complain of New 
Rates and Say Outside Brokers 
Will Corral the Business 


Local agents of Fairmont, W. Va., 
have sent a circular letter to their com- 
panies protesting against the new Dean 
rates. They take the position that the 
rates promulgated in 1903, followed by 
revisions owing to improvement in the 
fire protection, are high enough consid- 
ering the record of the city and the 
condition of the fire protection. The 
agents take the ground that after the 
fire protection was improved the citizens 
expected a greater decrease in rates. 
The agents call attention to the fact 
that outside brokers are very active in 
soliciting business in their city, and if 
the new rates go into effect the local 
agents will not be able to hold some of 
the local business. The new rates show 
a reduction on a few risks, but there 
are increases on the larger number. 

Rather than: adopt the new rates the 
agents say that they prefer to take up 
the question individually with their com- 
panies and see if some satisfactory con- 
clusion cannot be reached which will 
save the business for the local agents. 





It is thought that the proposed plan 
to increase the fire protection at Wheel- 
ing will be adopted by the citizens and 
the city council. When the project was 
first proposed a blanket ordinance was 
suggested permitting the city to borrow 
money not only to increase the fire pro- 
tection but to make other improvements 
in the city. To this a number of citi- 
zens objected, and then it was decided 
to separate the propositions, allowing a 
vote to be taken on the blanket ordi- 
nance and then for the waterworks sep- 
arately. It is thought, therefore, that 
the waterworks deal will go through. 
The local agents think that the fire pro- 
tection will have to be increased. The 
saving will come to property owners in 
not having to pay so high insurance 
rates. 


Some of the agents at Clarksburg, 
W. Va., are complaining of the new rates 
on glass works and potteries in that 
city. They declare that if these rates 
are required New York brokers will 
capture the business. The agents are 
appealing to their companies to grant 
concessions on these risks. 

The West Virginia department will make 
an examination of the Norfolk Fire In- 
surance Corporation of Norfolk, Va., the 
latter part of this month, to determine 
whether or not it is eligible for admis- 
sion to the state. 

The Walla Walla Fire in West Virginia 
will be under the jurisdiction of Whilden 
& Hancock of New York. 





Change at Washington C. H, 


Edgar Snyder succeeds to the Sny- 
der & Stutson agency at Washington 
C. H. Mr. Snyder also conducts an 


agency at Jeffersonville, having bought 
out J. A. McKillip. Willis Stutson of 
the old firm is being licensed by non- 
union companies. 





Sues on Dispatch Building Loss 


W. D. Brickell and others, who owned 
the Dispatch building at Columbus, Ohio, 
have brought suit against nine companies 
to recover on loss caused by fire in the 
building several months ago. The mat- 
ter was submitted to a board of apprais- 
ers, but Brickell refused to accept the 
award of something over $8,000. This 
was made some time ago and the case 
has been hanging fire since. The com- 
panies interested and the amounts in- 
volved are as follows: German, $3,500; 
Phoenix of London, $5,000; L. & L. & G., 





$3,500; New Hampshire, $3,500; Security, 
$2,500; Northern of London, ° ; 
Queen, $3,500; Fire Association, $3,000. 

It will be remembered that the Dis- 
patch Printing Company brought suit 
against twenty-two companies two or 
three weeks ago, after failing to secure 
a third member for a board of appraisers. 





Canners Incorporate Mutual 

The Ohio Canners Mutual Fire Insur- 
ance Company of Columbus has been in- 
corporated by Samuel W. Courtright, 
James Stoops, J. C. Warrell, R. C. Peddi- 
cord and others interested in the fruit 
and vegetable canning business at Circle- 
ville, Ohio. The charter will allow the 
company to engage in the mutual fire 
insurance business in Ohio and other 
states, but it is probable that it will be 
confined to canning properties. 


LOSS RECORD OF FOUR CITIES 





Statistics Covering Last Year’s Experi- 
ence in Akron, Youngstown, Spring- 
field and Canton, Ohio 





(By the Ohio State Fire Marshal) 

By the estimates of the census bureau, 
Summit county in 1906 had 86,000 pop- 
ulation and Mahoning 81,000. 

In Summit county (Akron) 89 fires 
occurred in buildings worth, contents 
included, $877,279; the insurance at risk 
on these buildings was $506,400 and the 
actual loss $225,101. 

In Mahoning county (Youngstown) 98 
fires occurred in buildings worth, con- 
tents included, $952,592; the insurance 
companies stood to lose $675,394 and 
the actual loss was $184,905. 

In Summit county each dollar’s worth 
of property jeopardized had 57 cents 
worth of insurance on it; Mahoning 70 
cents. 

Akron, with a population of 50,738, 
had 60 fires in buildings worth in the 
aggregate, contents included, $616,700; 
insurance companies had at risk on them 
$369,260 and the actual loss was $53,422, 
or $1.05 per capita. 

Youngstown, with a population of 
52,710, had 78 fires in buildings worth, 
contents included, 674,960; insurance 
companies had at risk $468,425 and the 
actual loss was $119,700, or $2.27 per 
capita. 

In the average building a fire in Akron 
the loss possible was $10,278 .and the 
actual loss $890; in Youngstown the loss 
possible was $8,653 and the actual loss 
$1,534. 

The percent of loss to amount that 
might have been lost but for efforts of 
the fire department was, in Akron, 8%; 
in Youngstown 17%. 

The average Akron building was in- 
sured for 60 percent of its value and 
the Youngstown building for 72 percent. 

Akron has an area of 11% square 
miles and 66 firemen; Youngstown 12 
square miles and 67 firemen. 

In Akron one and in Youngstown two 
fires spread from the building first ig- 
nited to one other building. 

The application of the rule of census 
bureau for determining population shows 
that in 1906 Clark county had 63,536 
and Stark 101,565. 

In Clark county (Springfield) last 
year 112 fires occurred in _ buildings 
worth, contents included, $980,500; the 
insurance at risk on these buildings was 
$610,050, and the actual loss $72,937. 

In Stark county (Canton) 78 fires 
occurred in buildings worth, contents 
included, $741,662; the insurance risk 
was $342,812 and the actual loss $61,917. 

In Clark county each dollar’s worth 
of property jeopardized had 62 cents 
of insurance on it, and in Stark 46 cents. 

Springfield, with a population of 42,- 


A Progressive and Profitable 
Agency in Cincinnati 


desires an additional Sole Agency 
Company. Excellent berth. Ad- 
dress C 26 
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M1. A. RICHARDSON, President 


WM. D. DENNBY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capitai, 200,000.00 


This Company had only $17,250 involved in the San Francisco conflagration, whieh has 
‘ Bi he paid in full without discount. 


VeGder Underwriter Co., General Agent for the United States 
61 William Street, New York 


4. G, BUSWELL, Cook 


County Maseger, Chieage 
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OF DAYTON, 0. 








DAVID B. CORWIN CHAS. VAN AUSDAL 
President Vice-President 


GMAS. W. SCHBNK, Secretary 


F. A. ROTHIER, Pres’t ADAM BENUS, Sec’y 
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Cincinnati Underwriters 


Composed of the 


Eureka Fire and Marine 
and Security Insurance 
Companies of Cincinnati, 0. 


Statement Jan. 1, 1907. 


Total Assets,........ 000+ sseeseeecees $712,105.13 
zosses Paid Since Organization. .@3 ,324 872.45 








THE SPRINGFIELD UNDERWRITERS 


MUTUAL FirReE INSURANCE 


ComPANY 
SPRINGFIELD, OHIO 


ORGANIZED 1902 


N.H. FAIRBANKS, pnrcsr. 
M,L. MILLIGAN, racas. 
E. C. PRICE, auoivon «4 v. pacer. 


JOHN G. WETZEL, sco'tr. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 





ORGANIZED 1853 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


G. W. POHLMAN - - 
E.W. BURNET - 


President 
- Secretary 


G. W. POHLMAN, Jr. State Agent! 





MERCHANTS AND 


A 
MANUFACTURERS 
INSURANCE COMPANY 

CINCINNATI 
CHARTERED 1838. PERPETUAL. 
CAPITAL... 150.000 
ASSETS -ro'poLicy 287732 
HOLDERS. 


° 222,228 
William H. Calvert, Peesident 
} Winfield Ss. ‘wkill, je., Secretary. 


| 404 First National Bank Bidg, 

















ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Cash Capital - - - $300,000.00 
Reserve for all other ~~ 72,941.83 
‘oO - 
GEORGE BRUMDER, President 
FRANK DAMKOLHLER Secretary 
BIERCE & SAGE, General 


SPECIAL 
WICK, Ishpeming, Mi 


- - oe 
queray WOLLAEGE 


° - $722,879.65 
- - 156,504.13 
Re Vice-President 
r., Vice 
HUGHES, Supt. of Agencies = 
its for Michi 


Re-insurance 
Net Surplus - 


an and Qhio 


Whitney Opera House Block, Detroit, Michigan 
AGENTS—J. T. KIRKWOOD, Cleveland; FRANK M, SAGE, Detroit; GEO. B. SEDG- 





Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 


207-209 E. Madison St. 


Organized in 1867 


GERMAN FIRE 
Insurance Company 
of WHEELING, W. Va. 
Cash Capital, . . 














Telephone Main 275 CHICAGO | Net Surplus, . . . 229,349.55 
SOUTHERN DEPARTMENT: WM. F, STIFEL, President 
1005 Washington Ave., ST. LOUIS — RETHARN, Viog Prove 
1. F. Small, Superintendent We, COT ithe eet nt a censles 
Bell Telephone 3081 W. R. RICE, Special Agent 
Fire Insurance at Cost Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


A. B. IDESON, _ President. 


J. H. LEIDING, Secretary 


ASSETS, $83,680.25 NET SURPLUS, $70,620.44 


Agents Wanted in Ohio. Surplus 


J. H. LEIDING, 
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069, had 103 fires in buildings worth, 
contents included, $960,750; insurance 
companies had at risk $602,950 and the 
actual loss was $56,610, or $1.34 per 
capita. 

Canton, with a population of 38,440, 
had 49 fires in buildings worth, in the 
aggregate, contents included, $460,080; 
insurance risk $179,100 and the actual 
loss was $11,984, or 38% per capita. 

The actual loss was 5 5-6 percent of 
the possible loss in Springfield and 23-5 
percent in Canton. 

The average Springfield building 
burned was insured for 62 percent of 
its value and the Canton building for 
39 percent. 

In the average building a fire in 
Springfield the possible loss was $9,415 
and the actual loss $549. 

In Canton the possible loss was $9,389 
and the actual loss $244. 

Springfield is 11 square miles in area 
and employs 45 firemen; Canton’s area 
is 63% square miles and has 41 firemen. 

In Springfield no fire was allowed to 
spread beyond the building in which it 
originated; in Canton but two fires got 
beyond the building of origin, and they 
fired but one additional building each. 

The foregoing cover all fires reported 
by the chiefs, both in and outside the 
corporation lines. 





Sue Sandusky. Gas Company 

At Sandusky, Ohio, C. C. Bittner, the 
Manufacturers Mutual and the Knox 
County Mutual have sued the Sandusky 
Gas and Electric Company, alleging that 
the defendant’s gas mains corroded and 
broke and let gas escape into the base- 
ment of Bittner’s building, resulting in 
explosion and fire and the destruction 
of the building. Bittner alleges that 
his loss was $7,000, with only $4,000 
insurance. The insurance companies seek 
to recover the losses they had to pay. 





OHIO NOTES 
Squibb Bros. succeed Harlan Squibb at 


Cambridge, Ohio, John M. Squibb being 
the new partner. 
The Capital of New Hampshire has 


transferred from John Field to Henry 
O’Kane’s office at Columbus. 


At Lynchburg, Ohio, C. O. Puckett’s 
agency becomes nonunion by the transfer 
of the German American to Albert Feike. 

A. R. Davis becomes agent at Cleveland 
of the North British & Mercantile of 
ted York, succeeding H. G. Laundon & 

0. 


Joseph A, Cloud, Ohio state agent of the 
Pheenix of London, is spending a few 
weeks in northern Michigan with his 
family. 

Warren D. Lama, a fire agent at Clyde, 
Ohio, is lying at the point of death at his 
home. No hopes are held out for his re- 
covery. 


A. C. Speed, state agent of the Ameri- 
can Central, and family are spending the 
summer months at the Hotel Victory, 
Put-in-Bay. 

The Phoenix of England has transferred 
its agency from Shedd & Pembroke to 
Frank J. Macklin at Columbus to replace 
the Union Assurance. y 


Ira L, Miller of Dayton has transferred 
his companies, the Cincinnati Underwriters 
and Pittsburg, to the Shieble Bros. Mr. 
Miller will enter the brokerage business. 


The survey of Dayton for the applica- 
tion of the Dean schedule has not yet been 
completed, but will be finished in a few 
weeks. Dayton has been placed in the 
2% class. 


John W. Goebel of Quincy, Ohio, has 
united forces with the Clinton A. Mow 
agency at Bellefontaine. Mr. Goebel will 
still keep his connection with the Quincy 
office and will divide his time between the 
two places. 

W. T. McHenry has sold his agency at 
Lima, Ohio, to P. T. Mell, who has been 
in business about one year. The Mell 
agency now consists ‘of the Norwich Union, 
the Michigan Fire & Marine and the Fire 
Association. 


The receiver of the defunct Atna Fire 
Association of Cincinnati has sued the Troy 
Laundry at Canton for $404.28 with interest 
since July 19, 1905, as its assessment under 
a $2,000 policy to pay its share of the con- 
cern’s indebtedness and expenses of re- 
ceivership. 

Homer Morrison, the noted leader of a 
gang of firebugs in Williams county for 
twenty years, will have to go back to the 
Penitentiary, his parole having been re- 
voked by the board of managers a few 
days ago. Governor Harris was flooded 
with protests against the action of the 
board in granting him a parole. 





MICHIGAN AND INDIANA 


FEATURES OF FLINT PROGRAM 








Business, Banquet and Automobile 
Ride—Both Locals and Specials 
Meet at Same Time 





Detroit, Mich., Aug. 13.—(Special Cor- 
respondence.)—The committee having 
charge of the agents’ meeting at Flint, 
Sept. 5-6, is preparing for a big meet. 
It purposes sending an invitation to 
every fire insurance agent in Michigan, 
urging him to attend. If this meeting 
turns out as anticipated and the agents 
show up as they should there will be a 
big talk and some good must come from 
it. Again, there will be a full pond of 
specials. The program has not been 
fully decided on, but it runs about this 
way: Meeting of the local agents at 
1:30 on the 5th; meeting of the special 
agents at 4:30; banquet, which both spe- 
cials and locals will attend, at 9 p. m. 
Of course there will be toasts and talks— 
plain talk, too. The next day, the 6th, 
meeting of local agents in the morning 
for an auto ride, get through with this 
part of the program at noon, and after- 
noon finishing of the regular business. 
An invitation has been sent to Secretary 
Putnam asking him, if possible, to be 
present. I hear some agents have griev- 
ances they propose to air. If the agents 
will get together and talk over matters 
and be reasonable in their talks, I am 
satisfied many bad features in: the busi- 
ness can be eliminated. You can’t get 
the whole machinery working just as it 
should; that will never be, but improve- 
ments can be made. Secretary Eldridge 
is sending out announcements in_ sec- 
tions, and if the agents do not know 
there is going to be a meeting it will 
be no fault of his. Commissioner Barry 
will act as toastmaster at the banquet 
which the local agents at Flint will ten- 
der the local and special agents. 

A very nice nonunion company had 
its representative here this week seeking 
an agent, whom he found. In dis- 
cussing the matter with your corre- 
spondent he said: “We are not crazy 
for preferred business and we are pre- 
pared to pay very liberal commissions 
in order to get ourselves established in 
a good office.” The liberal commission 
is what is killing the business. The 
larger the commission the greater in- 
centive to give off. If the companies 
would reduce commissions and be a lit- 
tle more careful in the selection of 
agents there would be a great change 
for the better, but they don’t do it. 


A new firm started in the fire insur- 
ance business determined to be square. 
Its members had considerable experi- 
ence and a good business acquaintance. 
They have found, however, in soliciting 
business there is something necessary 
outside of experience and acquaintance 
to get certain lines. A line of $30,000 
was promised them, provided they did as 
well as the other agents. They found 
that meant to give 10 percent off. The 
new firm did not get the business. 


A few weeks ago another effort was 
made by a certain few agents to get 
together a body of men engaged in the 
fire insurance business who were known 
to be square in every particular. On 
the list of good ones was one old agent 
who was found to pay commissions to 
a certain alderman who places business 
with his office. Another who was on 
the list did the same thing. This I 
could not believe until a letter was pro- 
duced in which the agent agreed to give 
an assured commission. I begin to think 
we are all bad. 

Certain firms in order to get control 
of large lines of fire insurance rebate 
their full commission on all liability and 
casualty insurance. In all local organi- 
zations one of the unwritten laws (there 
are no written laws governing the Under- 
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Walla Walla, "The Hartford of the West." The wealthiest city in proportion to population 
on the Pacific Coast, and ranks 4th in the United States 
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CONCORDIA FIRE INS. CO. Detroit, Mich. 
NORTH RIVER RE INS. co. nae 5 —" 
ew Yor . M. . We write a general Class of 
GERMAN FIRE INSURANCE co. MICHIGAN, business and desire representation 
COLONIAL A re co. F. A SH in every Town, ng yes 
ew Yor! CHI ’ the above States. e have 
N . CO . 
Philadelphia, Pa. OT eiRK WOOD largest Non-Union Agency in the 
NASSAU FIRE ORA CE CO. oxlio AND KENTUCKY, | United States and any agent repre- 
Brookl . x. Bidg., Cleveland + genting one or more of our com- 
DIXIE FIRE INSURANCE CO. GEO. B. SEDGWICK. sin, Danies is entitled to the full capsc- 


Green: eo NN. &. 
NATIONAL LUMBER INS. CO. 
BEN FRA 











10. o Be « Ge 
LIN INSURANCE CO. [Minneapolis 
y, Pa. 


Box 556, wg Wisconsin. 


. ity of our Office. 


and St,’ Paul, WRITE US. 
Minn. 











Automobile Insurance 








COLUMBIA 


1INSURANCE COMPANY 


of Jersey City, N. J. 


INSURES AUTOMOBILES under the most liberal 


‘orm of policy, coverin ainst loss or damage arising 
THEFT. Also 


f 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING and 
COLLISION done and sustained, ineluding legal expenses incurred thereby. 


against loss by 


ORR & WALL, General Agents, Chicago, IIl. 
AGENTS WANTED IN DESIRABLE LOCALITIES 





NATIONAL 


Tnsurance Zompany 
OF ALLEGHENY, PA. 
INCORPORATED 1866 


CAPITAL - - = $500,000.00 
RESERVE - - 403,635.59 
SURPLUS To Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


NORTHWESTERN F.&M. 


Tusurance Zompany 
OF MINNEAPOLIS, MINN. 
INCORPORATED 1899 


CAPITAL - - = $300,000.00 
RESERVE - - 173,266.97 
SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 706,428.85 





GEO. H. SCOTT, General Agent 


H. M. HUFF, Assistant General Agent 
184 La Salle Street, CHICAGO, ILL. 





writers Club in Michigan) is that no 
concessions of any kind shall be made 
in order to get fire insurance. Parties 
who are practicing this mode of securing 
lines claim that they make no rebate 
on fire insurance, so are living up to 
the letter of the law, but they are not. 
It is a mighty poor agent who resorts 
to this practice in order to get his share 
of business. Oxp Detroiter. 





Dissolution at Terre Haute 

George Ehrenhardt, of the Ehrenhardt- 
Streeter Company, of Terre Haute, Ind., 
has gone to Europe, and his partner, 
Mrs. Catherine A. Streeter, has instructed 
her attorney to arrange for a dissolution 
of the partnership. The Dixie has al- 
ready transferred to Mrs. Streeter, and it 


is likely other companies will also trans- 
fer. Mrs. Streeter is a very competent 
business woman and has built up the 
agency rapidly. On going away Mr. 
Ehrenhardt left the agency affairs in a 
condition quite unsatisfactory to her. 





Proceedings Have Been Dismissed 


All proceedings in the case of R. Z. 
Chandler vs. John S. Burwell et al., were 
dismissed Friday in Detroit by Judge 
Hosmer in chancery without costs to 
either party. Complainant offered to 
settle his claims in the old partnership 
of Chandler & Burwell; also the claims 
of E. R. Chandler, his brother, against 
Burwell, by the payment of a nominal 
sum of money, but, as stated last week, 





defendant refused. After Judge Hos- 
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mer had dissolved the injunction against 
Whitbeck, Burwell & Chapman and given 
R. Z. Chandler the right to look after 
his renewals only, Mr. Burwell made 
further concessions, and rather than be 
involved in long-drawn-out litigation he 
agreed to make a settlement, which in- 
cluded all claims of whatever nature of 
either of the Chandlers against Burwell 
or the old firm of Chandler & Burwell. 
Complainant agrees to stay out of the 
fire insurance business in Detroit for at 
least a year and has gone west, it is 
said, to join his brother at Vancouver, 
B. C., where they are said to be en- 
gaged in the timber business. 





RULING ON THE MICHIGAN LAW 





Attorney-General Holds Assured May 
Give Power of Attorney to Sign 
the Coinsurance Clause 





The power of attorney phase of the 
new Michigan insurance controversy has 
been definitely settled by a ruling of the 
attorney-general that such is not in vio- 
lation of the spirit of the law. Not- 
withstanding this decision, the compa- 
nies are discouraging the practice and 
are insisting that the assured sign the 
application for coinsurance whenever 
possible. If the circumstances require 
the power of attorney, the companies 
are accepting such, provided the power 
of attorney is delegated to someone in 
no way connected with the agency is- 
suing the policy. In the other event 
they labor under the idea that the 
power may be abused and to their detri- 
ment. 


Enterprising agents in the state have 
already devised labor-saving means of 
complying with the demands of compa- 
nies in connection with the coinsurance 
agreement. The rubber stamp has ap- 
peared on daily reports, showing that 
the new form of coinsurance, properly 
signed by assured and agent, has been 
attached to policy. This is being gen- 
erally accepted in lieu of a signed copy 
of the clause, especially from reliable 
agents. So long as the companies have 
definite knowledge that the law has been 
complied with by the attachment of the 
prescribed form to the policy itself, they 
are not so particular in having a signed 
request on the daily report. 


Manager C. H. Barry of the Penn- 
sylvania Fire submitted some of the 
disputed points as to the Michigan co- 
insurance law to Commissioner Barry 
of Michigan. Manager Barry draws the 
following conclusions from the Michigan 
ruling : 


1, That the new law does not repeal the 
old law containing the penalty of expul- 
sion from the state. 

2. That the commissioner appears to be 
unwilling to commit himself as to the pro- 

riety and legality of a power of attorney 
ssued to a fire insurance agent or one of 
his employes. 

In view of the fact that the power of 
attorney is revokable at the discretion of 
the maker, without notice, it would seem 
that all powers of attorney are dangerous 
and should be discouraged in every possi- 


e@ Way. 

4. That a company would be held liable 
for the violation of the law and it is its 
duty to see to it that the coinsurance 
clause is applied for in a legal manner, 
application to be attached to the policy or 
retained by the company in its discretion.”’ 
It is evident to me that the = safe plan 
to be pursued will be to insist on the 
signed application of the assured being at- 
tached to both policy and daily report, sig- 
nature to be in ink, and in no case a rub- 
ber stamp, in order that the company may 
have in its possession evidence that can be 
produced “in case of controversy to affirm- 
atively show that the application was 
properly and legally made.” 





Important Movements in Indiana 

A. J. Dillon of Rochester, Ind., state 
agent for the Continental Fire, was in 
the city yesterday. 

H. O. Phillips, state agent of the Han- 
over Fire, returned yesterday from Cov- 
manen, Ind., where he adjusted a small 
oss. 

H. W. Boyd, state agent of the 
Reycel Fire, ve Crawfordsville and 
vicinity his undivided attention this week. 
C. H. Kelley, state agent of the St. 


Paul Fire of Terre Haute, will spend 
the coming two weeks in St. Paul. 
Fred S. Pumfield, state agent of the 
Germania, thought enough of Indian- 
apolis to run down one day this week 
from his summer vacation at Lake Max- 
inkuckee. 

Harry Phillips of the Hanover Fire 
takes his vacation during the next two 
weeks. In deference to the health of 
his little girl, who is at present enjoy- 
ing better health than at any time during 
her short existence, Mr. Phillips will re- 
main home. 

W. H. Smith of Wabash, special agent 
of the Security Fire, was an Indianap- 
olis visitor this week. 

F. F. James, state agent of the Ohio 
German Fire, who has been ill for the 
past ten days, is again at his office. 

J. H. Hellekson, state agent of the 
Springfield Fire, will spend the next 
two weeks in the Chicago office and 
perform the duties of two or three who 
will take a vacation. This the reward 
for a good home office record. 

Jesse O, Gable, state agent of the 
Spring Garden Fire, is in the southern 
part of the state cleaning up some un- 
finished business preparatory to taking 
his vacation at Mackinac.—Indianapolis 
Commercial-Reporter. 





Indiana Premiums and Losses 
The following are premiums and losses 
or fire companies in Indiana for the 
first six months of 1907: 








Company Premiums Losses 
Aachen & Munich ......... 2,472 $5,539 
Agricultural 
AMECETICAN 2..022000- 

NEE $008606000060004600%K6 493 
Commerce 50: 
errr rere 7,967 2,522 
DEE, Kdaccucseespeneccesed 10,640 389 
Fire Association .........0+s 26,696 9,312 
POOMERD PURE sccccccscccee 24,903 7,211 
Firemens Fund Corporation.. 6,751 9,303 
DA: ccttcbervotaccterese 10,900 1,664 
German Fire, Pennsylvania.. 11,30 8,951 
Germania, New York ....... 53,669 21,739 
te aaeiéid bashed dete a-aie 12,657 4,214 
Hamburg-Bremen .......... 16,408 6,842 
REE. cnedinceg svt doaceee 2,186 2,077 
EE Grivdesednnsdaceeceses 9,913 1,531 
oe eee 1,915 18 
National, Pennsylvania ..... 7,562 846 
National Lumber ........... 53 aunt 
New Brunswick 1,65 eeae 
Norwich Union ....... 23,977 10,482 
CRI GOPMIOM .0cccccees 15,773 6,197 
Southern, Louisiana .... 5,461 351 
spring PN &34\666sn00d06s 23,370 9,963 
BUM, LOUMMIANA ocsccccccccecs 3,062 507 
Williamsburg City .......... 11,950 1,767 
Eldridge’s Flood of Postals 


Michigan agents are receiving all kinds 
of postal cards with strange and fan- 
tastic settings. The pictorial art has 
been exhausted in these sublime crea- 
tions. Eldridge is the man who is grind- 
ing out the postal card grist. It is all 
about the Michigan Local Agents As- 
sociation meeting at Flint, Sept. 5-6. 
Whether Eldridge is picturing himself 
in these photographs remains to be seen. 
He will be at Flint with all the glory 
of Detroit about him. He wants to meet 
every agent face to face there. 





Indiana Agency Appointments 


Allemannia—Karl Freitag, Michigan City. 

American, N. J.—G. R. Bracken, Mont- 
pelier; Dougherty & Emmons, Hartford 
City; First National Bank, Freeland Park; 
w. dD. McGrew, Rosedale. 

Citizens—L. R. Dey Royal Center. 

Com’! Union—O. V. Knapp, Newburg. 

Connecticut—W. G. Smith, Gentryville; 
W. H. Bunch, Plainville; W. H. Busch, St. 
Marys; Jones Bros., Remington; O. C. 
Hass, Mt. Vernon; Martin & Co., Oakland 
City; G. W. Haines, Clarks Hill; F. B. 
Coyner, Colfax; H. H. Smith, Lima; Staf- 
ford-Rowley Realty & Loan Co., Orland. 

Fidelity, N. Y.—W. H. Burkley, Sey- 
mour; C. O. Hass, Mt. Vernon. 

German, Pa.—A. J. Harmon, Rensselaer; 
Richmond Ins. Agency, Richmond. 

Ger. Amer., N. Y.—Evans Bros., Poneto. 

Glens Falls—Field & Spangler, Albion; 
Davis & Davis, Brook; H. W. Broadstone, 
Clay 4 W. O. Osborne, Culver; Samuel 
Gaunt, Earl Park; J. S. Wright, Vevay; 8S. 
G. Fife, Yoeman. 

Hamilton—Benbow & Benbow, Muncie. 

Hartford—D. P. Williams, Silverwood; 
W. J. Ten Barge, Poseyville; F. A. Hol- 
lett, Francesville. 

Home—J. L. Jackson, St. Paul; F. S. 
Hixen, Middlebury. 

Ins. Co. of N. A.—F. A. Hollett, Frances- 
ville; Stewart Runyon, Newcastle; H. E 
Johnson & Son, Gary. 

Jefferson—Doran & Conboy, Laporte. 

Milwaukee—A. 8. . Elkhart; W. S. 
Berry, Dunkirk; Richard Bros., Pl 
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July Ist, 1907 

ASSETS | LIABILITIES 

Mortgages, First Liens...... $123,050.00 Amount Due Re-Insurance 
Interest Accrued thereon.... 1,787.88 COS... eee eee eee eee 270.52 

EL... bc cspesecae cesses 13,500.00 Commission on Uncollected 
Interest Accrued thereon... . 112.50 Premiums ...........--. 3552-94 
Cash in Office and Bank.... 2,947.47 pe eee 962.43 
Premiums in Course of Col- Re-Insurance Reserve...... 17,037-15 
rer eer 14,211.76 SRR oAa ss pikes ane ce ses six 100,000.00 
Commission on Re-Insurance___ 67.63 | ere Pere __ 33,854.20 
$155,677-24 $155,677.24 
Premiums written since January 1St, 1907........--. esse eee ee eee eee $22,423.30 
Losses incurred o - ” shige ROT AT COREL OCR TTT ET Le 35331-44 
Increase in Assets ‘“‘ ‘ Teer eee eee ee eee ee 17,317-64 
- “« Re-Insurance Reserve since January 1St, 1907 .........---+-: 7,972-57 
" ‘* Surplus “ sas - aire rrr 5,648.20 
Surplus to Policy Holders, - - $133,854.20 

OFFICERS DIRECTORS 
d Schroeder, - - - President Edward Schroeder Alexander Kehr 

Edward A. Uhrig, Vice-Pres. and Treas. Walter Gchroeder George Schaaf 
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SURPLUS LINES 


MrLean Stinson & Co., Limited 


(roromto, canava) 


825,000 Capacity 


CHICAGO OFFICE, 159 LA SALLE ST. 


EUGENE I. WILE, RESIDENT MNGR 





Capital Stock, $200,000 


Whitbeck, Burwell & Chapman 


209-211 Majestic Bldg., Detroit, Mich. 
GENERAL AGENTS FOR THE 


UEEN CITY 


Net Surplus, $200,004 


Michigan Agents in need of a live company, write us. We 
can take care of your farm business. 





SURPLUS LINES 


We solicit your orders on desirable Michigan Business for the 
Globe & Rutgers and other reliable companies. 





Capital $200,000.00 


The Stuyvesant Insurance Co. 


- ORGANIZED 13850 
Assets December 31, 1906, $553,600.74 
Surplus to Policyholders, $281,670.18 





Capital $200,000.00 


Pacific Fire Insurance Co. 


ORGANIZED 1853 
Assets December 31, 1906, $637,724.68 
Surplus to Policyholders, $389,680.74 





Capital $400,000.00 


Insurance Underwriters 


Assets December 31, 1906, $2,067,333.15 
Surplus to Policyholders, $570,641.67 





Writing only Sprinklered Risks 


Manufacturers Lloyds, 
Merchants Fire Lloyds 


Applications Accepted by 





outh. 
; 8 


National, Ct.—Holmes & Co 


76 William Street 


Rollins & Burdick 


Agents for Chicago and Surrounding Territory 
159 La Salle Street, Chicage 


JOSEPH S. FRELINGHUYSEN 


NEW YORK 
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Lima; Ford Rodibaugh, Mil- 
ford; G. M. Fleming, Warner; J. Mj 
Townsbey, Idaville. 

National, Pa.—E. G. Closson, Logans- 

Maupin, New 7 


port; D. T. tle 
Nat’l Union. has. Martin, Wabash; O. 
Hass, Mt. Vernon. 


ond 

Phila. Und.—J. W. Lewis Realty Co., 
Wabash. 

Royal Exch.—La Herly & Craig, Clinton. 

Scot. U. & N.—L. H. Ballow, Lebanon. 

Shawnee—W. B. Redding, Montpelier; 
W. H. H. Martin, Lebanon; H. T. Tudor, 
Martinsville; Delton Wilson, Greenwood. 

St. Paul—A. B. Titus, Bloomfield. 

State, Eng.—A. W. White, New Albany; 
Joseph Miller, Terre Haute; McGreevey & 
McGreevey, Ind anep. 

Sun, La. . 8S. Gallagher, Tolleston. 

Western, Pa.—A. L. Howard, Greens- 
burg. 





Michigan Agency Appointments 


Aachen & Munich—Wynne & Kinsella, 
Detoit. . 

Allegheny—Miss H. C. French, Bay City; 
Stever & Lingle, Flint; H. E. Coppins, 
Jackson. 

Capital—W. A. Meier, Monroe. 

Columbia, N J.—Finley & Coughlin, 
Hancock; Deuel & Backus, Harbor 


Springs. 
Cosmopolitan—Ignatius Reagan, St. Ig- 


nace. 

N. B. & M.—G. W. Burton, Rockwood; 

M. N. Ballard, Sparta; J. C. Winans, 

Waldron. : 
un, La.—W. B. Arms & Co., Fenton; C. 

F. Marsh, South Haven. 

Washington—F. W. Ward, Battle Creek; 
Geo. B. Stevens, Detroit; D. T. Stone, 
Flint; W. A. Martindale, Grand Rapids; C. 
H. Garrett, Kalamazoo. 





MICHIGAN NOTES 


John C. Winans has purchased the 
agency of S. W. Yeagley at Waldron, Mich. 

H. A. Muzzall has purchased the Dur- 
ham & Moore agency at Coopersville, 
Mich., and now has eight prominent union 
companies. 

Myron N. Ballard has purchased C. B. 
Loomis’ agency at Sparta, Mich., and com- 
bined it with his own, giving him a fine 
string of companies. 


The printing plant of Kimball, 
500-510 Fourth street, Grand 
Mich., is being equipped with 
as sprinklers, to be in service about 
ept. 


The Western Factory Insurance Associa- 
tion will write the new steam laundry 
plant_of the Baxter Company, Northeast 
and Fountain streets, Detroit, Mich. The 
line of insurance is $115,000. 


Superintendent of Agents Colson of the 
Walla Walla Fire has made the following 
appointments in Michigan: William Keary, 
Detroit; Henry N. Geer, Saginaw; A. E. R. 
Bush, Bay City; Campbell & La Barge, 
Grand Rapids. 


Stover 





INDIANA NOTES 


Chesterton, Ind., is about to install wa- 
terworks. 


The National Lumber goes with F. F. 
James at Indianapolis. 

At Lebanon, Ind., C. F. S. Neal union- 
izes, the Ohio Farmers going to James W. 
Edwards. 

H. L. Hall has purchased the Haynes & 
Haynes agency at Peru, Ind., and combined 
it with his own. 

At Terre Haute, Ind., William P. Don- 
nelly becomes stamping secretary, vice 
c. R. Butler, resigned. 


Fisher & Murdock at Logansport, Ind., 
have purchased the L. W. Pilling agency 
and added it to their own. 

William C. Porter has been appointed 
stamping secretary at Red Key, Ind., suc- 
ceeding Mrs. EB. B. Connolly, resigned. 

Aaron Vurpillat opens an agency at_Win- 
amac, Ind., and Clinton Saltsgiver at Mish- 
awauka, Ind., each taking the Rochester 
German. 


At Bloomsburg, Ind., the Rochester Ger- 
man, American and Security have trans- 
ferred from Clarence Donnell to A. L. 
Howard. 


Fire early Sunday morning at Fairland 
burned a livery stable and pool room and 
damaged a drug store, causing about 
$3,000 loss. It is charged to incendiarism. 
The Hartford had the insurance, $2,300. 

An unlimited permit to cease operations 
has. been attached to Pa" covering the 
plant of the Diamond Brick Company at 
Muncie, Ind., and agents have been re- 
quemes to limit to thirty days at any one 
time. 


Philip Hunt, farmer, near Covington, 
suffered a loss of $4,000 by fire on the 
night of Aug. 9, which was stopped from 
being total to him by the lucky circum- 
stances of his having renewed a policy on 
it the day before the fire. 

At Owensville, Ind., blanket policies have 
been issued on lumber for the Grimwood 
Company. The lumber is so separated by 
clear spaces as to warrant a pro rata or 
average clause, and agents have been in- 
structed to reform the contract. 

There is some agitation at Columbus, 
Ind., over the Columbus Canning Com- 
pany’s risk. It is alleged that two of the 
prominent agencies have written the risk 
and allowed recent discount on the tariff 
rate. The matter is being investigated. 





IN ILLINOIS AND WISCONSIN 


INSPECTIONS 





IN THREE TOWNS 





Some Late News Regarding Electrical 
Conditions at Janesville, Beloit and 
Eau Claire 





At Janesville, Wis., the existing elec- 
trical inspection ordinance has been criti- 
cised and a new one will be considered 
with the representatives of all electrical 
service companies. The draft of an up- 
to-date measure will probably be sub- 
mitted to the city council in the near 
future. The lighting company is in- 
clined to resent the criticism made by 
an insurance representative that it is 
perniciously active, to the detriment of 
the standard for wiring, and the man- 
agement has decided to lend the mu- 
nicipal inspector every aid possible in 
the enforcement of the existing ordi- 
nances. Some trouble has been expe- 
rienced with interference on the-part of 
window trimmers and others with the 
wiring, and it has been suggested that 
a license regulation be enacted for the 
purpose of preventing injury to standard 
wiring after being passed upon by the 
inspector. 

The local agents’ association of Beloit, 
Wis., does not seem inclined to inter- 
fere with the fire chiet in the manner 
in which electrical inspection work is 
conducted, and the matter will be taken 
up with the council committee by the 
electrical inspector. 


At Eau Claire, Wis., the new elec- 
trical wiring open for inspection recently 
indicates that the standard for wiring 
is being properly maintained. The in- 
spector is believed to be competent and 
has the necessary backing of the chief 
and fire commissioners. The lighting 
company is preparing to install a high 
voltage transmission line from Chippewa 
Falls, which will enter a substation at 
the city limits. This will give the com- 
pany considerable increase in capacity 
and allow a more aggressive campaign 
in behalf of new business. Most of the 
old and defective wiring criticised a few 
months ago is being overhauled. Few 
fires of electrical origin have occurred 
in Eau Claire. The lighting company 
aims to conduct its business on safe 
lines and has never refused to observe 
reasonable precautionary measures. It is 
planning to abandon the soo-volt direct 
current system of lower potential. 





Will Meet Aug. 28 
The Wisconsin Association of Local 
Fire Insurance Agents will hold its ninth 
annual meeting in Milwaukee on Aug. 
The program has not been com- 
pleted, but there will be business ses- 
sions at 10 a. m. and 2 p. m. and a 
social session in the evening. All-agents 
are invited, whether members of the as- 
sociation or not, and special agents are 
also welcome. 





Rates Restored at Clifton 
Rates have been restored at Clifton, 
Ill., where bad practices have been in 
evidence for some time. A new tariff 
has been furnished agents and they have 
been given instructions by their com- 
panies to observe it strictly. 





Oil Insurance in Illinois 

Rates on oil in tanks in the oil region 
around Robinson, IIl., have been promul- 
gated as follows: Basis rate, metal 
tanks, $2.50; wooden tanks, add 50 cents; 
exposed by other tanks within 100 feet, 
add $1; exposed by other tanks 100 to 
200 feet, add 50 cents; protected by 
lightning arresters, credit 50 cents. This 
class of business is comparatively new 
in Illinois and there is considerable de- 
mand for insurance. A number of the 
prominent companies are declining all 
offerings. The lightning hazard is heavy, 
and although the oil is insured with a 





warranty to maintain an embankment 
around the tank which will hold its con- 
tents, some underwriters think there is 
serious danger of the burning oil 
spreading over a large territory. There 
was a bad oil fire at Bridgeport a few 
weeks ago through a tank’s being struck 
by lightning. 





Want to Save Expense 

The companies are making earnest en- 
deavors to induce the Wisconsin authori- 
ties to accept riders embodying the 
newly adopted changes in the policy con- 
ditions, thus saving the great expense 
of printing entirely new policies. This 
expense would be considerable, and, hav- 
ing just been incurred in Iowa, the com- 
panies would like to avoid further ex- 
penditure in that direction, to say nothing 
of the extra work and annoyance that 
would be entailed in placing new poli- 
cies in agents’ hands and securing re- 
turn of old ones. 





Fire Marshal Gets Busy 

Fire Marshal Purtell of Wisconsin has 
commenced to get busy in a way which 
is very gratifying to insurance agents. 
He began at home by notifying property 
owners at Madison, whose premises have 
been in a dirty condition, to clean them 
up. In some cases local agents had tried 
for years to do this, but had not suc- 
ceeded in getting the property owners to 
act. Where the notice by letter has not 
received proper attention, it has been fol- 
lowed by a visit, and property owners 
are — that they will have to toe the 
mark. 


ILLINOIS NOTES 


William H. Armstrong of Morris & Arm- 
strong, local agents at Metropolis, Ill., died 
recently. C. Morris will continue the 
agency. 


The name of Millikin & Armstrong of 
Champaign, which recently appeared 
among the agents of the North River, 
was published by error. 

Blanket insurance on stock and fixtures 
of D. B. Stall, jeweler, Hoopeston, II, 
is reported, and agents have been asked to 
cover each under separate items, 


J. W. Shepherd, Jr., has disposed of his 
agency at Oakland, Ill., to William A. 
Reeds and has gone to Paris, Ill., where 
he will assist his father in his agency. 


Companies report a large number of 
small tornado losses in Illinois, due to 
storms, last week. Some of the companies 
also report an increase in the number of 
lightning losses. 

The Washington Fire has made the fol- 
lowing Illinois appointments: Rollins & 
Burdick, Cook county; Edward Camlin, 
Rockford; Henry F. Velde, Peoria; Brooks, 
Harrison & Garlough, Bloomington. 

A joint committee of the two Illinois field 
organizations will probably visit Wyanet 
in the near future. There has been trouble 
there for some time. It is charged that 
one agent is cutting rates and another is 
meeting the cut. 

At El Paso, Ill, blanket insurance has 
been written for the Smith Dry Goods 
Company, covering on and in its brick 
store and brick warehouse in rear and 
twenty feet from store. Companies are 
asking for specific insurance or attachment 


of the average or 90 percent reduced rate 
clause. 





WISCONSIN NOTES 


The Hartford Mutual Fire has been or- 
ganized at Hartford, Wis. 

Ed. C. Coleman has purchased R. L. 
Hoskin’s agency at Barron, Wis., repre- 
senting the Hartford and Pennsylvania. 

The Milwaukee agency of the Cooper of 
Dayton has been transferred from Feasley 
& Wenninger to Hilbert, Baerwald & Dawe 
Company. 

F. L. Weineck, Wisconsin special agent 
of the Westchester, has moved his desk to 
J. O. Myers & Co.’s office, 185 Grand ave- 
nue, Milwaukee. 

Deputy Inspector A. M. Clawson of the 
Union has reported on the large sprink- 
lered plant of the Racine-Sattley Company, 
wagon factory, Racine, Wis., recommend- 
ing numerous improvements. The risk 
consists of twenty-three separate divi- 
sions and as a whole is preggeness fair. 
The line of insurance is $540,000. 

Criticism has been made of the form of 
policy on the property of the John H. 
Kaiser Lumber Company at Wau Claire, 
Wis. The first item blankets planing mill 
and cement boiler house, but, as they are 
separate risks, cooperation is being solic- 
ited for specific amounts on each or attach- 
ment of an average or 90 percent reduced 
rate clause. 





In Answering Advertisements Please Men- 
tion THE WESTERN UNDERWRITER. 





THE WEST AND NORTHWEST 


INVESTIGATE FIRE PROTECTION 











Committee to Look Into the Conditions 
at Brainerd, Minn., and Suggest 
Needed improvements 





A committee has been appointed to 
investigate and report on the equipment 
of the fire department, water supply and 
condition of the mains, also on the 
personnel of the fire department at 
Brainerd, Minn. The committee will 
also report on the loss record of the 
town for the past ten years, with the 
view of giving the city authorities an 
opportunity to better the prevailing con- 
ditions before any action is taken in 
regard to either pulling out of the town 
entirely or putting into effect an ad- 
vance in rates to meet the needs of the 
case. 

It is believed that the city authorities 
will be inclined to improve the water 
supply and mains, clean up the present 
deplorable condition of the alleys in the 
business district and make any needed 
changes in the personnel or equipment 
of the fire department rather than stand 
for an advance in rates, which will ulti- 
mately be promulgated if something is 
not done to improve the present situa- 
tion. 





Entering the Dakotas 

The Security of Connecticut is now 
entering North and South Dakota. J. 
Pierce Wolfe of Moorhead, Minn., is 
special agent for North Dakota, and is 
now planting agencies. P. B. Churchill, 
who was. formerly with the New York 
Underwriters, becomes special agent of 
the Security for South Dakota and 
Minnesota, and will have his headquar- 
ters at Sioux Falls, S. D. For the last 
year or so he has been a local agent 
in the iron range at Virginia, Minn. 
The Dakotas are in the territory of 
Western Manager J. A. Daggett. 





May Be Suits in Missouri 

Considerable speculation is being in- 
dulged in at St. Louis as to the possibility 
of action by the attorney-general of Mis- 
souri similar to that taken against the 
companies in Kansas. Missouri rates are 
made by two bureaus—the St. Louis In- 
surance Surveys, for St. Louis city and 
county, and the Fetter Rating Bureau 
of Kansas City, for the remainder of the 
state. The attorney-general has recently 
secured information from the insurance 
department concerning the cornpanies and 
it is believed by some that he intends to 
make this the basis for action. 





Missouri Agency Appointments 


7Etna—F. C. French, Lancaster; M. Dim- 
mitt, Clarence; W. A. Tucker, Arbela; A. 
Steeples, Granger; H. F. Shore, Luray; A. 
= uggle, Excello; Geo. Sturgiss, Edgar- 
ts) 


n. 

American, N. J.—W. E. Scott, Elmo; EB. 
F. Nebel, High Hill; Capt. N. Dix, Martins- 
burg; rooks. 
Bros., Mooresville; Ww. J. . 
house; J. 8. Pence, Wakenda; J. W. Fra 
Bonne Terre; D. M. Tesrean, Frederick- 
town; J. W. McIntosh, Knob Noster; J. M. 
Abington, Windsor. 

Amer. Cent.—Chas. Wilder & Co., Rich- 
ards; A. G. Logue, Marceline. 

Citizéns—L. C. Davis, Fordland. 

Connecticut—J. EB. Dodenbach, St. Louis; 
J. L. Van Wormer, West Plains; H. R. 
Ellison, St. Louis. 

a ne aeae & Thompson, Webb 


ty. 

Ger. Amer.—Malachy Maguire, St. Louis. 

Georgia Home—J. W. Fairbanks, Spring- 
field; Jacob Pontius, Trenton. 

Glens Falls—J. F. Furby, Carterville; J. 
D. Kline, Charleston; Thomas & Price, Jef- 
ferson City; W. P. Holmes and Butson & 
Green, Kansas City; IL A. wing, Kil- 
bourne; John B. Means, Maysville; W. 8. 
Edwards, New Madrid; E. Bennet, 
Salem; Fred Kincannon., Granby. 

Hartford—F. Churchill Whittemore and 
F. D. Hirschberg & Co., St. Louis; Theron 
Carnes, Linn: S. M. Young, Hamilton; P. 
E. Bledsoe, Fawcett. 

Home—Mundell & De Vorss. Jamesport; 
J. N. Smith, Cuba; W. E. Marion, Monett;: 
Henry Brinkman, Rosebud. 

North America—W. M. Byrne & Co. 
Louis; P. Montgomery, Essex: J. 
Spillers & Co., Boonville; L. O. Weakley, 
St. Joseph: Miss Ruth Page, Chillicothe. 

L. & L. & G.—Steel Bros., Ironton. 


(Continued on Page 12. ) 
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EXPERIMENTS 


Tue letter of President De Borr of 
the Nationa, Lire of Vermont to its 
policyholders contains much valuable 
comment on life insurance conditions. 
One point he makes is most apt. We 
refer to the fact that academic theorists 
have been substituting their Utopian 
conclusions for the rules of experience, 
tested and tried, since the life insurance 
agitation began. 

It is true that the testimony of able 
and honest men, schooled in the busi- 
ness, has been treated with indifference, 
and in some cases scorn. 

Legislators seem to think that no life 
insurance official can be trusted. His 
advice, they infer, would be entirely 
selfish, Hence they turn to the reform- 
ers, whose views are beautiful enough 
for ladies’ tea parties, but whose adapta- 
tion to the environment of business calls 
for sacrifice and destruction. 

The day of experiment will probably 
have to continue until truth is recog- 
nized and facts are regarded in their 
true light. 








LIFE AGENTS’ PAY 


Ir seEMs to be the almost unanimous 
experience of the general agents of life 
insurance companies that it is not pos- 
sible for the soliciting agent to make a 
living under the Armstrong commissions. 
Agents were willing to give the Arm- 
strong law a trial with the hope that 
with less competition and a higher pro- 
fessional class of men in the business, 
more insurance would be written and 
thus the smaller commissions would be 
offset by the larger volume. 

The expectations of the men in the 
business have not met with the results 
that were hoped for. A large number of 
excellent men have found it impossibte 
to write enough insurance to equal their 
previous income. Competition with com- 
panies outside of New York is very keen. 
With the unrest im the public mind that 
still exists, together with the mental tem- 
perament of the agents, companies find 
that there is not the same spirit mani- 
fested as heretofore. Some excellent men 
copnected with the best companies have 
tried hard to reach the previous record, 
but find they cannot do so. 

Most of the agents seem to feel that 
with 10 percent added to the first year’s 
commission and longer renewals they 
could afford to remain in the business. 
It is certain that life insurance can never 
be sold successfully over the counter. It 
is something that has to be gone after 
earnestly and industriously. Like gold, it 
has to be mined. The workers should be 
strong men, who appreciate the responsi- 
bilities of the business. Unless these men 
can be paid the same income as they will 
receive in some other line of business of 





equal importance they will drift away 
into other agtivities. 

New men of the best caliber are not 
attracted to life insurance under existing 
conditions and with the present pay as 
stipulated by the Armstrong laws. 

To keep good men in the business it 
will be necessary to pass some amend- 
ment. The publicity given life insurance 
has corrected most of the evils. It hardly 
seems necessary for a state to go so far 
as to regulate the compensation of men. 

We believe that life insurance has 
reached that point where the states can 
afford to reduce some of the burdens and 
yet have sufficient restrictions on com- 
panies so that it will be almost impossible 
for the extravagances of the past to be 
indulged in. 





PUBLICITY 


CoMMISSIONER RitTENHOUSE of Colo- 
rado has adopted the policy of full pub- 
licity for his department. After being 
“thrown down” once or twice by com- 
panies he felt justified in shielding from 
public criticism for their misfortunes 
rather than their faults, he cut loose 
from star-chamber methods entirely, al- 
though he was not much given to them 
before. Companies now have fair warn- 
ing that if they get caught in Colorado 
either impaired financially or engaging 
in some off-color practice the Denver 
newspapers will be given all the par- 
ticulars in the possession of the depart- 
ment. 

This is something of a new departure 
in supervision. Most of the departments 
have treated the public pretty well in 
this regard, but this is carrying out the 
much-praised publicity idea to its logical 
conclusions. Many departments have 
held it to be their chief duty to see that 
companies operating in their states were 
solvent. Under that theory some of tle 
big life companies passed muster right 
along for years when they were honey- 
combed with graft. Others have been 
quietly stopped from doing what was out- 
side the pale of the law, when the pub- 
lic should have been given full warning 
that their managements had proved them- 
selves willing to overstep legal limits. 

A few departments have adopted the 
“gum-shoe” policy almost in its entirety. 
The supervising official sets himself up 
as a czar, who may or may not accom- 
modate his humble servants—the people— 
with such information as they want and 
have a perfect right to. One refuses to 
give out the names of companies’ agents 
on record in his office, because some of 
the companies prefer that he should not 
do so. In times past one commissioner, 
who retired from office without having 
achieved any great honor, declined to 
make public opinions rendered by him- 
self or the legal branch of the depart- 
ment. Some of these departments are 
good for but little except to collect taxes 
and publish statistics which all other 
states publish. 

If, as was proclaimed with fine pa- 
triotism at a meeting of commissioners, 
the commissioners stand “between the 
people and the companies,” the people 
are entitled to know all about the com- 
panies, not only their financial standing 
but their inside workings, their private 
deals, and the general character of their 
managements, as shown by their practice 
of having their every action as clear and 
open as the day, or, on the other hand, 
of their attempting to hoodwink the pub- 
lic and evade the laws, or go just as 


far in beating the people as the letter of 
the law will permit. 





Personal Side of the. 
Insurance Business 


Mrs. N. S. Head, wife of the special 
agent of the Westchester in Minnesota 
and the Dakotas, died at her home in 
Minneapolis some days ago. She had 
been an invalid for the past six or seven 
years. 


I. G. Dietrich, for many years well 
known in life insurance circles in Chi- 
cago, died a few days ago after suffer- 
ing from paralysis nearly four years. 
He was an able writer on life insurance, 
having won the prize offered by the 
American College of Insurance for es- 
says to be used as text books. He was 
a man whose splendid disposition bound 
many friends closely to him. 


St. George Kempson, editor of the New 
York Insurance Journal, died this week 
following an operation for appendicitis. 


C. O. Young, state agent of the New 
York Underwriters in North and South 
Dakota, who had to have an operation 
performed last spring, has now recovered 
and again has taken up his work in the 
field. He lives in Fargo, but went: to 
Minneapolis to have his case attended 
to at a hospital. 

H. Barnum of Thousand Island 
Park, New York, is among the near- 
great when it comes to catching pickerel 
and black bass, and he is also the 
proud possessor of the speediest motor- 
skiff at the popular St. Lawrence re- 
sort. In the winter time Mr. Barnum 
travels about the country as  superin- 
tendent of agenices of the Agricultural 
of Watertown, but July and August are 
spent at his Thousand Island home, 
where his visits are returned by Agri- 
cultural field men and agents from all 
over the field. Here he dispenses a 
generous hospitality and frequently dur- 
ing the summer he is the genial host 
at a “shore dinner” and fishing party 
which is attended only by members of 
the Agricultural family. No one knows 
better than he the intricacies of the 
Thousand Islands, the best bass shoals 
and the deepest “pickerel weed beds,” 
not to mention the hundred and one 
camp-sites, where the requisites—wood, 
shade and water—are to be found in 
convenient abundance. He and N. T. 
Julian, state agent for Ohio, hold the 
Park record for a day’s catch of pickerel 
and black bass—over one hundred and 
twenty pounds. Mr. Barnum admits that 
Mr. Julian is a fiisherman of parts, but 
holds that he is partially at least re- 
sponsible for his training. Mr. Julian, 
however, learned the rudiments of the 
angler’s art from M. L. Alexander of 
Cincinnati, although they have never 
actually fished together. Mr. Alexan- 
der has never fished himself, but has 
talked on fishing a great deal with 
L. E. Guntrum, also of Cincinnati, and 
has often said what he could do if he 
ever should go fishing. Other ardert 
Agricultural fishermen on the St. Law- 
rence are Frederick F. Buell, New York 
state agent; Charles R. McCabe, IIli- 
nois and Wisconsin state agent, and 
P. M. Dunnington and E. J. Hengle of 
Chicago. 

Some of the western managers of fire 
companies are becoming interested in 
Chicago banks. A few weeks ago C. 
W. Higley of the Hanover was an- 
nounced as a director in the new bank 
that will be located in the heart of the 
produce commission district. In the re- 
organization of the Federal National 
Bank of Chicago, P. D. McGregor of 
the Queen has been elected a director. 
The new president of the Federal Na- 
tional is E. C. Brainard, formerly sec- 
retary of the old Mutual Life of Chi- 
cago, whose name was later changed 
to the Chicago Life. 


J. T. Christi, a Des Moines insurance 
adjuster, had a peculiar experience while 


on a recent trip in northern Iowa ad- 
justing 


losses. While driving about 








Parkersburg he passed the country resi- 
dence of W. T. Golonz and noticed that 
flames were mounting the rafters of. the 
barn. He called to the house, but no- 
body answered, and Christi immediately 
began the organization of a double- 
bucket brigade with the aid of farmers 
whom he had summoned. Mr. Christi 
saved the house, but the barn was de- 
stroyed. He left before he discovered 
whether the barn was insured in his 
company or not. 


C. C. Clark of Milwaukee, special 
agent of the Royal for Wisconsin, was 
badly injured by being crushed between 
a street car and a pole at Eau Claire, 
Wis., Wednesday of last week. Return- 
ing from Chippewa Falls on the open 
car he started to get out as the car 
rounded the corner at the Eau Claire 
terminal. The car swung so close to 
the pole that he was crushed, four. ribs 
and his shoulder blade being broken. He 
is in the Eau Claire hospital and the 
Royal is getting the best doctors possible 
to care for him. 


Cyrus W. Neal, chief deputy in the 
insurance department of Indiana, com- 
pleted his twelfth year in that position 
the other day. He has served under 
half-a-dozen auditors, probably because 
they could not find his superior. He is 
popular with every insurance man that 
comes in contact with him, always ready 
to render them any service, at the same 
time looking closely after the affairs 
of the department. He is one of the 
best story tellers in the state, and in- 
surance officials and agents like that 
kind of company. 


The Knights of Pythias Insurance De- 
partment News has this to say of Harry 
G. Parr, one of its superintendents: 


Mr. Parr, who now and for some months 
has secured the largest number of trans- 
fers from the fourth to the fifth class, is 
Harry G. Parr of Whitewater, Wis. He 
was born in Granville, Ill., Sept. 30, 1863, 
moved to Bloomington in 1865, attended 
school at the Normal school until 1875, 


removing to Champaign, Ill, was u- 
ated from the Illinois College in 1883. 
Commenced his insurance work in 1885 


with E. P. Roberts of the Massachusetts 
Mutual in Chicago, remaining with him 
three years, then with the New England 
Mutual two years. Went with the Fidelity 
Mutual Life in 1893 and was manager of 
the Chicago office for most of the time un- 
til 1898, when he removed to Springfield, 
Ill, to begin the transfer of the Franklin 
Life Association to old line rates. He has 
assisted in the transfer of the Franklin 
Life Association, the Merchants’ Life As- 
sociation of St. Louis and the Fidelity Mu- 
tual Life Association of Philadelphia. He 
has transferred the following companies 
alone: The Safety Fund Life of Missouri, 
$3,500,000; the American Life of Nevada, 
Mo., $1,000,000, and the Home Annuity As- 
sociation of Missouri, $1,000,000. All these 
were reinsured by the Missouri State Life 
of St. Louis. He has been with the in- 
surance department in their transfer work 
since Feb. 15 of this year and has trans- 
ferred about $1,000,000 of insurance up to 
date, and is much pleased with the new 
and up-to-date forms of contract for mem- 
bers used by the insurance department, and 
is at present in Montana in the interest 
of the insurance department. 


“Honk! Honk! Honk!” 

A guest at the Midland Hotel paused 
in his walk across the lobby toward 
the clerk’s desk last night and listened. 


“Honk! Honk!” The sound was re- 
peated. 

“Geese?” the guest inquired of: the 
clerk. 

“Hardly,” replied the clerk. “That's 
the Order of the Blue Goose.” 

“The what?” 

“Blue Goose,” repeated the clerk. 


“They’re up in parlor ‘U A bunch of 
insurance men—having a good time. 
Just leading a fresh victim across the 
hot sands. Secret order—Blue Goose’— 
See?”—Kansas City Star. 


P. C. Atkinson, who has taken the 
agency of the Equitable Life of New York 
at Eau Claire, Wis., is a young man who 
comes from the ranks of newspaper men, 
and has entered the life insurance field 
with the characteristic enthusiasm of 
his former calling, and is making good. 
Besides being well known he believes 
in liberal injections of printer’s ink into 
his business, and says it brings results. 
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N a recent address William Bro 
Smith, counsel of the Travelers. 
quoted the following clause as one 

frequently incorporated in life policies 

twenty-five or thirty years ago: 


visit 
the 


first 


sphere lying north of the forty-second 

rallel of North latitude and west of the 
ortieth meridian of longitude, east from 
Greenwich, and may also pass as a pas- 
senger by usual routes and means of 
public —— to and from any port 
within the foregiong limits. But if he 
shall at any time during the continuance 
of this Policy pass beyond or be without 
the foregoing limits or shall be engaged 
in making any erial voyage or in blast- 
ing, mining or submarine operations or as 
a fireman using steam fire engine or in 
the manufacture, use, custody. handling 
or transportation of highly inflammable 
and explosive substances or engaged in 
any capacity upon any sea, sound, inlet, 
river, ke or railroad either as owner, 
master, subordinate or employee, or if he 
shall enter into any military or naval ser- 
vice whatsoever, whether voluntarily or 
otherwise (the militia, when not in actual 
service, alone excepted) without the con- 
sent of this Company previously given in 
writing in each or either of the foregoing 
cases; or if he shall to such an extent 
indulge his appetite in the use of alcoholic 
or narcotic stimulants or become the sub- 


pir his health 
rium tremens, or if he shall be convicted 
of felony, or shall die by suicide. whether 
the act be voluntary or involuntary, felo- 
nious or otherwise, or whether the insured 
be sane or insane at the time of the act, 
or if he shall die by the hands of justice, 
or by or in consequence of a duel, or by 
or in consequence of the acts of hostile 
Indians or public enemies, or of the viola- 
tion of any law of the United States or of 
the etates or territories of the United 
States or of -— within whose 
limits he may or while doing any un- 
lawful act or in consequence thereof, then 
this Policy shall be null, void and of no 
effect except in the cases provided for by 
the condition of the Policy. 

President Clark of the Union Central 
Life has called attention to sfecent 
changes in that company's policy, from 
which the objectionable “liquor traffic” 
provision—one of the last of the sort 
to succumb—has been eliminated. Shortly 
company’s new forms will all be free 
from such objectionable _ restrictions. 
This shows part of the progress of 
thirty years. 


+ 

In the old policies there were few 
privileges in case of withdrawal from 
the company. Under most contracts the 
man who lapsed was regarded as a 
criminal, who should be punished. Now 
the reserve under a policy is regarded 
much like a man’s bank account; he 
aw withdraw it or leave it, as he sees 


Zz 

The point of view has changed. Once 
the company assumed the hazard of the 
assured’s death, but compelled him un- 
der the policy to reduce that hazard to 
a minimum. Now the company assumes 
not only the hazard of death but of 
change of occupation, residence and hab- 
its. Under the old policy a man con- 
sented to let the company act very 
much as a guardian, from which he 
had to. request permission to do what 
his business or pleasure required. Now 
this notion has mostly passed away and 
the obligations of the assured under a 
life insurance policy consist almost en- 
tirely of paying the premiums. 


+ + 
Notwithstanding the marked improve- 
ments in policy forms, the price of life 
insurance has advanced only a little in 
thirty years. With a few companies it 





has not advanced at all; the others felt 
obliged to provide for the reduced rates 
of interest. Life insurance stands al- 
most unique in this regard. If a man 
puts his money in a bank he gets 2 
or 3 percent less than he did thirty 
ars ago. If he seeks good investments 
e must accept a low interest rate. 
If he would buy or build a home, it 
costs him much more than a similar 
one would have done years ago. His 
family is more expensive, his own cost 
of living is higher. So are his salary, 
or wages, or the income from his busi- 
ness. Life insurance stands out almost 
alone as something of which a certain 
amount of money will buy almost as 
much and of very more desirable qual- 
ity than thirty years ago. Agents should 
not lose sight of this. 


+ + 

Up to this time, life insurance com- 
panies for the most part have been very 
skeptical as to the future of the business. 
Some of the old annual dividend compa 
nies, or rather the low commission com- 
panies, have been increasing their busi- 
ness. In case of these companies, so far 
as the soliciting agent was concerned, 
there was but little change in the commis- 
sions. These companies, therefore, have 
lost but few men. The agents of such 
companies had to overcome the prélic 
prejudice due to the conditions of the 
time, and this was no small burden to be 
lifted. However, such companies did not 
have their agency plants disturbed and 
disrupted because of the commission 
question. 

Those companies that, in addition to 
the public inertia, were confronted with 
serious defections in their agency ranks 
and pessimism on part of those that held 
on, had a mighty problem before them. 

Those companies whose entire makeup 
has been revolutionized and which have 
no annual dividend record of moment 
to fall back upon, are still in the foe. The 
agents of such companies have little to 
encourage them, because the bone and 
sinew of such companies are very weak. 
They lack substance. 

Some companies that have gone through 
the period of stress and have been forced 
to make many changes possess a vitality, 
initiative and resourcefulness that will 
push them into the light and their fu- 
ture is unquestioned. 

Despite the wave of pessimism and dis- 
couragement that has borne down heav- 
ily on the business, there now seems to 
be an awakening.. Reports that come to 
this paper in touch with actual condi- 
tions indicate that the men of ability and 
determination are getting a firmer grip 
and have gone into the field to secure 
results. Companies are feeling the ef- 
fects 

There seems to be a feeling abroad that 
if life insurance can not grow normally 
under present restrictions, they will be 
modified. The opinion is that the public 
is getting its bearings and prejudice is 
fading. en seem to be getting the cor- 
rect viewpoint and see the beauties of life 
insurance. The enormous strain has 
tested the system completely. With the 
abuses removed policyholders think there 
are better results for them. 

Companies are getting adjusted on a 
firmer and cleaner basis. With this re- 
turn of public confidence, there is more 
encouragement for the agent. Notwith- 
standing his income is reduced, he feels 
there are opportunities ahead. He looks 
about for other lines of activity and finds 
but few where, without much capital, a 
man can accomplish as much as in life 
insurance. If the public mind reaches a 





sane view, the agent’s work will be won- 
derfully alleviated. 

The other day Vice-President R. W. 
Stevens of the Illinois Life remarked that 
July just passsed was the best July the 
company ever had. Although his com- 
pany is not operating in New York yet it 
has felt the effects of the upheaval. 

With the lapse of time both the public 
and those engaged in the business are 
getting the ae * . een 


The Prudential’s change to a strictly 
nonparticipating basis, together with its 
issue of new contracts, change in reserve 
basis, reduction in rates, and increase in 
values, constitutes one of the most im- 
portant developments of recent months 
in the life insurance field. Of the six 
companies which write the largest amount 
of business—the “big three,” the North- 
western Mutual, Prudential and the Met- 
ropolitan—the last two named are now 
on a strictly nonparticipating basis as re- 
gards business to be written in the fu- 
ture. 

The accession of the Prudential to the 
ranks of the nonparticipating companies 
is important for several reasons. The 
Metropolitan for the past two years has 
paid for more ordinary business than the 
Prudential has, but it has always been on 
a nonparticipating basis almost exclusive- 
ly. The Travelers’ decision at the first 
of the year to cease writing participating 
business was comparatively unimportant. 
as it had written that class of business 
only three or four years after doing strict- 
ly nonparticipating business for nearly 
forty years. The Prudential, on the 
other hand, has been given to the partici- 
pating idea. The bulk both of its ordi- 
nary and industrial business is on that 
basis, and for it to make this change is 
worthy of note. Out in the ordinary 
field the Prudential cuts a larger figure 
than the Metropolitan does, as it has 
offices of the ordinary department ex- 
clusively with many large producers well 
known among their associates of other 
companies, while the Metropolitan writes 
its ordinary business through its indus- 
trial agents. Therefore to the field work- 
ers the Prudential becomes the leading 
nenoqreigeins company in the sense 
of being the one in which they come into 
most frequent contact. With the Pru- 
dential, Metropolitan, Travelers, Prov- 
ident Savings, Washington, United States 
and Michigan Mutual among the old 
companies, and an unknown number of 
the younger companies, writing nonpar- 
ticipating business exclusively, that class 
01 insurance will become very familiar 
to the public in ey time. 


Another interesting feature in the Pru- 
dential’s change is the possible effect on 
the future of the business generally. The 
Metropolitan, Prudential, and Travelers 
are all old companies with good reputa- 
tions, large and well-organized agency 
plants, ample capital and surplus, and 
each of them has a very profitable line of 
business outside of its ordinary life busi- 
ness—the Metropolitan and Prudential 
their industrial departments, the Trav- 
elers its accident department. These com- 
panies have long passed the strenuous 
stage of getting started. Each has a line 
of business that would enable it to pay 
good dividends on its stock if for any 
reason its ordinary life business for a 
time should prove unprofitable. These 
companies, therefore, can safely compute 
their rates and values closer to net rates 
than can companies which must depend 
upon their business being profitable 
enough at all times to keep them safe 





from impairment and at the same time to 
help them build up an agency plant. In 
other words, these companies stand in 
the position of the department stores of 
life insurance, which can afford to sell a 
given line of goods at\cost if advisable, 
while the store which sells that line only 
must make a profit on it. Young com- 
panies undertaking to do a nonparticipat- 
ing business only, have before them a 
hard task when they come in competi- 
tion with these old and well-cstablished 
corporations. Most life insurance, how- 
ever, is not sold in competition. 

Just as new enterprises grow in spite 
of “trusts” and old, powerful concerns, 
which seem to have the market corraled, 
young life insurance companies have a 
chance to make a go of it if they have 
men of the right caliber at their head and 
stockholders who are willing to pat up 
sufficient surplus. For weak concerns, 
however, the nonparticipating field does 
not offer inviting prospects. 


+ + 

The International Union of Industrial 
Insurance Employes will be watched with 
interest. A meeting was held in Boston 
last month to perfect the organization of 
this union, representatives of local unions 
from various points in New England be- 
ing present. The plans of the promoters 
provide for including in the membership 
not only agents of industrial life compa- 
nies, but also assistant superintendents, 
stenographers, and other employes con- 
nected with their offices. It 1s proposed 
that the system of issuing buttons for 
each month, as dues are paid, be adopted. 
Later the organization may attempt again 
to become affiliated with the American 
Federation of Labor, although that or- 
ganization once turned down a request 
from insurance men on the ground that 
they are not producers. Thus far the 
organization has its main stsength in 
New England. 

It is very easy to see that a labor union 
among industrial insurance agen‘s could 
have far-reaching effects. Hitherto the 
personality of the agent has been the 
strong factor in producing the business. 
The bulk of this business is done with 
the industrial classes in the cities, and 
these classes are now largely affiliated with 
labor organizations. When the industrial 
agents become more generally organized, 
it requires no stretch of the imagination 
to see how much show a man without a 
union button would stand among the 
working men of Chicago, for instance. 
In cities where organized labor is strong, 
the nonunion agent might about as well 
quit after it become known that the agents 
have a union. p 

This may also affect the ordinary busi- 
ness. Union laboring men who want or- 
dinary policies would rather get them 
from union than from nonunion agents, 
and they can get them as readily from 
agents of the Metropolitan, Prudential 
and John Hancock as from anybody else. 

The more leverage membership in a 
union gives industrial agents in getting 
business among union men and the 
harder it becomes for nonunion agents to 
get such business, the more powerfully 
can the union appeal to the industrial 
companies for what it wants. Like the 
railroads and great manufacturing insti- 
tutions, the industrial companies are 
likely to find that they have to deal, not 
with individual men, but with an organi- 
zation which to a very large extent con- 
trols their ability to do business among 
the union laboring men of the country. 
This may lead to trouble or it may lead 
to good. If the agents and companies 
become antagonistic, the agents through 
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their union affiliations could cause the 
companies much harm. In the same way, 
through these affiliations the agents could 
do the companies much good in opposing 
unfavorable legislation, for the average 
radical legislator would willingly forego 
the pleasure and glory of baiting insur- 
ance companies if by such self-denial he 
could win the approbation of organized 
labor. 
+ + 


That is a good point which one of 
the companies makes in saying that old- 
fashioned reasons are more potent to- 
day than ever why men should take 
life insurance. 

After all the stress and storm, the 
turmoil and attack, life companies stand 
as a rock. Other institutions, banks, 
railroads, trust companies, industrial en- 
terprises, have collapsed under a strain 
not a thousandth as heavy. So the 

rmanency of the life insurance system 
as received its severest test and 
emerges with glory. 

Human impulses and necessities see 
no change. A man loves home and fam- 
- To maintain them he labors hard. 

give them some of the luxuries he 
works still harder. To guard them 
when he is gone, to afford them some 
protection if he should be suddenly sum- 
moned beyond the vale, he insures his 
life, and, quoting from an agency bul- 
letin on this subject, it says: 

“In no other way can a man make 
certain of leaving a competence for 
his family in case he should die within 
the next fifteen, twenty, twenty-five or 
thirty years. In assuming the responsi- 
bility of a family, as most men do, it 
is an unworthy act to allow their sup- 

tt to be a mere probability when a 


ittle forethought and expenditure of. 


money can make it a certainty. How 
often we learn of a man working like 
a slave, denying himself and his family 
many comforts and luxuries, and even 
after a few years of that sort of life 
die and leave his family less than the 
value of a small life insurance policy. 
It requires no argument to prove that 
apparently the most certain business ven- 
tures of an individual may turn out 
badly. But even if they should not turn 
out badly, why take any chances? After 
the death of the head of a family his 
business may go to pieces in the hands 
of his heirs. His business may go to 
pieces for lack of the ready cash that 
a life policy would provide. Even in 
such a period of prosperity as the pres- 
ent, the course of an individual business 
life is extremely uncertain. What is 
more certain, on the one hand, than the 
returns from a judicious investment in 
life insurance? When a man_ protects 
his family, his business and himself, he 
wants to know that the means he uses are 
the safest possible. How many banks, 
railroads, trust companies and private 
enterprises of every sort have failed 
and gone into receiverships in the last 
few years? Their number is __ legion. 
How many reputable old-line life insur- 
ance companies have gone under in that 
time? None. There lies the course. It 
is marked out straight ahead for pru- 
dent men. The solvency of life com- 
panies is absolutely guaranteed by am- 
ple reserves, whose maintenance is se- 
cured by the laws of the various states. 
In a world of uncertainty and death 
the returns from life insurance invest- 
ments stand out as prudent forethought, 
business sagacity, yes, man’s worldly 
duty.” 





DON’T LEAN ON LITERATURE 


One of the leading life agencies in 
Chicago in moving into new offices re- 
cently threw away nearly all the liter- 
ature on hand and decided to carry 
very little in future. Experience has 
shown that men do not buy life insur- 
ance from reading leaflets, and the agent 
who expects much help from this source 
and leans on it will fall down. Some 
literature is valuable in giving the 
agent information about his company, 
but if the agent makes a circular dis- 
tributor of himself he is likely to reap 
only the reward for that kind of work. 





LIVE QUESTIONS DISCUSSED 
BY PRESIDENT J, A. DeBOER 


President De Boer of the National Life 
of Vermont has just issued a letter to the 
policyholders and agents on the six 
months’ work of the company, in which 
he reviews the events in the business 
since the first of the year. 

The National now has $152,533,826 in- 
surance in force. The receipts for the 
half year exceeded the outgo by $1,344,- 
- The assets have reached $37,493, 
187. 

President De Boer states that for 
nearly two years there has been a de- 
cline in the price of the best municipal 
bonds, thus affording the company a good 
opportunity to add to its investments in 
that class. There has been increased re- 
turns on collaterals, railroads and other 
stocks, but the National has not been 
tempted to invest in that market. On 
city property the rates have advanced 
Y% to 1 percent. Loans on farm mort- 
gages have held their rates more firmly. 

> 


The first six months of last year 
showed an expense account of $751,124 
and this year it is $597,821. The taxes 
for the first six months were $124,380, an 
increase of $4,393. This tax is increas- 
ing from year to year. The company’s 
tax amounts to 20.8 percent of all man- 
agement and investment cost,or one-fifth 
of the total expense account. Outside of 


reduction on renewal commissions. Presi- 
dent De Boer states that he is in sym- 
pathy with any kind of reform and 
progress, Pi it remains to be proved 
whether limitations on the oppor- 
tunity to employ and retain _men 
will be economically useful to the public. 
He says that about one-third of the so- 
licitors of the National have been put 
out of business, and here and there a 
general agent has retired from its service. 
Most of these have entered other lines of 
business. Those that have remained, he 
says, have showed fidelity, courage and 
loyalty to the company and policyholders 
in spite of great sacrifice. 


° 


In speaking of over-the-counter insur- 
ance, President De Boer says that the 
agent is essential in originating insur- 
ance, securing proper selection, in keeping 
up renewals, in caring for the business 
and in looking after the policyholders. 
He states that it is not fair for the pub- 
lic to destroy the trained agents and sub- 
stitute an inexperienced political ap- 

intee or temporary trustee. é 
“ - speaking of the Texas law which 
requires 75 percent of the Texas reserves 
to be in Texas securities, deposited in 
Texas hands and subject to local taxa- 
tion, President De Boer states that it 
injures all equity in life insurance prac- 
tice, and there is nothing left for the 
company to do but withdraw from the 
state. 

President De Boer calls attention to 








Proper Aim for a Salesman 


(By C. A. Foster, Sales Manager Burroughs Adding Machine Company) 


HE true definition of salesmanship is the art or science of selling. Anyone 
can sell a person what that person really wants; I don’t call that sales- 


manship. 


It is merely machine work. Salesmanship in its true and 


literal sense means creating a demand, and after the demand is created to 


effect the sale. 


There is an old saying, “Salesmen are born, not made.” 


I don’t think 


that saying is true. I think the correct expression should be, “Salesmen are 


developed.” 
You never saw a born athlete. 


training that a man becomes an athlete. 


It is only after years of : hard work and 


It’s so with the lawyer, the doctor, or 


the minister. They are developed only after years of training. , 
To sell is to educate. A salesman today must be a teacher, an instructor. 


You are compelled these days to educate your customer. 


Ask any employer, 


be he manufacturer, wholesaler, or retailer, what is the hardest thing for him 


t, and he will say “good salesmen.” ’ 
aa 2 a few leaders; the rest are privates. 


of salesmen, there are only 


Why? Because, in the great army 


The leader is a man who is constantly studying and asking himself, “How 


can I improve?” 


He is in training, so to speak, himself. 


I claim there are six qualifications necessary to develop the salesman, as 
follows: Health, honesty, industry, ability, tact, knowledge. 








the taxes, President De Boer says there 
has been a reduction in all other items 
of expense. He declares that life insur- 
ance has asked very little from the states 
and has received very little from them 
in support of its legitimate and moral 
claims and encouragement. 
¢ 


For the first six months of the year 
there was $10,000,000 of new insurance 
produced, the first commissions being 
$109,024, a reduction as compared with 
last year during the same period of $67,- 
000. President De Boer states that for 
eighteen years the company deemed it 
just and prudential to have a scale of 
commissions which remained the same 
over that périod. During that time re- 
peated consideration of the subject 
showed that a company requiring agents 
of ability, energy and application should 
give reasonable pay. Agents have to suf- 
fer losses, through competition, through 
risks being declined, through lapses, 
through failure to collect on_ notes, 
through losses on subagents and have to 
pay office expenses. Notwithstanding the 
experience of the company during this 
long period President De Boer says that 
the states have begun to limit the maxi- 
mum expenses and take the power out of 
the directors to regulate these matters ac- 
cording to their judgment and the best 
interest of all. ae 

The result of the new commission scale 
shows a curtailment of 25 percent in the 
average commissions paid and a material 





the theorists who are reaching conclu- 
sions from books and tabulations of sta- 
tistics. He states that there are a num- 
ber of these students who are enjoying 
day dreams and applying their conclu- 
sions to life insurance, most of which 
are out of line with all experience and 
practical work. He says that these stu- 
dents have reached the conclusion that 
because of the failure of a few men or 
the mistakes of a few companies all are 
corrupt. 

The advice of men whose daily labors 
have created and supervised the results 
of the business has been ignored. Experi- 
ment has taken the place of fact. There 
is a craze for drastic change and reform. 
Speculation has entered in and the in- 
experienced scholars hold sway. 


President De Boer says that he does 
not oppose the promotion of a single new 
life company, but rather welcomes new 
agencies that will give a true and ade- 
quate form of life insurance service, but 
he believes that the addition of a large 
number of life insurance companies will 
result finally in more or less of a dis- 
aster. He says that since 1905 there have 
been about 175 institutions organized on 
the stock, mutual, fraternal or assessment 
plan. He sounds a note of warning to 
people who are carried away by the pro- 
motion of the many new institutions. 
The idea of these promoters, he says, is 
to foster the feeling that the historic 
companies have been more or less de- 





stroyed and that new companies would 
@ position to commend local sup- 
port; “keep money at home” and work 
at short range are the sl sounded. 
He calls attention to the simple life in- 
surance service, based on the laws of 
mortality, safe investments and limited 
expense. He ™ that no amount of 
eloquence, special schemes, chicanery or 
subterfuge can — them. 


He states that one virtue of the New 
York laws was the recognition of a great 
principle that every state should enact 
its laws solely applicable to contracts is- 
sued and controlled by domestic institu- 
tions within its own limits. Yet within 
two years some of the states have tried 
to enact laws regulating life insurance 
rates, life limits, expense limitation and 
agents’ compensation; in fact, the whole 
business of life insurance, which entails 
on the companies most serious and diffi- 
cult problems. 


Two things, Vice-President De Boer 
says, have marked recent life insurance 
experience. First, is the increase in 
the difficulties of underwriting in which 
there is beginning to be a strong and 
marked improvement, decrease in the 
number of solicitors engaged in the work 
and increase in the number of new com- 
panies started. The second is the change 
in the forms or kind of business which 
for the time being are regarded as the 
most popular. 


He says: “These conditions are the 
natural results of the widespread and, 
upon the whole, one-sided publicity given 
to the disclosures of the New York 
investigation and to a want in concur- 
rent discussion of attention to what is 
just, true and deserving in the deeds of 
life insurance. It is not our purpose or 
desire to detract from any impulse of 
reform or increase in public interest 
that will advance the life insurance work 
in behalf of the people or which will 
fairly guarantee safe life insurance at 
lower cost. It is our aim to sustain 
that proposition, and it has been a part 
of our work to secure such results.” 

Ad 


He feels that the people should under- 
stand what has been done for life in- 
surance by the best and oldest companies 
in the form of service during the last 
twenty-five years, without increase of 
economic cost. President De Boer feeels 
that the opinion of men will swing back 
to this conserving and protecting force 
of work in their body politic as experi- 
ments fail and the truth is recognized 
that the most economic results are 
achieved through organization, through 
men of experience and in companies 
whose future is established beyond any 
shadow of a doubt, instead of left to 
imperfect forms of insurance, dependent 
on insufficient capital and subject to all 
the hazards of experiment. 





ENDOWMENTS FOR CHURCHES 


The field of endowment insurance for 
churches has been often exploited, but 
there have been but few actual cases 
where endowments have matured be- 
cause the plan has not been used ex- 
tensively until the last few years. A 
twenty-year endowment, however, has 
matured which the Church of the Sa- 
cred Heart, Trenton, N. J., took out on 
an assistant priest. It was for $30,000. 
This will entirely free the church of 
debt and put it in fine condition, as it 
will all be repaired. 

Churches today find more and more 
need of funds. The members resort to 
all kinds of methods to raise money. A 
heavy debt is a millstone. Even if a 
church is in a healthful financial con- 
dition, it will need money some time. 

The annual premiums on an endow- 
ment policy can be met without great 
difficulty. It is the easiest and most 
businesslike method of raising money 
for a church. Agents should find this 
a splendid field on which to specialize 
for a time. 
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Questions and Answers 


Question—What brokerage does the 
Travelers pay? 

Answer—The Travelers pays no 
higher brokerage than its first year’s 
regular commissions, but allows brokers 
five renewals of 5 percent until $2,000 
of premiums are secured, when the full 
renewals are given. The first year com- 
missions are: Ordinary life, 50 per- 
cent; 20 pay. life, 40; 15 pay. life, 36; 
10 pay. life, 20; 20-year endowment, 
30; 15-year endowment, 20; 10-year 
endowment, Io. 





Question—Please give the rates of 
the Knights of Pythias Insurance De- 
partment. 

ANswer—The Knights of Pythias has 
four classes, but its main new business 
is confined to Class 5, Class 3 having 
been closed. The fourth class is regular 
monthly payment insurance on which 
no reserves are accumulated. Rates 
monthly per $1,000 at leading ages are 
21, $0.90; 25, $1.05; 30, $1.25; 35, $1.5: 
40, $1.75; 45, $2.15; 50, $2.70. 

The fifth class is the main one. Its 
rates are the net American 3% percent. 
These contracts give paid-up and ex- 
tended insurance. 

The following table represents monthly 
gross rates on $1,000 of insurance (ordi- 
nary risks). 

The second column, Plan “A,” is the 
level life plan. 

The third column, Plan “B,” is twenty- 
year payment plan. - 

The fourth column, Plan “C,” is the 
modified step rate plan. 

The fifth column, Plan “D,” is the 
level plan, to age 6s. 

Note——Members of Plans C and D 
may transfer to Plan A at age 65 years. 

Plan Plan’ Plan Plan 

$1.10 

10 1.10 
2.15 1.10 
2.15 1.10 
1.10 
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Question.—I own some shares in the 
American ‘Anvestment Securities Com- 
pany, which owns the controlling interest 
in the Columbian National Life. I was 
told when I got this stock that divi- 
dends would increase 1 percent a year. 
Instead the dividend this year was en- 
tirely passed. What is the condition of 
the company? 

Answer.—We have had a number of 
inquiries on this same subject. When the 
Columbian National was organized, the 

merican Agency Company was formed 
to take charge of the agency work of the 
life company. It had a contract whereby 
it was to secure the loading on all busi- 
ness for thirty years. As the life com- 
pany was new, there were no renewals 
until after the first year. Furthermore, 





the. company put up the full reserve 
the first year. It was seen that the 
loading and the — stock of the 
agency company would not meet the ex- 
pense of establishing a plant and getting 
new business. 

The American Investment Securities 
Company was organized. It owns the con- 
trolling interest in the life company, and 
also loaned money to the agency com- 
pany to carry on the producing work of 
the life company. The securities com- 
pany took a mortgage on the renewal 
contract of the agency company. The 
agents after completing the sale of life 
company stock, began the sale of secur- 
ities company stock. There was quite a 
little preferred stock, but the big bulk of 
it was omnton, $2,500,000. e par 
value was $10 and the highest point 
reached was $18 a share. The premium 
on the stock was retained by the agency 
company and used for expenses. 

When the day of reckoning came it 
was found that the agency company owed 
the life company over $500,000. It was 
found necessary to retire the agency com- 
pany and the securities company took 
over its contract and assumed the in- 
debtedness. The amount of the deficit 
was paid the life company from funds 
derived from sale of stock of the secur- 
ities company. 

Options on stock were sold and in- 
creases in dividends were given at I per- 
cent a year, but such was made with the 
proviso that the net increase in business 
in force of the Columbian National be 
$12,500,000 each year. The storm that 
struck the life insurance world made it 
roe to achieve the record provided 
or. 

The Columbian National Life has dis- 
continued.all stock selling. Its agents are 
now on a regular renewal basis, follow- 
ing the old established plan of selling life 
insurance. The company has strong 
backing, and has a valuable agency plant. 
It has gotten rid of its industrial busi- 
ness, which was a losing proposition. So 
far as we can see the Columbian is over- 
coming its past misfortunes, and no 
doubt its future will be prosperous. As it 
operates under the New York laws, its 
expenses are limited, so there will be no 
further call for funds from outside 
sources. 

As we understand it, the American In- 
vestment Securities Company earned a 
6 percent dividend this year, but in or- 
der to play entirely safe, it was decided 
to pass the — 


Question—Please give the legal re- 
serve life companies with home offices 
in Illinois. 

ANswer—National Life, U. S. A, 
Chicago; Illinois Life, Chicago; Federal 
Life, Chicago; Scandia Life, Chicago; 
Northern Life, Chicago; Commercial 
Life, Chicago; United States Annuity & 
Life, Chicago; Security Life, Chicago; 
Old Colony Life, Chicago; Republic 
Life, Chicago; Franklin Life, Spring- 
field; Central Life, Ottawa. ; 





Industry—persistent industry—will win 
where mere brilliancy will prove an utter 
failure. 





RATE ON THE ATNA’S COM- 
PLETE PROTECIION POLICY 


The following are the rates on the 
#Etna Life’s new “Complete Protection” 








policy, life policies being payable at 
death or age 85: 

Whole 20-Pay 20-Y>. 
Age Life Life End. 
Be csvccccevoeceon $19.73 $29.31 $48.92 
Be svvcecceccses ts 20.1 29.72 48.98 
Mt 6é600éeee%eeegs 20.48 30.15 49.05 
BD csvevesvceceses 20.88 30.60 49.10 
BE. ccocseccceccces 21.30 31.06 49.17 
BD cecccoscsescsce 21.75 31.53 49.25 
BS cccvcecscecoese 22.23 32.02 49.33 
SE cocccecccevocce 22.72 32 53 49.41 
BB vccvcccececcoes 23.25 33.06 49.50 
BD vccvccccvcccces 23.81 33.61 49.60 
BO vccccccccccescs 24.41 34.17 49.71 
BE cccccevscoscoers 25.04 34.75 49.83 
BE sevevecvceesess 25.71 35.36 49.96 
SD svctcevecoveeves 26.42 35.99 60.12 
BE cccscvvcccccces 27.17 36.65 60.29 
TB ccovecccccccvns 27.95 37.33 50.49 
SD, seevecveeacenn 28.78 38.05 50.72 
BE ossovvvcseneose 29.66 38.82 50.97 
BO sccvccccesovece 30.58 39.64 51.27 
Se cesccesncvsvees 31.55 40.51 61.59 
BD cccccscseveovers 32.59 41.43 51.95 
Gh ccvccccvsccccces 33.71 42.41 52.37 
Oe Satwhevavaewene 34.90 43.45 62.22 
GD ccwsevccenosses 36.15 44.53 53.33 
GE cewcecscccconss 37.47 45.67 53.89 
OD 00vs008s0000008 38.86 46.87 54.52 
OD cease rcecotvess 40.33 48.15 65.22 
Oe. 00.60 0d06%06000 41.88 49.49 56.01 
GD ccvcrececcccsee 43.53 60.91 66.90 
GD wcdcvccccecsers 45.30 62.43 57.8) 
BO scccccccccsccce 47.20 54.04 69.00 
BE seccvccevcscoece 49.25 55.78 60.24 
BE ccecccsccooeese 51.45 67.66 61.62 
BS ccccccovccccese 53.83 59.67 63.15 
SE ccccvescccvcece 56.37 61.84 64.82 
a csaesecessoeses 59.09 64.17 66.6 
BS ccccccccccsccce 62.00 66.68 68.68 
DE besvovcscvesens 65.12 69.40 70.95 
BB ccccccsvvccecce 68.47 72.32 73.58 
— errr 72.05 75.48 76.62 
GD cccccvcccsceses 75.90 78.90 80.20 

INCONSISTENCY OF THE LAW 


One of the unfortunate things about 
the Illinois antirebate law is that it 
can only be used against the companies 
and their agents and not against the 
assured. Sometimes an _ unscrupulous 
agent will use it to defraud the company, 
as an incident will show. The general 
agent of a company appointed a sub- 
agent in one of the smaller towns of the 
state, who commenced to send in a 
pretty fair supply of business. The poli- 
cies were sent to him and delivered to 
the assured, who, the agent claimed, 
could not send cash at once, but gave 
notes for different periods of time. 
The general agent, after waiting some 
time, went to the town and found that 
the premiums on several of the policies 
had been paid to the agent in cash. He 
made a demand on the agent for the 
money and was told that the money 
would be forthcoming shortly. The 
general agent was surprised by a call 
a short time after from a lawyer who 
said he was from the subagent’s town 
and had heard that he was pressing 
the subagent for money. He said that 
he knew a rebate had been given on 
several of the policies in force in the 
town, and declared he would begin pro- 
ceedings aaginst the company for re- 
bating if the subagent were pressed 
very hard for the money he had already 
collected on premiums due the company. 
Not wishing to get his company any 
unpleasant notoriety or hurt its future 





Wanted-AcEnt 


For desirable field in each of the states of 
Indiana, Illinois, 
Iowa and Ohio, 


by the oldest, largest and best Life Insur- 
ance Company not regulated by the Arm- 


strong laws. 


Address B 16 


WESTERN UNDERWRITER 





prospects for the small sum of a couple 
of hundred dollars involved, the general 
agent paid the loss out of his own 
pocket and appointed another agent for 
that town. 





“Patience and industry pay bigger divi- 
dends than the brightest talents.” 


WANTED, AGENTS 


FOR 
Complete Life Protection Policy 
ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO, 


OF HARTFORD, CONN, 








A life insurance policy covering all hazards, in- 
cluding Teta and Permanent Disability 


COLLIN FORD & SON, Managers 
Commercial Tribune Bidg., Cincinaati, Ohie 


Course of Insurance 
OUR 





Education 
Department for Fur- 
nishing Prospects 
New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 


ORGANIZED 1865 


Connecticut General 


Life Insurance Co. 
HARTFORD, CONN. 





Issues the most liberal non-participating 
policies at LOWEST premium rates. 

We will be pleased to send an illustra- 
tion for any age—15 to 60. 


DR. H. C, CASTOR, Manager 
153 Le Salle St , CHICAGU 


COMBINATION OFFER 


TO AGENTS 
National Life Annuity Company 
Mutual Health and Accident Association 


OF AMERICA 
FRED, H, ROWE, President, ~- Jacksonville, Il. 
Eadowment Life, Accident 
And Health Insurance 
On a Plan Everyone can Afford, Contracts UpTo 
Date. One Agent can represent both Companies, 
giving him a complete equipment. 
Address the Home Office 


National Life Insurance Co. 
MONTPELIER, VERMONT 











Established in 1850 Operating in 56 States 





JOSEPH A. DEBOER, Pres. H. M. CUTLER, Treasurer 
JA_ EsT.PHE.P+,Vice-Pres. A. B. RISREE. .Director 
JAMES B. ESTFE, 24 Vice-Pres. C. E. MOULTON, Actuary 
USMAN D. CLARK, Secretary F.A. HOWLAND, Counsel 





This Com: held January 1, 1907, and gained 
om"t, cles the pass dscns! 


ASSETS, + + § 37,511,3 3.24 Gain, 1774 
SURPLU‘, - 4,224,287,.21 Gan. 155% 
INSURANCE, + 151.253.000.008 Gain, 109% 





Its life, term and endowment contracts are lib- 
era) and attractive. 





D. G. D Gen, Mgr. 
426 Marquette Bldg. Chicago, tl. 
OLMSTED BROS. & CO., State Agents 
Williamson Bidg., Cleveland, O. 
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DECLINE IN ROYAL ARCANUM 
VERY CLEARLY POINTED OUT 


(From the Insurance Observer) 


The Royal Arcanum continues its easy 
descent to the inferno of lost spirits. 
In the month of May its net resources 
increased only $20,412.01 as compared 
with an increase of $95,853.66 in the 
corresponding month of 1906, a loss of 
nearly $75,000. Its assessment receipts 
are falling off and its death claims are 
increasing, as witness the following com- 
parison for May, 1907 and 1906: 

Month of May 


1906 1907 
Assessments rec’d..$752,038 $717,304 1$34,734 


Claims paid ....... $686,050 $689,196 *$ 3,145 
Unpaid claims ... ¢27,800 %11,801 *%39,601 


Ttl net d’th cl’s. .$658,250 $700,996 *$42,746 
Excess of as’m’ts.$ 93,788 $ 16,308 1$77,480 
*Increase; tdecrease. 


The order received $34,733.69 less 
assessments in May this year than in 
the corresponding month last year, while 
the net death claims, paid and unpaid, 
increased $42,745.89, making a loss to the 
Royal Arcanum of $77,479.58. This is 
only for one month, but a similar or 
worse showing has been made ever since 
the beginning of the year. For the five 
months, Jan. 1 to May 31, the results 
for the last two years are: 

Five Months Ended May 31 


1906 1907 
Assesements§ . .$3,787,806 $3.604,431 +$183,375 
D’th claims .. 3,434,036 3,645,925 %211,889 


Exc. of As’ts..$ 353,770 t $41,494 *$395,264 
*Increase; tdecrease; {death claims. 
Compared with the first five months 

of 1906 the assessments this year de- 

creased $183,375 and the death claims 
increased $211,889, while the excess of 
assessments of $353,770 is now replaced 
with an excess of death claims of 

I a loss to the Royal Arcanum of 














re order, however, received some 
ooo in interest this year as agains: 
about $36,000 last year, reducing the un- 
favorable balance some $14,000. But the 
exact measure of the downward pace of 
the order is afforded in a comparison of 
the net resources in the two years. The 
changes in each of the five months are 

shown as follows: 
Net Resources. 


1906 1907 
January ....Inc. $ 25,419.99 Inc. $39,317.13 
Feb: .+-Inc, 125,003.89 Dec, 52,420.69 
Mareh ...... Inc, 49,390.34 Dec. 28,759.38 
BOE ccoccce Inc. 65,046.09 Inc. 23,964.55 
F ceecsene Inc 95,853.66 Inc. 20,412.01 





Total 5 mos. Inc. $360,713.97 Inc. $ 2,513.62 

In five months the increase in net 
resources has been only $2,513 as com- 
pared with $360,713 in 1906. Such a 
showing _ to only one conclusion, 
that the Royal Arcanum is rapidly reach- 


ing a stage where there must an- 


other increase in assessments. The order 
is doubly burdened; not only is it ex- 
periencing a high rate of mortality be- 
cause of the large number of old mem- 
bers, but it is getting in very little new 
blood. In five months of the present 
year the death claims proved have aver- 
aged 14.78 per annum per 1,000 members. 
In 1 the average was 12.83 per 1,000, 
and in the corresponding period in 
1995 only 11.35 per 1,000. 
here has been a slight increase in 
membership since Dec. 31, the actual 
membership on that date having been 
240,815, while the approximate mem- 
bership on May 31 was 242,631, an ap- 
parent increase of 1,816. But there is a 
steady decrease in assessments received, 
the total in May being only $717,304.15, 
as compared with $726,877.76 in De- 
cember last. In December, 1905, the 
assessments wnder the present schedule 
reached their highest figure, $784,671.38, 
since which time they have decreased 
over $67,000 a month. 
That the seriousness of the situation 
must be obvious to the officials of the 
order is the only conclusion consistent 
with the theory that they are intelligent 
men. That no attempt was made at the 
recent meeting of the supreme council 
to provide relief indicates that there is 
a disposition to allow the old craft to 
drift until it is in the breakers again. 


“TWENTIETH CENTURY” POLICY 


The Columbia Life of Cincinnati is- 
sues what is known as its “Twentieth 
Century” policy, which presents some 
marked advantages, especially for young 
men or those who are building up a 
business with good prospects of a large 
income after five years. The rate on 
a 20-payment life policy is about half 
the usual rate for the first five years, 
while for the last fifteen years it is 
of course higher than the regular 20- 
payment life rate. In its mature the 
policy much resembles a 5-year term 
policy convertible into a 15-payment life 
policy at its termination, both combined 
in one contract. Computed on the pres- 
ent value of the premiums, the “Twen- 
tieth Century” policy, 20-payment life 
form is cheaper than a regular 20- 
payment life policy, besides being 
more convenient for one not able at 
present to pay the full 20-payment life 
rate. At age the rate for the first 
five years is $16.64 and for the next 





fifteen years $39. The guarantees at 
the end of twenty years are the same 
as on the regular 20-payment life 
policy. 





The world judges more often by sight 
and hearing than through just analysis. 
A good man must be careful to appear as 
good outside as he is inside if he wishes 
the unthinking world to accept him at his 
true value, 








Old and New 


HE Northwestern Mutual in its company paper, Field News, publishes the 
following table showing the present and former mortality tables and interest 
rates of twenty-eight prominent American insurance companies in so far as 


such data is available: 








Old Basis. Date of Change. New Basis. 
BE dob osvesscvencee 4 p.c. Actuaries....Jan. 1, 1901........ 3% p. c. Altnqg Ex. 
See 4 p. c. Actuaries....Jan. 1, 1901........ Hd p. c. American. 
Conn. General ....... 4 p.c. Actuartes....Jan. 1, 1901........ 3% p. c. American, 
Conn. Mutual ........ 4 p. c. Actuaries....Apr. 1, 1882........ 3 p. c. American. 
Equitable, N. Y..... Di Gisscovectssecess . 2. Pee 3 p. c. American. 
Equitable, lIowa..... 4 p.c. Actuaries....Aug. 1, 1907........ 3% p. c. American. 
Fidelity Mut. ....... 4 p.c. Actuaries....Jan. 1, 1901........ 8% p. ec. American 
MER cecccececcee 3 & PD. Crccccce Feb. 1, 1902........ 3 p. c. American 
Hartford Life........ Pp. c. Actuaries pS Se Re 3% p. c. American 
UO ccccccccccecce 4% Act., 3% Am Ss ee 3% p. c. American. 
John Hancock ...... 4p.c ‘Actuaries Ss, By Bes b6anees 3% p. c. American 
Mass. Mutual ....... 4 p. c. Actuaries 7’ Wagewen 3% p. c. American. 
Metropolitan . 4 p. c. Actuaries TSS Seer 3a Pp. c. American. 
Mutual Benefit ...... 4 p. c. Actuaries 7 =e _. BP 3 p. c. American. 
Mutual Life ......... 4 p. c. Actuaries Sem. 1, BEB seccce 3% p. c. American. 
ational, Vt. ........ 4 p. c. Actuaries Jan, 1, 2002, .cc0ves 3 p. rican. 
New England ....... 4 p. c. Actuaries....Jan. 1, 1901........ 3% p. c. American. 
New Y Life...... 4 p. c. Actuaries....Jan. 1, 1901........ 3 p. o. American. 
North ern 4 Rg c. Actuaries....Feb. 1, 1899........ 3 p. co. American, 
Penn Mutual......... t4 & 8% p. c. Act...May 1, 1902........ 3 p. c. American 
PE, Sccccecescoce 4 p. oc. Actuaries....Jan. 1, 1901........ 3 p. c American. 
oo. eS eee 4 p. c. Actuaries....Jan. 1, 1901........ 3% p. co. American. 
Prudential ......++.. 4 p. c. Actuaries SS , See 8 op. ec. American 
Sd poutenl eveveee 4 p. c. Actuaries SS ee : Pp. c. Amertean 
Sa000b60b66005060-0065nnbss GRAN SEN on be0enenneetbses ete ican 
Union Central ....... 4 p. c. American....Jan. 1, 1902........ 3 > > fa 
Ypton Mutual ....... ies. Actuaries... Jan. 1, pd oececens : * S a 
o0veeeee b rican....Jan. 1, scecngece Pp. c. American. 
*Home Life Issued beth 3 and 4 p. c. cies for a time 1899. 
*Penn Mutual, 4 p. c. Act. to “Mure mek ison. 
A 1907, to 8% p. c. American. 


Reserve Bases 








MANAGERS WANTED 


FOR AKRON, SPRINGFIELD, 
NEWARK AND JAMESTOWN, OHIO 


Address: A. P. EARLE, General Manager 
RELIANCE LIFE INSURANCE COMPANY . 


OF PITTSBURGH, PENNA. 
: JAMES H. REED, - - - 
PAID UP CAPITAL -_ - 


PRESIDENT 
- $1,000,000 00 











LIVE AGENTS 


CAN 








SECURE 


the BEST CONTRACT from 


Security Mutual Life Ins. Co. 


BINGHAMTON, N. Y. 








IMPORTANT CHANGE IN LIFE INSURANCE! 
HERPAFTER & 
—— The Prudential 


Will be on a Non-Participating Basis Exclusively. 
= THE N W NOw-PARTICIPATING POLICY 
= Unparalleled in its Attractive Features. Lowest Premium Rates. 
Contract Clear and Definite. Liberal Cash Loans, 
Amounts $:.000 to $ 00 0u0 


“aa? Every Rate, Value and Feature in the Policy ABSOLUTELY 
GUARANTEED. Send for Particulars of Agency. 


THE PRUDENTIAL 
INSURANCE COMPANY OF AMERICA 
Incorporated as a Stock Company by the State of New Jersey. 






>FRENGTH OQ 
GIBRALTAR 
H rs 





| If You See It in the Policy It’s So. | JOHN F. DRYDEN, ~* gee 
NEW ° . . 


President. 

















Are you familiar with the Protective tnduwment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 
OF COLUMBUS, OHIO 


These policies are distinctive creations of Mr. S. H. 
Wolfe of New York especially provided for the 
“Midland.” 


The very best sellers on the market, 
DR. W. 0. THOMPSON 
President 
LOT H. BROWN, Supt. of Agencies 


RESPONSIBLE AND TRUSTWORTHY Operates Only 
AGENTS WILL FIND In 
IOWA 


B. FP. REINMIUND 
Secretary 





Integrity and Economy of Management 


eg ILLINOIS 
Policies Plainly Drawn and Easily Understood 
Policies Bearing Annual Dividen INDIANA 
Absolutely Safe Insurance, but at the Lowest MICHIGAN 
Possible Cost OHIO 
PENNSYLVANIA 
me MISSOURI 
THE EQUITABLE LIFE OF IOWA SANets 
DES MOINES, IOWA SOUTH DAKOAT 
To such Agents Definite Territory and Leng Renewal 4 MINNESOTA 








Contracts will be given 


WASHINGTON 





LIFE SUPPLEMENT TO THE 


WESTERN UNDERWRITER. ¥ 





Among the Companies 





President Johnson of the National 
Life, U. S. A., has gotten out a letter 
to the policyholders and gives the main 
points of interest in the recent exam- 
ination of the company by the [Illinois 
department. He speaks of the only item 
of any material difference in the report 
of the department, it being the value 
of the Fidelity Safe Deposit Company 
that owns the Fidelity building in Chi- 
cago. The stock of this company was 
valued by the department in 1904 at 
$250,000, and on this valuation it has 
paid something over 4 percent. The de- 
partment, however, in the last exam- 
ination, puts a value of $200,000 on the 
stock. President Johnson states that the 
income from this building is increasing 
and that on the $200,000 valuation it 
will earn 1% percent above the interest 
rate required. 

_The department fixed the reserve lia- 
bility $13,743 less than the company’s 
standard. 

The valuation of bonds of the Dering 
Coal Company, which owns coal rights 
in Indiana and Illinois, $25,000 of whose 
stock is owned by the National Life, 
was reduced by the department to $17,- 
250, Since the examination, however, the 
‘company has sold these bonds for $25,- 
ova, 

Regarding the home office building 
of the National Life, the department 
allows its former valuation, $3,000,000, 
to stand. The company is earning 4%4 
percent on this valuation and the income 
from rentals is increasing. The National 
Life also owns the Columbus Memorial 
building in Chicago, and its valuation 
of $3,000,000 was allowed to stand. On 
this valuation the company has earned 
6% percent. 

President Johnson says that during 
the first six months of 1907 the com- 
pany wrote $8,579,737, the increase over 
the same period of 1906 being $2,126,- 
073. The insurance outstanding on July 
I was $51,065,100. He states that the 
actual mortality loss sustained during 
the last two years was less than 70 
percent of the expected rate. 

+ + 


_ The Indianapolis Life believes in get- 
ting well established in its home state 
before it enters other territory. Vice- 
President Manly says in his semiannual 
letter : 

The company has not yet established any 
agencies outside of our home state. Open- 
ing new states entails great expense and 
does not always result in a profitable busi- 
ness to the company. The unsettled con- 
ditions due to the insurance agitation has 
caused even the giant companies to with- 
draw from some states, and to greatly cur- 
tail their agency expenses in others. It is, 
therefore, the part of wisdom. for the 
smaller companies to concentrate their ef- 
forts where the greatest volume of busi- 
ness can be had for the least expenditure 
of the policyholders’ money. The state of 
Indiana, with its great resources and in- 
telligent, progressive population, is an em- 
pire in itself beyond whose limits we need 
never go in order to become a great com- 
pany, and t the best results for our 
members. hen conditions make it to the 
interest of our policyholders to expand to 
other states we will expand. When this 
company establishes agencies in other 
states we will be backed by results from 
our home state that will make it com- 
paratively easy to get business. 


During 1906 the Northwestern Mutual 
received death claims on 76 policies for 
insurance amounting to $265,000, which 
had been less than one year in force. 
None of these occurred during the first 
month after issue, but the cases were 
pretty evenly distributed during the fol- 
lowing eleven months. Twenty were vio- 
lent deaths, of which three were pistol 
shots, three were automobile accidents, 
three were accidental falls, two were rail- 
road accidents, two were drowning and 
two accidental poisoning. One was struck 
by a baseball, another was killed bv a 
mule. Six of the deaths were from ap- 
pendicitis, five of which were the result 
of surgical operation. Nine cases were 
from kidney disease; nine from typhoid 
fever; eight from heart disease; four 
from pneumonia; three from liver 

i : three from apoplexy; two from 





consumption, and the remainder from 
various causes. es 


The following are the rates on the 
Union Central’s new participating term 
policies. These policies are convertible 
within five years, but are not renewable: 


Age at 

Issue 6 Yrs. 10 Yrs. 15 Yrs. 20 Yrs. 
Bh cccccccecs $11.23 $11.41 $11.62 $11.88 
BE sétceccese 11.30 1.49 11.72 12.01 
C—— eS 11.37 11.58 1.83 12.15 
BA cccccccese 11.45 11.68 11.95 12.30 
BD eccceccese 11.54 11.79 12.08 12.46 
BE  wecccccess 11.64 11.89 12.22 12.64 
Oe sececedsus 11.73 12.01 12.37 12.82 
Be sovcccceed 11.84 12.15 12.54 13.04 
Be  csccsseone 11.96 12.28 12.72 13.28 
me -eeccccanes 12.08 12.45 12.92 13.54 
a wespevenes 12.22 12.62 13.13 13.84 
BS ccccccvecs 12.37 12.81 13.38 14.17 
BD. seesensess 12.53 13.01 13.65 14.54 
Me ccccsscese 12.70 13.24 13.95 14.96 
——eEEEr 12.91 13.49 14.28 15.43 
BP secssseses 13.12 13.77 14.67 15.94 
BE cecceceoee 13.36 14.08 15.09 16.52 
BS cccccesove 13.62 14.43 15.58 17.18 
BP scovsesces 3.90 14.81 16.12 17.90 
GD cvcceecces 14.23 15.25 16.73 18.71 
Ge cvcccevece 14.58 15.74 17.40 19.60 
WD cocecccens 14.98 16.31 18.17 20.60 
GB ccvscocese 15.43 16.94 19.02 21.71 
BS cecicesese 15.94 17.66 19.98 22.95 
GB cccoccvpes 16.54 18.47 21.06 24.30 
WH ccccccvecs 17.21 19.39 22.25 25.81 
— aa 17.97 20.43 23.58 27.46 
GD cccccesese 18.85 21.57 25.07 29.28 
BD  cccccocsse 19.83 22.87 26.70 31.29 
GD ccccsccece 20.94 24.30 28.51 33.48 
Se sesecaseces 22.17 25.89 80.51 = na oee 
Ee gaddcsenes 23.54 27.66 cs!) aaa 
ae -anvenceess 25.07 29.61 ) eae 
De dsoneseeee 26.77 $1.77 Ay ree 
BB accccccccs 28.66 34.15 7 eee 
Be cesescvess 30.75 | rrr 
Me sseeuccurs 33.06 | BT eee 
BB ccccccccce 35.61 > errr 
BD ccccccccee 38.43 arr Ts 
GO cvcscccocce 41.55 rrr errs. 


- + 

The Old Colony Life of Chicago in- 
troduces a new feature in its policy as 
to military and naval service. The in- 
contestable clause reads as follows: 

This policy is incontestable after two 
years from the date of issue, except for 
nonpayment of premiums. In case of 
death of the insured at any time after 
this date while engaged in military or 
naval service, in time of war or insurrec- 
tion, this company will pay only three- 
fourths of the amount otherwise payable 
under the policy, unless the insured shall 
have a special permit from the company. 
The liability of the company shal] be lim- 
ited to the amount of premiums paid on 
this policy if, within two years from date 
hereof, the insured shall die either by sul- 
cide or in consequence of his or her crim- 


inal act, 

The company uses the automatic loan 
feature in all policies. 

In addition to the regular forms of 
policies, the Old Colony Life of Chi- 
cago issues a “cumulative reversionary 
bonus” contract. 

It has attached to it nineteen coupons, 
the face value of each coupon being 
$10 or $15 per each thousand of in- 
surance held, as the insured may elect, 
and by the payment of each annual 
premium after the first the insured ac- 
quires one of these coupons fully paid, 
which is added to the face of his policy 
in case of death. 

Each of these coupons possesses a 
cash value which increases with age. 
Therefore the insured virtually acquires 
an additional policy each time he pays 
an annual premium. 

If the insured should die during the 
first policy year the company will pay 
the full face of the policy, plus the pre- 
mium paid for the first year. 





STRUCK A PECULIAR SNAG 


The Life Association of America 
struck a peculiar feature shortly after 
it began selling stock in connection with 
insurance. It found some of its agents 
giving a large part of their commissions 
as rebates. The stockholders, who were 
being paid dividends, intended to retain 
the stock but drop the insurance. The 
company therefore ceased paying divi- 
dends on stock and instead of selling it 
at once it decided to sell options on stock 
at a certain figure, the stock to be de- 
livered after the third premium has been 
paid. It figures that the stock then 
will be worth much more than the option 
price. 





“The fact that ‘Rome was not built in 
a day’ does not justify a man in putting 
off until tomorrow things he should do 
today. Only ‘do it now means resulta.” 





F you want to connect with a company whose 
management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 
policies are sellers, with everything and every- 
body right, address 


UNITED STATES ANNUITY & LIFE INSURANCE CO. 


Heyworth Building, - - CHICAGO 
LINCOLN NATIONAL LIFE POLICIES are 


Issued on up-to-date plans. 





New and exclusive features make our 
Contracts of insurance unusually attractive. 
Only real PREMIUM REDUCING policy. 
Local and general agents WRITE. 

Now is the time for YOU to ACT. 


Che Lincoln National Life Insurance Company 


Of FORT WAYNE, INDIANA 


FOR AN AGENCY IN INDIANA, MICHIGAN OR OHIO, ADDRESS 
THEO. F. RUHLAND, SUPT. OF AGENTS. 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 














The Penn = [ anions 
Mutual Life | ccreseruve 
OF PHILADELPHIA CITIZENS OF 
Perfect Protection at Proper Rates prcean 
FOR 59 YEARS 














Old Colony Life Insurance Company 
Old Colony Building, Chicago 








WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 


W. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance. and has the most attractive 
forms of policies ever put on the market. GOOD MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAGO 
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Said About Fraternals 


The Missouri department has reported 
to the attorney-general the American 
Benevolent Association of St. Louis as 
being run for the profit of its officers, 
and not for the benefit of its members. 
The attorney-general is asked to com- 
mence proceedings to wind up its affairs 
and, if possible, to institute criminal 
proceedings against the officers, whom 
the department alleges have been guilty 
of misuse of the funds of the associa- 
tion. License for 1907 was renewed sub- 
ject to examination, and recently the 
department made an examination. It 
disclosed the fact that the officers had 
borrowed funds from the association on 
property which the department alleges 
to be greatly under the value of the 
amounts borrowed. This association does 
business in several states. The exami- 
nation for the period of 1907 ending 
June 30 shows: Income, $57,311; dis- 
bursements, $67,084, of which $37,811 
was paid in benefits; assets, $37,514; un- 
paid claims, $8,559. The association has 
also outstanding some ten-year certifi- 
cates which are maturing for a cash- 
surrender value of their earnings in 
the reserve fund. After retiring several 
of these certificates for a small surren- 
der value it has repudiated any further 
surrender value and levied an _ extra 
assessment against this class, although 
the books show a small value has been 
earned to the credit of these policies. 
The association, say the examiners, has 
invaded the funds belonging to this class 
to pay losses on other classes of cer- 
tificates. 

The department has also reported to 
the attorney-general the Fraternal Bank- 
ers of America of St. Louis, Mo., with 
similar recommendations. This asso- 
ciation has recently taken over the Fra- 
ternal League, a negro association, after 
the department had refused a license to 
that concern. Only the members and 
current income of the Fraternal League 
was assumed, and it was specifically pro- 
vided that no liability was to be as- 
sumed, although a large number of death 
claims are outstanding against the Fra- 
ternal League. Contracts were entered 
into between the managers of these 
associations whereby in consideration of 
the transfer certain sums of money were 
paid out of the income of the associa- 
tion transferred in consideration of the 
transfer and resignation of officers. The 
department recently made an examina- 
tion of the Fraternal Bankers and found 
its assets to be only $643 and its liabili- 
ties $5,141.84, which liabilities the asso- 
ciation disposes of in monthly payments, 
paying as many payments as its monthly 
income will warrant. The Fraternal 
Bankers does business in several states. 

The Missouri department has asked an 
opinion from the attorney-general as to 
whether or not he has the right to re- 
voke the license of the Royal Fraternal 
Union upon the ground that the asso- 
ciation is not complying with the fra- 
ternal law in maintaing a lodge system 
and representative form of government. 
An examination was recently made of 
this association. It was found to have 
had an income for the six months of 
1907 of 929 and disbursements of 
$31,512, of which $13,142 was paid to 
members. Its assets are $12,559 and 
liabilities, $6,801. 

The department in reporting the three 
fraternal associations before mentioned 
called the attention of the attorney-gen- 
eral to their enormous expense ratio. 
These associations transact largely a 
sick and accident business. 


+ + 


At the international convention of the 
Catholic Order of Foresters held in St. 
Paul last week it was decided by a close 
vote not to make any change in rates. 
It was the generally expressed opinion 
that at the meeting in Montreal in 1909 
there would be an increase in rates or- 
dered. The report of the committee in 
charge put the matter up squarely to the 
convention. The rate committee based 








its report on valuations of certificates of 
Jan. 1, 1904. The report said: 

This valuation or test of solvency shows 
that the present value of the insurance in 
force—liabilities—Jan. 1, 1904, was $38,- 
096,945, and that the present value of the 
expected future assessments of this insur- 
ance, at the present rates, together with 
the cash in the accumulated efit fund 
—assets—amounted to $20,834,727. This 
shows an excess of liabilities over assets 
of $17,000,000, or $145 for each $1,000 in- 
surance in force. means that to 
maintain the present rates as now applied 
and on the plan under which the order 
means to — a level premium whole 
life plan, there should have been a re- 
serve of $17,000,000 on Jan. 1, 1904, to sup- 
plement these rates. 

The committee reported its investiga- 
tions had revealed no way ia which this 
deficiency could be overcome through 
assessment collections at the old rates. 
That the mortality of the order showed 
no signs of decreasing, and therefore 
there was nothing to do but increase the 
rates. The convention, however, thought 
otherwise and preferred to continue on 
the old, inadequate basis. 


+ + 


The expected has happened in regard 
to the Ancient Order of United Work- 
men operating in the state of Michigan. 
It has gone the way of all such proposi- 
tions. When members are youthful and 
healthy and full of the vigor of life and 
when new members are being added to 
the fold at a great rate every month the 
success of the organization seems as- 
sured, but the time always comes when 
these young men who were once youthful 
and healthy and robust grow to be old 
and decrepit and they die. And when 
they start to die the death rate runs up 
as rapidly as did the rate of new mem- 
bership and there is nothing left of the 
small sinking fund which is caten up in 
short order, provided, of course, the mem- 
bership has shown wisdom enough to es- 
tablish a sinking fund, which is not al- 
ways the case. 

And what is the result? There are a 
number of faithful members who find 
that they have been paying in good 
money from their savings each month to 
help insure others and counting on an 
assurance to their own families. Now 
they have no insurance and no money. 
Think of the old men in Michigan who 
have been paying that A. O. U. W. rate 
of life insurance for these twenty or 
thirty years! Many of them are now 
near the grave. Many of them have old 
helpmates depending upon their efforts 
for support. These two have skimped 
and saved for years to meet that monthly 
payment for insurance. And now they 
find that their money has been paid into 
a rat hole. Now they find that the help- 
mate receives nothing if the head of the 
house should die tonight. And this is 
only one of many. 

The average fraternal insurance out- 
fit will carry men who cannot pass the 
examinations of the old-line companies. 
They take in poor subjects along with 
the good subjects and the good subjects 
pay the freight. Also, they leave the 
live members in the sort of a predicament 
where they have no one to blame but 
themselves and nobody legally respon- 
sible for the failure of the organization 
to make good its promises. There is 
only one way to beat the game and that 
is to die and nobody wants to do that 
until necessary. 

In the passing of the Ancient Order 
of United Workmen in this state there 
is a great deal of honest sentiment of 
regret. While the order was in its prime 
it did a good and noble work, particularly 
in the upper peninsula. It did the work 
well, too, and even in the surrender of 
the charter and the failure of the lodge 
to meet its financial obligations its work 
has not been in vain, for in a fraternal 
way it did great good. Its membership 
included a Enc body of honest citizens 
and it seems a shame that the business 
policy upon which the insurance feature 
was founded could not have worked out 
successfully. It did not, however, and 
the lesson is all the more striking in its 
application because the Workmen always 
had honest officials and the members got 
a square deal. There was no crooked- 


ness and no high priced insurance officers, 








WANTED 


Cuhealdlta. 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 


pany. Address 
W.B. LANE, Vice-President 
66 Broadway, New York 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 





OUR 46 YEARS’ REPRESENTA- 
TION OF THE HOME LIFE IN- 
SURANCE CO. OF N.Y. 1S PROOF 
POSITIVE OF AN ALL-AROUND 
SQUARE DEAL AND THE BEST 
GUARANTEE OF PERMANENT 
CONTRACTS TO CUR AGENTS. 


W. A. R. BRUEHL & CO. 


General Managers, CINCINNATI 
Fourth National Bank Building 


Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 
Incorporated 1851 
General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 

dend record, low expense ratio. 


Isaac B. Snow, Superintendent of Agencies 
316 Merchants Loan and Trust, Chicage 
Chicago Agency. L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust 
Columbus Agency, 1003 Outlook Building 





THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 


Capital and Surplus, $312,000.00 
Productive and successful wanted in 
Western and Southwestern to sell the 





PHILADELPHIA LIFE 


Insurance Company 
ANDREW J. MALONBY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
Limited Expense Account 
individual Pelicyholders’ Acceuat 
Pelicies Automatically Non-Ferfettabie 
Gurplus can be withdrawn any time 


Very Liberal Centracts Offered te Agente able 
te Handle Special Propesition 


CHICAGO OFFICE, 1003 Manhatten Bldg. 





Commercial Life 


Insurance Company 
LOUIS M. WISE, Presidest 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 

ADVANTAGEOUS CON- 

TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 








The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued Special Contracts. 
Never Issued “‘Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satished. 
Agents Making Money. 


FRANK P. MANLY” Vice-Pres. & Gea. Mge, 
Indianapolis 


Chicago Manager 
Wanted 


By a prominent, up-to-date, liberal, 
eastern life company whose policies, 
dividends, agency methods and 
compensation give the agency man 
the “right of way” in competition. 

Address CONFIDENTIAL. care of 
this paper. State ability and 
experience. 


[AGENTS 7 
L WANTED 


Liberal Commissions, Non- I 
forfeitable Renewals. 























All Attractive Forms of 
Policies. Write today. 


OQ W.8. mussenman 


Supt. Acency Dept. 
Western Life J 
Indemnity Co. 


GEO. M. MOULTON, Pres. S 
Masonlo Temple, Chicago 








LIFE SUPPLEMENT TO THE 


WESTERN UNDERWRITER. vil 





but there was a weak business principle 
which broke when put to the strain. 

And while we are agitating laws in this 
country to make the old line insurance 
companies toe the mark and behave them- 
selves it seems strange that we should 
continue to permit the operation of other 
schemes in basis just the same as the 
Ancient Order of United Workmen and 
in business principle just as weak and 
therefore just as certain to go into the 
hands of the receiver, sooner or later. 
The Gazette is not condemning fraternal 
life insurance, but we are calline attention 
to the lesson of the Workmen organiza- 
tion in the hope that it will be of benefit 
to some others—Houghton (Mich.) 
Daily Mining Gazette. 





“RESULTS” UNDER AN OLD 
ASSESSMENT POLICY SHOWN 


Omaha, Neb., July 2, 1907—To the 
Editor: Why should a life insurance 
policy grow smaller as the insured pays 
his annual premium until he finally has 
not any insurance and becomes in debt 
to the company he is insured in? A 
friend of mine had a policy in the Cov- 
enant Mutual of Galesburg. The Gales- 
burg concern consolidated with the 
Northwestern Life of Chicago. This 
company took up the Galesburg policy 
and issued a policy in the Northwestern 
for $1,000 and a note for $382.86. This 
note was to be taken up by the ac- 
cumulations and annual premiums of 
$43.69, according to the agent. In Feb- 
ruary, 1900, the Northwestern Life was 
taken over body and breeches by the 
Mutual Reserve of New York. 

The Mutual Reserve proposes to my 
friend to take up the Northwestern pol- 
icy and issue him a Mutual Reserve pol- 
icy for $201. The assured wishes to 
keep the Northwestern policy now car- 
ried under the Mutual Reserve. The 
Mutual Reserve writes the assured that 
the note the assured gave for $382.86 
instead of being reduced or paid by the 
accumulations amounts now to $557.26 
and drawing interest right along. 

The assured joined the Galesburg com- 

pany in May, 1882, and paid his pre- 
miums promptly. The Mutual Reserve 
takes over the business and the assured 
pays his annual premium of $43.60, hav- 
ing paid over $1,000 in premiums. The 
Mutual Reserve tells him that his pol- 
icy is worth $201 and the note is run- 
ning at interest. 
; Now, according to that way of figur- 
ing, it will only be a question of a few 
years more if he keeps on paying the 
premium of $43.69 that he will not have 
any imsurance at all, but will -be a 
debtor to the Mutual Reserve. 

I do not think I ever saw a clearer 
case of “Heads I win and tails you 
lose” in my life. A READER. 





This letter is an example of what 
many policyholders have to say about 
old assessment policies that have been 
taken over by other companies, espe- 
cially when the reinsuring companies are 
in the financial condition of the Mu- 
tual Reserve. Transfer agents go to old 
policyholders to induce them to go on 
a legal reserve basis, of course getting 
the interest-bearing note for the reserve 
that should have accumulated, which be- 
comes a lien on the policy. The assured 
is given to understand the accumula- 
tions in the way of dividends will take 
care of the lien. If the reinsuring 
company were prosperous and not on 
the down grade the dividends might re- 
duce the lien, but the lien usually is 
_ tenacious and more often increases. In 
the case mentioned the lien is $557.26 
on a $1,000 policy and is still growing. 
The assured is paying $43.69 a year 
for less than $450 insurance. 

It all goes to show the absolute folly 
of taking so-called cheap insurance. In 
the end it is very expensive. It pays 
to take a policy in a standard com- 

y at rates that will enable it to meet 
its obligations. 





- Seen by the Onlooker 


During the recent session of the Wis- 
consin legislature one of the life insur- 
ance men of Madison spent part of an 
afternoon listening to the discussion on 
the life insurance bills. Leaving in the 
middle of the afternoon he noticed the 
trees bending in the wind as if a storm 
were coming. Going around the capitol 
he looked for the storm clouds. None 
were in sight, but the wind seemed to 
have veered in the opposite direction. To 
make sure he looked at the weather vane 
on the building at the southeast corner of 
the square. It pointed directly at the 
dome. Looking at the northwest corner 
the vane there pointed towards the cap- 
itol also. So did the one on the post- 
office. On closer inspection it was found 
every vane around the square pointed to- 
wards the center of the capitol. 

Wondering at this extraordinary state 
of affairs he glanced at the vane on the 
capitol itself and was thunderstruck to 
see it pointing directly downwards toward 
the apex of the dome. He observed that 
the trees were all bending outwards from 
the building as though a volcano of super- 
heated atmosphere was being belched 
from the capitol. 

Almost dizzy from fright ke sat down 
on the curb a moment, then jumped on a 
passing car and went to call on his pros- 
pect. He wondered if he had drank too 
much ice water at lunch and it had gone 
to his head. Inasmuch as several of the 
other life men noticed the same thing 
and he landed a $50,000 policy that after- 
noon, he is convinced he was sober, and 
it was an actual happening. He declares 
that the weather vanes, like the legisla- 
tures, insurance men, and the winds, did 
not know where ow 7 at. 





An Indianapolis agent tells a new story 
in which appears a brand new excuse for 
dropping life insurance. A woman in 
that city insured the life of her husband 
in an industrial company, at a weekly pre 
mium of 50 cents. The agent collected 
the first week’s premium, but when he 
visited the woman the following week he 
heard this: “I can’t carry that insurance 
any longer. The other day a man came 
around to my husband and said he was 
selling off the snakes in his dime mu- 
seum at bargains, and he sold one to my 
husband for $8 and he is to pay for it at 
50 cents a week. He earns only $10 a 
week and I can’t pay for any insurance 
until the snake is paid for.” The agent 
saw the snake, five feet long, lazily coiled 
= a cage _ ~ room in the cottage. 

e canceled the icy. 

sa 


Men who represent the old established 
companies and seldom come in contact 
with the young ones or those which have 
been reorganized from assessment con- 
cerns, often find it difficult to see how 
anybody can look with tolerance upon 
these latter classes. To them they are 
either bad or at least poor in compar- 
ison with the class of companies they 
represent. If they knew more of the in- 
side workings of these companies and 
actually were acquainted with the men 
who are running them, they would hold 
more charitable views. There are com- 
panies which practically have been thrown 
upon the present managements in order 
to be saved. These men and their friends 
had their money in them in some cases 
and they are working as hard and con- 
scientiously as menever worked to over- 
come mistakes made by others and to build 
up strong, useful institutions. Men who 
know them personally cannot do other- 
wise than give them credit. Further- 
more, men who know them have such 
confidence in them that they are satis- 
fied they will win out, while others who 
see only the annual statements of the 
companies or some other outward feat- 
aes think nothing but final failure await 
them. 


Tue ONLOOKER. 





Take little for granted. Your prospect 
may think he can’t afford it, and tell you 
so. Then it’s up to you to use a new 
line of argument.” 


Central Life Insurance Company 


OF ILLINOIS 
HB, W. JOHNSON, President. 





Three Million Dollars in Three Months 


THAT 18 OUR RECORD 





If you can produce $100,000 a year in Illinois, you ean get an ideal contract with the “CEN- 
TRAL LIFE.” 


You will have the most favorable policies to sell, and the influence of a strong and rapidly 
growing company to aid you. 

Any Agent who is in earnest, and whose references are satisfactory to this Company, may come 

| Ane Home ewe a conference, and his actual expenses will be defrayed from any point in 

lb eas 


The Central Life Insurance Company of Illinois 
OTTAWA. ILLINOIS 


NATIONAL LIFE INSURANCE COMPANY 





of the United States of America 
CHICAGO 


ESTABLISHED 1565 





ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Sceretary 


Insurance in Force December 3 1st. - 

















$47,.656.411.21 

RECORD Gain in Surplus for Year, < - - 60.790.75 
OF 1906 Gia ec « *« « « 1,014.011.66 
Excess of Income over Disbursements, 1,.028,172.62 


INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 








INCORPORATED 1851 


Berkshire Life 


INSURANCE COMPANY 


PITTSFIELD, MASS. 
JAMES W. HULL, President 
J. i tee ‘ton 
‘ROBERT H. DAVENPORT, Ass’s Beo'y 
nM peices one inant py the BERKSHIRE give to the 
eee 
Before insurtng your life cr taking an ine the 
new policy contract now bengiswued by the BERK SHIRE. 
A. K. HANNEN, Gen’) t Northern Ohio 
9-320 Wi:liamson Bidg., Cleveland 
JOHN A. RiNttOLD, Ger.‘l Agent touthern Ohio 
1 w Blog , Cinvinnati 
WILLIAM D. WYMAN, tien'l Agent for Yilinols 
100 Washington 8t., Chicago 


Only One! Company Has 


1. The most liberal policy contract. 
2. The greatest amount ot security 
behind it. 


3. The best commission and con- 
tract for the agent. 


We want a district manager in every center 
where we have no branch office. Attractive terms 
and non-forfeitable renewals to good men, 

Write at once, 

FRANKLIN W. GANSE, 
Vice-Pres, and Director of Agencies 


The Columbian National Life 


Insurance Company 
176 Federal Street, Boston, Mass. 


WE WANT AT ONCE 


first-class, experienced men as general agents for special territory in Illinois, 
Iadinns, ‘lowe, Nebradn, Mianessta, Meckignn ond Penagbeat. 
We will not send you into a desert and expect you to pick pond lilies, 
but we'll give you the active influence of the ous Office and the kind of 
—— that insures — - . 
company is young but it is not selling stock to pay expenses—the 
fact is it has no stockholders, but plenty of surplus. All nalide guwel 
and the reserve deposited with the State of lilinois, 
e will give you a renewal contract which has no strings attached to 
it and which gives you WHAT YOU THINK YOU GET. If you 
want to connect yourself with a young, sturdy and aggressive company, 
where the hustler is at a premium, address 


SCANDIA LIFE INSURANCE COMPANY 


159 LA SALLE STREET CHICAGO, ILLINOIS 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 























If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


FRANK E. HITCHOOX, Field Manager 
WM. D. MITOHELL, 2nd V. Pres. and Gen’! Counsal 
DR. CHARLES D. PIPER, Med. Director 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER ~ 





Taken from Bulletins 


oa 


How often in your canvass have you 
made a telling point of the fact that 
your prospect’s age is changing or 
about to c , and thus close the ap- 
lication on the spot by saving him a 
igher premium rate? Practically no 
one realizes that a life insurance pre- 
mium rate is based at the “age near- 
est birthday;” thus many a man thinks 
he has nothing to lose by saying to 
you: “I'll wait a while,” or “I'll con- 
sider the subject in September,” or 
“come around and see me later,” etc. 

Suppose you approach a man _ today 
and find he was born on Dec. 16, 1873, 
that his insurable age now is 33, but 
that if he waits until June 17 next, 
his insurable age will then be 34. By 
insuring him right now you save him 
yearly (on 20-payment life plan) 74 
cents per thousand, or nearly $15 per 
thousand during the life of his policy! 
That’s a mighty strong, practical talk- 
ing point, isn’t it? Don’t let him 
wait. You have innumerable argu- 
ments and facts to substantiate your 
contention that he should not wait. 

A waiting case is nearly always so 
indefinite that the agent gets disgusted 
and drops all consideration of it. 
Many a man has “waited a while” until 
the cost at age 30 mounts up to nearly 
50 percent greater at age 45, or “waited 
a while” until he suddenly found himself 
unable to either get insurance—yes, or 
to pay for insurance. Many a man has 
“waited a while” until he became a vic- 
tim of heredity. Such men always re- 
gret “waiting” when it is too late. 

So, alse, postponing taking a 20-year 
policy not only adds annual cost, but 
postpones the program of savings— 
postpones creating a valuable asset “at 
the other end.” There is every reason 
why a man should not wait. Don’t let 
him have his way about this—delay 
is dangerous to him and to his family. 
—New York ac — 





The solicitor who approaches his sub- 
ject with “the handle wrong end to,” as 
one should say, “You don’t want any 
life insurance, do you?” will learn, . if 
he ever learns anything, that there is 
nothing but the negative for the pros- 
pect to get hold ~ ¥ and, further, that 
unconsciously, perhaps, he is mirroring 
his own condition of mind in the attitude 
assumed. He never can succeed unless 
he can convince,and never can convince 
unless he himself is convinced beyond 
a shadow ef a doubt—Hartford Life 
Bulletin. 


+ + 

The education of the public to the 
cardinal principles of safe life insur- 
ance for investment and protection has 
been materially accelerated by the in- 
vestigations of the large eastern life 
insurance companies during the past 
two years’ period. 

The verdict of. public opinion, the 
greatest human tribunal, has perma- 
nently fixed in the minds of the people 
certain potent facts and _ principles, 
among other things that size docs not 
insure strength, or vastness security; 
that overgrown institutions are weak 
and unsafe inherently; that speculation 
with trust funds is a crime that saps 
the foundation of financial institutions 
and society; that safe, sane manage- 
ment of any financial institution must 
permanently rest on integrity, intelli- 
gence and honesty, it being self-evident 
that the smaller life companies can be 
better, safer managed than the larger, 
older, unwieldy ones; and that western 
policies for western people, guaranteed 
by safe western securities designated 
by law afford absolute security —Bank- 
ers Reserve, Omaha, Winner. 





“Your customers form an estimate of 
you, just as you do of them. If their 
estimate is not a complimentary one, you 
have left something undone which you 
might have done, or failed in some point 
of tact. For you can make every man 
like you if you read him right and adapt 
yourself accordingly.” 





POINTERS ON SALESMANSHIP 
FOR LIFE INSURANCE AGENTS 


S ntnneenmmenell 

“Hot air” talk in salesmanship soon 
explodes and the concussion ruine all 
that has been reared. There is much 
of torrid atmosphere methods in life 
insurance, due to the many specious 
schemes introduced. The idea has pre- 
vailed in some quarters that the world 
is tired of straight talk as to the simpler 
forms of life insurance and hence the 
rhetorical extravaganza is introduced. 

The life insurance man who intends 
to be a permanent fixture in the busi- 
ness needs to discover those methods 
whereby his business will be substantial, 
increase and allow him to hold the con- 
fidence of his clients. The public, after 
all, learns to believe in the man who 
says what he means and means what 
he says. Deceit sooner or later is dis- 
covered and then faith in the man is 
gone. 

Smooth and oily salesmen may find 
some dupes, but they cannot sell again 
to the same customers. Square meth- 
ods in life insurance mean a larger 
business success. An agent’s trade- 
mark should  spell—honesty. Spurious 
goods and gliding talk have always the 
false ring in them. Such methods dis- 
credit any agent, and the agent is the 
representative of = pews. 


General Manager Davenport of the 
Brunswick-Balke-Collender Company of 
Chicago gives some good advice to a 
salesman in approaching a prospect. He 
savs that the customary salutation, 
“Good morning, are you busy?” shows 
ignorance of the first principles of sales- 
manship. Every good prospect is busy. 
The query, therefore, implies that the 
mission of the salesman is not impor- 
tant if it can receive attention only in 
leisure moments. The idea to be con- 


veyed to a prospect is that you recog-- 


nize him to be a busy man, but so are 
you. However, your proposition is just 
as important as hundreds of others 
coming before him, and perhaps more 
so than many. 

When a man is asked if he is busy, 
the agent apelogizes for his calling. 
This at once places a prospect in a 
superior position and causes him to feel 
he is puttine the agent under great obli- 
gations to him. 

+ + 


It is always easier to approach a new 
prospect through the medium of a friend, 
and yet this introduction should not be 
abused. An introduction causes the 
prospect to take a cordial interest in 
the agent’s proposition. He is affable 
because he is doing a service to a 
friend. Yet this should not be mistaken 
as a sure close of a bargain without 
the prospect having the proposition ex- 
plained as completely as if the inter- 
vention of a mutual friend had not 
been made. Good introductions should 
be used, but not abused. While the 
prospect is under social obligations to 
his friend, he should not be allowed to 
believe that the introduction places on 
him any business obligation unless it 
appeals to him as being something he 
desires. 

+ + 


The power of attraction is one of the 
most potent factors in successful sales- 
manship. The man who can _ interest 
another, who is able to harmonize him- 
self to his environment, who can con- 
vince, possesses the elements of success. 
The intensity and earnestness, the sin- 
cerity and magnetism of such men are 
the foundations of their equipment. 
Such men are able to sweep away ordi- 
nary obstacles. A salesman of this 
character is sympathetic. He will en- 
deavor to ascertain what policy will fit 
the prospect regardless of the com- 
mission earned. If there is no need for 
a policy, there can be no sympathy on 
part of the salesman, for all the while 
he is talking he appreciates the sham 
and will call the prospect a fool if he 
signs the dotted line. 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
PRANE D. JACKSON, President. SIDNEY A. FOSTER, Seoretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Rae Et ee ae 


pohey. 
Rate of interest Pace | 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. ; 


I]. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 
AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 














‘ ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





Opportunity is at Your Door 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 











THE WORLD @® RECORD. 


Admitted Assets. other Liabilities. Surplus. 
1895....... $3,548,500 $18,300 $15.868 $2.432 
187....... $11,885.500 $150,891 6 $62.615 
1899....... 822.208 4 0 $417,781 $256. 246 $161.534 
1901....... $33,615,656 $1,015,072 £69,418 $315,654 
1902....... $39,541,688 $1.527,036 $1,176,249 $350,786 
1908....... $49,713,796 $2,205,636 $1,815,059 $390,577 
1904....... $60,148,904 $3,160,083 $2,61 5,498 $544,585 


rons, _.... $74,440,588 $4,126,682 $3,521,731 $605,317 
1906 $81,047,860 $5,353,744 $4,674,118 $679,626 


at the end of its TWEL 


Growth of business exceeds that of any other com Birt ised FTH 
YEAR. pve Gommpony Goee sum in excess of FOUR ILLIONS EIGHT HUNDRED and FIFTY 
THOUSAND DOLLA dopasiies with the State of Indisna and other governments under the Com- 
pulsory Lega! Reserve Law of Indiana, to protect policyholders, 





1860 47th Year 1907 
Home Life Insurance Company of New York 
GEORUE B. IVE, President 





Assets, $19,009,550.82 LIABILITIES, $17.905.901.86 
| apenas Fund Delerved Dividends) i - My ety -4 
Insurance in Force, - - - 86, 113,559.00 





“Mr. Hughes failed to bring out a single questionable transaction.” 

New York Sun, 13-13-05 
THE YEAR '906 SHOWS LASCEST CAIN OF 

INSURANCE IN *ORCE IN COMPANY'S ~ISTOFY. 








American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets ° ° e ° . ° ° $1,602,743.18 
Surplus Security to Polic; Solders e 307,924.34 
Insurance inForce . . . ° 19,325,570.00 


Deposits with the State of Indiana, as required law, nonspeculative securities in an amount ez- 
cooding entire reserve liability to policyholders.” vesibad a 
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The Most Popular Up-to: Date Policies 
CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Illinots, Ohio, Pennsylvania and Georgia 
Splendid goporvanity Ser men of « pF a Dox pore connection with s well-krnowz Compasy 
Do not delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 
The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 

MOORE & HANSEN, General Agenis, Suite 1100, First National Bank Bilag., CHICAGO, ILL. 
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IN LIFE INSURANCE CIRCLES 


START NEW ILLINOIS COMPANY 








J. L. Ferguson, Milton Denney and 
Paul Kersch Promoting First Sav- 
ings Bank of. Rock Island 





James L. Ferguson of Chicago, manager 
of the ordinary department of the Pru- 
dential in Chicago and northern Illinois, 
has resigned to become associated with 
the First. Savings Bank Life Insurance 
Company of Illinois, which is being or- 
ganized with $100,000 capital and $50,000 
surplus. The home office will be in 
Rock Island, Ill., and business will be 
done in Illinois and Iowa as a starter. 
There will be no stock selling or spe- 
cial. schemes. The rates will be based 
on the American 3 percent table. The 
regular form of policies will be issued 
on the annual dividend plan. 

Mr. Ferguson is a son of the late 
Charles H. Ferguson, who for many 
years was general agent of the Mutual 
Life. for Illinois. J. L. Ferguson was 
formerly a member of the firm of 
Charles H. Ferguson & Sons. For the 
last seven years he has been manager 
of the Prudential and is one of the suc- 
cessful life insurance men of Chicago. 

‘Associated with Mr. Ferguson in the 
promotion of the new company are Mil- 
ton Denney of Chicago and Paul Kersch 
of Rock Island. Mr. Denney was for- 
merly connected with the Mutual Life 
and tna Life, but his last position was 
inspector of agencies for the Equitable 
Life of New York, with headquarters 
in Chicago. 

Mr. Kersch has been district manager 
of the Mutual Life at Rock Island for 
fifteen years. 

_ In the prospectus appears the follow- 
ing: 

In the whole realm of financial venture 
nothing compares in safety and profit with 
the business of legal reserve life insurance. 

No better evidence of this fact could be 

ven than the results of the recent official 
nvestigations of a great number of com- 
panies. Not only did the companies 
weather the storm without the slightest 
financial embarrassment, but the investi- 
gations disclosed phenomenal earnings and 


an almost unhealthy state of oversolvency. 
tory records no important failures in 


thirty years, and shows an almost un- 
broken line of high dividend earnings to 
stockholders. 


The unparalleled safety of life insurance 
investments is due: 

First. To the law which requires the 
perpetual stability of the capital stock. 

Second. To the impossibility of so- 
called “runs’’ on the funds, a menace never 
absent from banking institutions. 

Third. To the legal regulation of the 
cost of. sell insurance, preventing rate- 
cutting and other ruinous practices in com- 
petition. 


The plan is to work the field in co- 
operation with banks. Rock Island is 
soon to have a new fire company, the 
American National, so it is putting on 
airs insurancewise. 





Walker Has Resigned 

C. W. Walker has resigned as man- 
ager of the North American Life of 
Newark at Chicago. Up to the present 
time no successor has been appointed. 
Mr. Walker was formerly a member of 
the firm of Walker & Walker, Spring- 
field, Ill., managers of the Equitable Life 
of New York. They left that company 





a” It ts your contract with the Company 
that counts for you. 


——T HE 


COLUMBUS 
MUTUAL LIFE 


is as” good and as strong as any. It offers the 
best Contracts. It is an Ohio Company. 








an or; in 
Its workers and members are all 
success, It is open te the inspection of every 


te for the Shortest, Plainest and Fairest 
Centract iss » made Direet with 
Heme Office. 
Capital $100,000 


C. W. BRANDON, President 
600 te 608 Brunson Building, Columbus, O 
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to go to the Columbian National. There 
was a report a few weeks ago that Mr. 
Walker would return to his old home 
at Montgomery, Ala., to engage in life 
insurance, but this was stated to be 
erroneous. 





Wants Wisconsin Information 
The Mutual Benefit Life is the only 
company in the country which has so far 
taken any cognizance of the new insur- 
ance laws which have been passed by the 
Wisconsin legislature 
Through its actuary, Mr. Rhodes, 
that company wrote Commissioner Bee- 
dle, requesting that he give an opin- 
ion on the assumptions for expense 
which could be made in premiums under 
the new laws, and intimating that if 
the construction was such that it would 
vary its present policy, the company 
would withdraw from the state. Com- 
missioner Beedle has not yet made his 
ruling. 


FAVORS GOING ON STOCK BASIS 





President Rawson of Des Moines Life 


Advises Policyholdergs Change 
Would Be for Their Benefit 





C. E. Rawson, president of the Des 
Moines Life, has sent out a circular 
letter to the policyholders advocating 
that the company now go on a stock 
basis for the better protection of the 
policyholders, in added security and the 
increased stability of the company, in 
the saving of taxes and in getting ad- 
mittance to other states. 

In a statement issued to the news- 
papers by the president, he says: 


Recently in one state, because this com- 
pany wee not on a stock basis, it had to 
pay a tax of $500, whereas had it been on 
a stock basis instead of a mutual the tax 
would only have been $75. 

All the glory and benefits—if any ever 
existed—that were attached to a mutual 
company were completely wiped away dur- 
ing the recent election of directors of two 
New York companies, the cost of which is 
estimated to be more than a million dol- 
lars of the policyholders’ money. The 
change contemplated at this time is from 
a mutual to a stock company, with a 
capital paid up of $100,000, this stock to 
be at par and to be sold and paid for in 


cash. 

President Rawson has never suggested a 
change or move for the company that has 
not proven of benefit to the policyholders, 
and this move to a stock basis with the 
added security of $100,000 will add strength 
to the company. 





Home Life’s New Policies 

The Home Life has gotten out an “en- 
dowment at age 80” policy. The rate at 
age 40 is $32.52; at age 50, $48.51; at 
age 60, $80.60. ‘ 

It is also issuing a 19-payment life 
policy, the rates at the main ages being 
as follows: 20, $28.04; 25, $30.56; 30, 
$33.63; 35, $37-42; 40, $42.18; 45, $48.30; 
50, $56.44; 55, $67.52; 60, $83.05. 


Peculiar Tangle 
At Oshkosh, Wis., Dr. H. B. Dale 
had policies amounting to $25,000 on 
his life when he became bankrupt. Cred- 
itors claimed the cash value on some 
of them, although they were in favor 
of Dr. Dale’s wife. The referee in 
bankruptcy held that two of them should 
be cashed. Before this was done Dr. 
Dale died and they became claims, pay- 
able to his wife. A compromise is now 
pending to pay creditors the cash value, 

plus a small additional sum. 





To Take Up Tax Question 

It is stated that the state tax commis- 
sion of Wisconsin is preparing to take 
up the question of life insurance taxation, 
and has already begun the examination 
of the laws of other states upon the sub- 
ject. This investigation was ordered by 
the Wisconsin legislature at its recent 
session. 

Early in September, it is believed, repre- 
sentatives of life companies having their 
home offices in Wisconsin will meet to 
discuss what plans they may offer on the 
insurance taxation question. 

One plan which will be discussed is tax- 
ation of the reserve of policies under a 
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law which will make the payment direct 
from the policyholders. Under this plan 
a policyholder would be able to use any 
of his liabilities to offset the assessment 
on the reserve of his policies, thus mak- 
ing the law in regard to the assessment 
the same as for any other credits. 

This is the method of taxation advo- 
cated by Actuary Glover, but a direct 
tax of this kind would not probably find 
favor with the policyholders. 





ARRANGEMENTS ARE COMPLETED 





Program for the Annual Convention of 
the National Association of 
Life Underwriters 





Arrangements are fast being completed 
for the annual convention of the Na- 
tional Association of Life Underwriters 
at Toronto, Aug. 21-23. 

E. H. Plummer of Philadelphia will 
make the speech of presentation that 
goes with the Calef loving cup, the first 
prize for the essay written on the topic, 
“The Life Agent and His Future.” Charles 
Jerome Edwards of Brooklyn will pre- 
sent the Ben Williams vase, second prize, 

The complete program of the conven- 
tion is as follows: 


WEDNESDAY, AUG. 21—MORNING 
SESSION. 


Invocation—The Rev. Dr. John Potts of 
Toronto. 

Addresses of Welcome—Emerson Coats- 
worth, mayor of Toronto; David Burke, A. 
I, A., F. 8. S., president Life Officers Asso- 
ciation of Canada; L. Goldman, A. I. A., 
F. C. A., managing director North Ameri- 
can Life; new president of the Life Under- 
writers Association of Canada. 

Roll Call of Delegates—Reading minutes 
of previous convention, president’s addregs, 
secretary's report, report and recommenda- 
tions of the executive committee, treas- 
— report, announcements of local com- 
mittee. 


AFTERNOON SESSION. 


Address—E. E. Rittenhouse, insurance 
commissioner of Colorado, ‘Fooling the 
Public, the Penalty.” 

Discussion of Five-Minute Topics—‘‘The 
Future of Life Insurance if Existing Con- 
ditions Continue.” 

Address—Henry H. Putnam, secretary of 
the National Association of Fire Insurance 
Agents, . “Agents’ Organizations in Insur- 
ance.”’ 


THURSDAY, AUG. 22—MORNING 
SESSION. 


Address—T. B. McCauley, vice-president 
Fifth International Congress of Actuaries, 
secretary and actuary of the Sun Life of 
Canada, “Insurance Legislation and Its 
Results, British, American and Canadian.” 

Continuation of Discussion of Five-Min- 
ute Topics—‘‘Reflections and Observations 
on Section 97 of the New York Laws;” 
“How to Pick Good Men for Subagents.” 

Address—Joseph A. Goulden, member of 
Congress from New York and general agent 
of the Penn Mutual Life, “The Agent, the 
Creator of the Business of the Past, the 
Hope and Factor of the Future.” 

No regular session will be held in the 
afternoon, which will be devoted to com- 
mittee conferences and garden party and 
reception at the Royal Canadian Yacht 
club, tendered by the Life Underwriters 
Association of Canada. 


FRIDAY, AUG. 23—MORNING 
SESSION. 


Announcement of Successful Prize Es- 
sayists—“‘The Life Insurance Agent and 
His Future.”’ 

Presentation of Calef loving cup, pre- 
sentation of Ben Williams vase, reading of 
prize essays, new business. 

AFTERNOON SESSION. 

New business, report of nominating com- 
mittee, election and installation of officers, 
unfinished business, selection of time and 
place of next annual convention, adjourn- 
ment, meeting of new executive committee. 

EVENING—BANQUET. 

Toastmaster—Former President Charles 
W. Scovel. 

“The Lion and the Eagle’—Benjamin F. 
on, insurance commissioner of Mary- 
and. 

“Public Opinion’’—Rodolphe 
postmaster-general of Canada. 

“Canada”’—George W. Ross, ex-premier 
of Ontario. 

“Economic Value of Life Insurance’— 
Harry Cockshutt, president Canadian Man- 
ufacturers’ Association. 

“Fifty Years of Life Insurance in Can- 
= George A. Cox, president Canada 

e. 


Lemieux, 





Claim Under Murderer’s Policy 
In the courts at Columbus, Ohio, Mrs. 
Anna M. Haugh, widow of the late Dr. 
Oliver C. Haugh, executed for murder, 
has brought suit against the Union Cen- 





tral Life to recover on a $3,000 policy 


TTATTATS WUT Te rM 





held by her husband in her favor. She 
bases her claim upon the statement in 
the petition that one of the premiums 
was paid while Haugh was in the peni- 
tentiary annex awaiting execution and 
that the company officials were cognizant 
of the fact. Moreover, the claim is made 
that the policy is incontestable and that 
no exception is made on account of 
death by execution. 

This case will be interesting because 
it will set a precedent in Ohio. Presi- 
dent Clark of the Union Central says 
that if the company does not pay the 
claim it will be because of setting a 
precedent and violating a principle that 
should hold good in life insurance busi- 
ness. It is said that but two cases of 
the kind have been tested and the poli- 
cies were made payable to estates then 
instead of to the wife, as in this case. 
Eleven premiums have been paid on this 
policy. 





‘* New St. Louis Companies 

The Universal Life of St. Louis is get- 
ting ready to enter the field for business 
immediately. Superintedent Vandiver of 
the Missouri department examined the 
assets of the company and found that the 
capital stock of $150,000 has been fully 
paid in, and the company has deposited 
$100,000, as required by law, with the 
Missouri department, which will shortly 
license the company. 

Announcement is made by the organiz- 
ation committee that the Mississippi Val- 
ley Life of St. Louis, which was incorpo- 
rated in June with a capital stock of 
$150,000 and a surplus of $150,000, has 
about completed the sale of the neces- 
sary amount of stock. This stock was di- 
vided into 3,000 shares at $100 each and 
the company will be operated on the co- 
operative or profit-sharing plan. Two- 
thirds of the stock has already been sub- 
scribed by a number of well-known busi- 
ness men of St. Louis and other cities 
throughout the Mississippi Valley, and 
in the course of a month or so it is ex- 
pected to apply for a license and begin 
writing business. 

Approximately $1,000,000 of insurance 
has already been subscribed by stockhold- 
ers. The Mississippi Valley Life will 
write nonparticipating insurance only on 
a 3% percent legal reserve basis and 
policies will include a health and acci- 
dent clause. It is the intention of the 
company to enter Missouri, Arkansas, 
Illinois, Oklahoma, Kansas and Texas 





Tenth Anniversary 


On the tenth anniversary of the Bank- 
ers Reserve Life of Omaha last month 
President B. H. Robison addressed the 
policyholders, reviewing the steady ad- 
vance of this western company. The 
assets of the company are just about an 
even $1,000,000, carefully invested. The 
company now has $17,000,000 in force. 
During the first half of this year the com- 
pany wrote $3,100,000 of new business. 
The Bankers Reserve prides itself on its 
low mortality and substantial dividends. 

It is located in the heart of a grow- 
ing section of the country where it has 
superior advantages for making invest- 
ments and securing business. 

President Robison gives due credit to 
the company’s agents and policyholders 
for their share in rounding out its suc- 
cess. Here are its principles, which the 
president concisely presents: 

“The company’s business has been con- 
ducted strictly on business principles with 
everyone, without fear or favor, which 
constitutes the secret of its success. The 
principles which have governed recognize 
strength, not size; quality, not quantity; 
the best policies; safest securities; small- 
est expenses; largest dividends; selected 
risks; preferred occupations; strongest 
field staff; the strictest economy and in- 
tegrity combined with publicity, which 
have resulted in attracting and attaching 
the best class of insurers in the country, 
who constitute its loyal, patriotic, influ- 
ential, carefully selected army of policy- 
holders,” 
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immediately after a license is issued and 
diligent efforts are already being put 





forth for the organization of agency 
forces in these states. 
Surety Fund Will Expand 


Dr. L. C. Lane, president of the Surety 
Fund Life of Minneapolis, has gone to 
Michigan to make arrangements for en- 
tering the state. The company may 
enter Nebraska shortly. The new busi- 
ness of the Surety Fund so far this year 
is 50 percent larger in volume than last 
year. 





“Webb’s Comparisons Simplified” 

The third edition of “Webb’s Com- 
parisons Simplified” has been published 
by Eugene G. Webb, Springfield, Mass. 
The price is $1.50. The book presents 
a large amount of information concern- 
ing thirty-four companies, largely by 
comparisons of management, expenses, 
intercst, mortality, surrender values, an- 
nuities, gain and loss and dividends. 





Keating Doing Good Work 


The general agency of the Equitable 
Life of New York in Minneapolis has 
written a steadily increasing volume of 
business all this year so far. The busi- 
ness for July greatly exceeded any of 
the other months, being better than any 
month since Dec., 1904. 

W. J. Keating, who was transferred 
from Sioux Falls, S. D., to have charge 
of this office, is a writer of no mean 
ability, and will doubtless produce good 





results in his new field. 
LIFE NOTES 
Kercheval & Wilson become _ general 


agents of the Misouri State Life at Litch- 
field, Il. 


The Reserve Loan Life probably will open 
a branch office at Hammond, Ind., within 
the next week or two. 


The Great Western Life expects to write 
$3,000,000 in August. Its record was 
$1,268,500 during the first ten days of the 
month. 

The Bankers Life of New York, which 
withdrew from Missouri a year ago, now 
contemplates reentering the state and will 
file its papers soon. 

Lawrence R. Hendricks and P. A. Kun- 
kel, 226 Linz building, Dallas, ToL, have 
been appointed state managers for the 
United States Annuity & Life of Chicago. 


The Knights Templar & Masonic Mutual 
Aid Association of Cincinnati has been ad- 
mitted to transact business in West Vir- 
ginia under the mutual assessment laws. 

W._T. Nash, compiler of Nash’s A ca- 
tion Register, who has been out of ogo 
surance business for several years, is back 
in the harness again on behalf of the 
American Central of Indiana. 

J. N. Westberg has succeeded Berthold 
Kende as general agent of the National 
Life, U. S. A., at Minneapolis. He was 
transferred from the Nebraska field, where 
he had been general agent for nearly three 
years. 


Dr. R. L. Smith, vice-president and gen- 
eral manager of the Southern States 
Mutual Life of Charleston, W. Va., which 
has recently been admitted to Maryland, 
is in Baltimore arranging for agencies for 
his company, 


W._W. Macomber, general manager of 
the Penn Mutual in isconsin, hes re- 
turned from five months’ absence, spent in 
Spain, Italy, Switzerland, France and Eng- 
land, His wife and daughter, who remain 
on the continent. will return about Oct. 1. 

H. 8. Vail, the Chicago life insurance 
man, has gone to New York with some 
assistants to examine the tontine settle- 
ments of the Equitable Life. This is done 
urder action of the Wisconsin supreme 
court in the suit of A. Ellinger, a licy- 
holder at Racine, Wis. The examination 
of the settlement will cover twenty years 





during the life of the Ellinger policy, and 
a report will be made to the court. 

Senator Wemple of New York is organ- 
izing the Government Life Insurance Com- 
pany, to have $500,000 capital. 

Percy C. H. Papps has been appointed 
actuary of the Mutual Benefit Life, suc- 
ceeding the late Sidney N. Ogden. Mr. 
Papps was formerly actuary of the Manu- 
facturers Life of Toronto and previous to 
rat time assistant actuary of the Canada 

e. 


The Des Moines Life is planning for an 
extension of its recently purchased build- 
ing. It has purchased a tract of ground 
just adjoining and announces that an ad- 
dition will be built next year. The new 
building has now been thrown open to the 
public. 


Capt. J. H. C. Boig, formerly state man- 
ager for West Virginia for the Modern 
Puritans of Norfolk, Va., and more re- 
cently executive special for the Southern 
States Mutual Life of Charleston, has re- 
signed his position to accept a position 
with the Securities Corporation of New 
York City. 


There is a movement on foot in St. 
Joseph, Mo., to organize a mutual life in- 
surance company. The promoters have in 
mind a plan to deposit $100,000 with the 
Missouri department pending the organiza- 
tion and securing enough policyholders to 
be able to organize under the provisions 
of the Missouri law. 

The beneficiaries of a $1,000 


Olicy in the 
order of American Yeomen, 


eld by the 


certificate of death and attest that offi- 
ciated at the funeral, because he is op- 
posed to both secret societies and insur- 
ance. 

Rowland & Wilson have been appointed 
managers of the ordinary department of 
the Prudential Life for St. Louis and 
eastern Missouri, succeeding W. A. Galen- 
tine. who is now seriously ill in a Chicago 
hospital. E. S. Rowland, who has been 
acting manager since Mr. Galentine’s re- 
tirement, and Guy Wilson, recently with 
the Travelers, make up the new firm. 

Field & Cramer of San Francisco have 
heen appointed general agents of the New 
England Mutual Life for California. The 
firm is composed of Charles K. and Rus- 
sell B. Field, who have for some years had 
an active part in the management of the 
agency under the administration of their 
father, the late General Agent Henry K. 
Field, and Herman Cramer, Jr., a faithful 
and successful special agent for Mr. Field 
during the last eighteen years. 


The Scranton Mutual Life of Scranton, 
Pa., is being organized. The following 
have been elected officers: President. J. S. 
MecAnulty; first vice-president, W. E. A. 
Wheeler, who is also director of agencies; 
second vice-president. Rufus T. Foster; 
treasurer, Madison F. Larkin; secretarv, 
John R. Williams: actuary, Charles E. 
Boothby; chief medical director, Dr. A. J. 
assistant medical directors, Dr. 
J. C. Price and Dr. A. J. Wilson; counsel, 
Fred W. Fleitz. 

At a recent meeting of the directors of 
the State Life of Indiana Chas. F. Coffin. 
second vice-president and general counsel, 
Was made agency manager, the position 
formerly occupied by Samuel Quinn. Mr. 
Coffin has a unique record in that he has 
never lost a case in court for the com- 
pany where the payment of a policy was 
in question. This was due as much to 
the carefulness with which he investi- 
gated the case before advising a contest 
as it was to his well known legal ability. 


LIFE APPOINTMENTS. 


Michigan 


Canada—F. A. Phelp, Sand Lake. 
Columbia Nat’l—Luellen Price, 





Foster 


ty. 
Equitable, Ia.—F. A. Gleason, Greenville; 
Emanuel Rushbrook, Kalamazoo; R. A. 
Hill, Twining. 
Fidelity Mut.—John Miner, Detroit. 
Manufacturers—W. J. Hurley, Decker- 
ville; Roy Watson, Pt. Hope. 
Merchants—Joseph Martin, Standish. 
Mutual Benefit—R. R. Senseman, Detroit. 
New York—F. A. Hoaglin, Albion; Ed- 
ward Pinney, Cass City. 


a American—J. H. Prentiss, Ann 
rbor. 
Travelers—The C. W. Watkins Co., 


Grand Rapids. 





Semiannual Statements of Life Companies 





Companies Assets 
Machin dats. s keanhenckses'éde ale $85,987,294 
SIE MINE. nui ces eencneee ans 66,321,496 
I Sir.n 66 wieheseundocaveua 14,163,950 
 aiviet.¢enipndssecde¥ees> anced 19,713,144 
Life Insurance Co. of Va........ ,201, 
NEL, en Cn ha we 066-6 bend waked 19,728,83 
Massachusetts Mut............... 43,271,338 
Ch OE Biecee cedetsesteus 1,104,739 
I SEs os 66's tnss-6eces ompad 10,076,158 
Os SE Acc cv necheovesbes 7,673,910 
ED Seki a ecce abs 6400's 26a 488,000, 
ee Bic ease cue be 23,098,841 
Prov. Savings 9,723,416 
Reserve Loan 745,1 
Security Mut... 
Free rTre . 
Fate Mutual, Mass. ‘ 

nion u «+ 13,229,016 
United Amer., Pa...... heepaioes ets 


6 Months’ 
Legal Net 6 Months’ Disburse- 
Reserve Sur lus Income ments 
wane $5,183,006 Oe cee oes ge 
$12,006,330 1,512,086 2,565,009 1,387,458 
18,328,577 968,649 2,012,515 1,355,817 
2,564,422 298,758 1,221,560 57,5 
17,897,500 1,550,551 1 ote ise 1,332,447 
ee re ,005,403 3,106,135 
943,563 140,425 95,658 144,210 
9,594,325 109,531 997,589 £45,471 
sercees 15,000/000 SETI G2t 27.9eeer4 
ee Neees ,000, ,772, »729,577 
22,054,631 1,010,500 2,095,250 1,442,325 
a hie é-k 109,759 1,802,732 1,476,946 
1,601,224 125,490 318,260 260,622 
3,656, 477,426 830,291 629,417 
22,803,196 2,461,704 2,725,866 1,654,035 
26,749,244 2,875,512 2,913,877 1,909,176 
12,527,078 2,566 +331,095 934,796 
3,411 20,318 30,090 35,346 
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Detroit Conference Members Will Hold 
Their Summer Conclave at Grande 
Point, Mich., Aug. 27-29. 





The annual meeting of the Detroit 
conference will be at the Grande Pointe 
Hotel, Grande Point, Mich., near Detroit, 
Aug. 27-29. Aside from the reports of 
officers and committees, president’s ad- 
dress and question box the following is 
the program: 

Reading and discussion of papers: 


(a) “Inspection of Risks and Collections,” 
L. O. Chatfield, Phoenix Preferred Acci- 


dent. 

(b) “Can Local Conditions Be Improved 
by Organization?’ Simon _Whitestone, 
Pittsburg Sick and Accident Union. 

(c) “The Agent; His Duties Toward 
Policyholder and Company,’’ Reinhold R. 
Koch, president American Assurance Com- 
pany. 

Deferred business. 

New business. 

Election of officers. 

Date and place of next meeting. 





Report on Bankers Surety 


The Ohio department has_ recently 
made an examination of the -«* 
Sure Company of Cleveland. e 
pon for the year 1906 was checked 
and verified and the company’s financial 
condition for the year 1907 at the close 
of books May 31 was found to be as 
follows: Income, $122,336.02, of which 
$102,118.86 was net income from pre- 
miums; disbursements, $143,004.31, of 
which $72,233.86 were net losses paid; 
gross assets, $758,860.80; admitted assets, 
$690,452.46; unpaid losses on bonds, $16,- 
044.41; unearned premiums, $146,105.14; 
commissions due on premiums in course 
of collection, $9,177.48; borrowed money, 
$9,000; reinsurance payable, $418.94; cap- 
ital stock, $500,000; surplus over all 
liabilities, $17,805.49. 





Minnesota Contract Bonds 

There is a considerable number of 
contractors’ bonds being issued at pres- 
ent in Minnesota, owing to the large 
number of swamps and low lands in 
the state that are being drained. This 
is making good business for the bonding 
men of the state. These bonds are given 
to insure the fulfillment of the contract 
and to protect owners of adjacent land 
from loss. 





Ruling on 10 Percent Rule 

In further interpretation of the 10 
percent rule, the Treasury department 
at Washington holds that surety com- 
panies may go on bonds in the internal 
revenue service up to their full capital 
and surplus provided all over 10 percent 
is secured by cosuretyship reinsurance 
or acceptable collateral security. Com- 
panies may go on other Treasury depart- 
ment bonds for 10 percent of their cap- 
ital and surplus or join with other ac- 
ceptable companies for an amount equal 
to 10 percent of their combined capital 
and surplus, but no provision is made for 
reinsurance, etc. No limitation is placed 
on bonds outside of the Treasury depart- 





ment, but upon such bonds all in ex- 
cess of 10 percent of the company’s 
capital and surplus must be secured by 
cosuretyship, reinsurance or collateral. 

The penal sum named in the bond is 
regarded as the liability, as the depart- 
ment does not recognize any offset on 
account of any estimate of the liability. 





Will Pay the Loss 

The American Bonding has indicated 
its willingness to pay the amount of the 
bond of the late W. C. Wallace, cashier 
of the postoffice at Columbus, Ohio, 
whose accounts are alleged to have been 
short. It is said that the company could 
have refused payment on a technicality, 
but decided not to do so. Postmaster 
Krumm will make up the $1,700, the 
difference between the amount of the 
bond and the shortage. 





Covers Machines in Europe 

The Employers Liability is writing a 
number of automobile policies to cover 
liability in Europe. American tourists 
who take their machines abroad dnd 
travel through Europe desire the policy 
to protect them while they are abroad. 
The Employers Liability charges an ex- 
tra $25 premium to extend its indemnity 
to the owner while he is touring with 
his machine in any European country. 
As the company is located in London 
and has different branch offices in most 


WANTED 


Experienced surety man to manage branch 
= Must be producer. Address in con- 
ence, 


NATIONAL SURETY CO. 
Gilbert Congdon, Asst. Sec., 115 Broadway,NewYork 
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of the European countries it would not 
have much trouble in adjusting losses. 


MILLIONS PAID 





IN BENEFITS 





Travelers Shows Amounts Disbursed 
During the Last Ten Years by 
States 





The Travelers has gotten out a table 
showing death and indemnity benefits 
by states paid by that company during 
the last ten years, 1897 to 1907. The 
total benefits for all states during the 
period are $11,192,606.57. The follow- 
ing is the table: 


For For 
Disability Death 
COE, <i56s0bs8od $ 235,894.54 $ 194,668.98 
BED  ccwescssonee 135,053.63 63,534.96 
New Hampshire 40,287.73 8,050. 
WOME ssccecccce 51,468.41 16.500.00 
Massachusetts . 565,568.98 157,932.50 
Rhode Island...... 40,600.81 17,550.90 
Connecticut ...... 113,039.41 71,969.95 
New York ........ 918,220.31 441,128.31 
New Jersey ...... 147,428.78 81,016.26 
Pennsylvania .... 528,312.60 393,821.97 
Delaware ........ BEeEee 8 —s_s eb uses dene 
Orr 45,158.75 40,496.38 
Dist. of Columbia. 35,833.59 22,850.00 
Virginia .......... 145,148.27 96,176.66 
West Virginia ... 68,103.00 54,260.00 
The Carolinas.... 102,984.47 30,342.70 
GOOTHER cccccccces 171,807.40 58,106.65 
ED §6-5:4-5406000-2 34,696.30 26.500.00 
DE. xevecevees 153,829.06 81,833.33 
Mississippi ....... 12,966.51 14,600.00 
Louisiana ........ 31,676.99 1,755 30 
EE Keseacascove 521,312.76 178,213.71 
Kentucky ........ 144,626.71 102,550.27 
Tennessee ........ 102,229.23 85,436.33 
REE: ss ccéccess 40,067.95 21,282.00 
SE. “Seksatieauens 596,898.75 363.758.2326 
Indiana 158.187.43 79,037.78 
DEE -catseceesas 325,708.13 274,739.00 
: Anstedinnseuse 114,280.39 46,550.00 
Michigan ......... 182,427.31 66,157.33 
Wisconsin ........ 141,888.24 50,253. 
Minnesota ........ 218.739.17 101,191 &7 
Missouri ......... 350,377.85 188,697.22 
PE. SB kexesicesc 74,432.31 35.777.50 
Nebraska ........ 46,613.84 23,550.00 
8 ee 205,279.40 142.870.90 
CamGeenta cccccere 155,140.78 145,340 67 
Oregon-Nevada 16,543.02 23.300.00 
erates 12,861.73 11,250.00 
The Dakotas...... 70,574.12 20.775.00 
Tdaho- Washington. 68,302.53 75,166.66 
New Mexico. Wy- 
oming, Arizona. 17,032.96 15,725.00 
DEOMURRS, 20scc0ccs 45,185.66 20,108.50 
Oklahoma and In- 
dian territories.. 21,468.34 8,950.00 
Hawaii and N. W. 
Wisc cbentwepaseee 666.14 181.95 





ésencreeeee $7,218,749.13 $3,973,947.44 





Indiana Casualty Returns 
The following are premiums and 
losses of casualty companies in Indiana 
for the first six months of this year: 
Company. Prems. Losses. 


Commonwealth Casualty...$ 36 anal 
Employers Liability........ 68,793 16,152 
General Accident........... 6.019 3.099 
Great Eastern Cas......... 2,378 1,490 
General Accident. Scot..... 991 636 
Metropolitan Surety........ 2.806 240 
Pacific Mut. Life........... 2.042 848 
U. S$. Health & Acci........ 14,002 5,626 





Thrifty City Officials 

Indianapolis newspapers have turned 
up a little scheme of city councilmen and 
other officials to. do a contractor’s bond 
business under the name of a land com- 
pany. Some of them, after the expose, 
repudiated connection with the company, 
though their names appeared on the 
company’s stationery. The president of 
the city council is president of the com- 
pany; the superintendent of city school 
grounds and buildings is vice-president, 
a city councilman is secretarv; other 
councilmen are stockholders. The land 
company, it is said, acts as agent for 
the Fidelity & Deposit Company. Two 
of the stockholders are members of the 





permanent improvement committee of 
the city council. The question arose 
whether city officers could act in that 
capacity. The secretary of the company, 
a city councilman, said in explanation 
that the land company does not write 
bonds, but solicits them for the general 
agent of the bonding company. The law 
is that no city officer, employe or mem- 
ber of the council shall be interested in 
any manner whatever in any contract 
or transaction with the city by which 
a liability or indebtedness is created 
against the city. The secretary holds 
that no liability is created against the 
city in a contractor’s bond. 





LIABILITY NEWS OF NORTHWEST 





Business Conditions Are Reported as 
Being Satisfactory—Hood & Penny 
to Have Inspector 





The liability insurance business in Min- 
nesota and the northwest is showing 
a healthy gain all along the line, and 
there has been a great deal more writ- 
ten this year than ever before. Con- 
ditions are improving all the time and 
this year the rates are better than they 
have been. Everyone reports business 
as being good, with very few large 
losses. One general agency in Minne- 
aoolis has good prospects of sending its 
company over $300,000 in premiums this 
year. 

There is only one weak spot in the 
field which the companies are keening 
clear of, and that is the iron mines 
north of Duluth. Owing to inadequate 
rates. the class of men employed being 
mostly ignorant foreigners who do not 
understand orders or carelessly disregard 
them, and the fact that the supreme 
court of Minnesota holds that the fel- 
low-servant act does not apply in the 
mines, the companies have found the 
business unprofitable ‘and are leaving it 
severely adone. 


The northwestern department of the 
Ocean, under Hood & Penny of Minne- 
apolis, is about to inaugurate a new de- 
parture in its liability denartment for 
that section. A trained liability man, 
conversant with all the details of the 
business, is to be appointed as an in- 
spector of risks whose duties will con- 
sist in traveling over the field and mak- 
ing an inspection of all risks with a 
view of suggesting any improvements 
that will reduce the hazard and have a 
tendency to improve the service. It has 
been found that the assured will very 
readily agree to any suggestions along 
this line, and the resultant falling off in 
claims will more than offset the cost of 
inspections. 





Automobile Collision Insurance 
The Employers Liability has amended 
its Missouri license so as to write auto- 

mobile and team property damage. 
The Employers is one of the five com- 
panies which can write automobile col- 
lision insurance in New York state, 
the others being the General Accident 
of Perth, Ocean Accident, Etna Life 
& Accident and Travelers Indemnity. 
Following an opinion of the attorney- 
general, the superintendent of insurance 
of New York rules that under the 
amended law companies licensed to do 
marine or floater business in the state 





Semiannual Statements 


of Casualty Companies 


6 Months’ 


Reinsurance Net 6 Months’ Disburse- 
Companies Assets Reserve Surplus Income ments 
EY Sines oc nares scene encase $6,814,147 095,985 $2,650,823 $1,477.473 $1,240,829 
PE CY, ince aedéctvenwsw acces 1,590,489 428,852 428,186 386,0 94,971 
Employers Liability .............. 4,408,898 1,283,189 942,946 1,428,895 1,238,327 
wamemey Gs CRSURIET. «0. cccccccess 7,737,778 veheaie - “‘thmiaie 3,544,896 3,272,690 
IE tlt: Be eindiiin sede tact ww'ewoeé 1,475,445 334,622 200,000 534,415 490,146 
General Accident, Pa.............. 337,185 69,800 105,344 218,239 207,301 
General Accident, Scot............ 1,183,759 372,987 132,140 606,540 530,447 
Grent Mastern Cas... ..cccvcccccce Sy = Saneas em 106,653 199,972 195,079 
Hartford Steam Boiler............ 4,181,087 sesesae SEES 725,292 588,120 
EE SOND. vc wavs ccssectoses 659.676 272,852 133,594 268.969 269,293 
Pa: Be rare 518,479 82,041 190,944 343,689 311,143 
Preferred Accident ......ccccesees 1,700,994 717,572 507,965 769,349 644.276 
OMY SS errr OE zee, 1,208,364 1,074,347 922,228 
U. 8. F. _— ee 3,476,534 1,225,897 391,870 1,282,171 1,283,556 
U. S. Health & Accident.......... 645,184 Rarokaoe 223,836 430,792 407,461 





AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 
Fidelity pie y Bonds; also the most 
Automobile Liability Policy issued. 
Special inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 


“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonde. 
Chartered Under Ohio Laws. 


$200,000 Doposited with Insurance Commissioner 





National Casualty Co. 


Oapital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 


PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 
Address 


MAJESTIC BLDG., - 





DETROIT, MICH. 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we will write them. 

Good Contracts in Good Territory to Good Men, 

Producers address 


H. G. B. ALEXANDER 
President and General Manager 
1206 Michigan Ave., Chicago, Til, 





Large foreign Casualty Company writing all classes of Per- 
sonal Accident and Health Insurance desires services of solicitor 
on commission basis to specialize on this branch in Chicago. 
Liberal Policies and attractive commission proposition to the 


right man. 


Address G12, Western Underwriter. 





LONDON GUARANTEE AND ACCIDENT CO0.,rta., 


CHICAGO 
A. W. MASTERS 


Manager 
Liability, Accident, Health 
and Credit 









OF LONDON 
ENGLAND.. 

CONELING, PRICE &WEBB 
Genl, Agts., Ill., Mo. and Ind, 
171 La Salle Street, Chicago 


CHARLES L, RAYMOND 


Genl, Agt,, Michigan 
Majestic Bldg., Detroit 
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cannot cover damage to property by 
automobile. collisions. 

This: ruling: relates to New York state 
only and has no bearing on other states. 





Don’t Want to Cheat Company 

Leo Adrian of Cleveland has sur- 
rendered: his $10,000 accident policy in 
the Central Accident of Pittsburg, hav- 
ing become convinced by a series of 
dreams that he is to be killed in a 
railroad accident soon. He did not ask 
for the unearned premium and_ says 
his action is prompted by a desire not 
to cheat the company. Secretary Butler 
in thirty-five years has never before 
known a policyholder to surrender his 
policy because he expected there would 
be a claim under it. 





Doing Some Good Work 

Hawe & Badger of Minneapolis are 
the new general agents of the Empire 
State Surety in Minnesota, Iowa and 
northern Michigan, young men well 
trained in the surety business. They 
are showing good results in their new 
field. Minnesota and northern Michigan 
have been well gone over and a large 
number of agencies planted. They are 
now working in Iowa, taking up the 
larger towns first, after which the small 
ones will be cultivated. 





Will Consider the Proposal 

The National Association of Casualty 
and Surety Agents, which is seeking to 
affiliate with the National Association of 
Local Fire Agents and have a joint’secre- 
tary, will meet in annual session in Rich- 
mond, Va., the day after the fire agents 
adjourn. The executive committee of 
the fire agents’ association will con- 
sider the proposition of the other or- 


ganization and report at the Richmond 
meeting. 





CASUALTY NOTES 


The Indiana & Ohio Live Stock of Craw- 
en. Ind., has applied for license in 
‘exas. 


Fred L. Gray, the Minneapolis casualty 
manager, has just returned from a trip to 
Europe. 

The Empire State Surety has notified 
the insurance commissioner that it will 
withdraw from Massachusetts. 


The Security Casualty Company of In- 
diana has taken offices in the wemcke 
building, Indianapolis, as headquarters. 

Theodore Schultz, a solicitor of the Con- 
tinental Casualty, working among the mi- 
ners at New Baden, Mo., was killed in a 
runaway recently. 


Charles W. Pattison of Cleveland, a 
prominent attorney, has been appointed 
agent at that city of the Federal Union 
Surety Company, succeeding Joseph Schau- 
weker. 

Through its Cleveland agency, the Em- 
loyers Liability has secured the liability 
ine on the La Salle building, which is 
being erected in St. Louis by Cowell & 
Drake, a Cleveland firm of contractors. 


Bell & Mulqueen have been appointed 
agents for the Empire State Surety at 
Council Bluffs, Ia. The MHarter-Ballard 
agency at Des Moines and T. G. Gordon 
of Sioux City have also been appointed its 
agents. 

B. C. Burns, who was formerly with the 
Fidelity & Casualty in Chicago, has been 
appointed special agent for Iowa by Man- 
ager G. A, Gilbert of the Employers Lia- 
bility. Mr. Burns will handle Iowa from 
the Chicago general agency. 
‘ While agents of the Casualty Company 
of America outside of Missouri were or- 
dered to cancel personal accident policies 
on citizens of that state, the accident 
business of the company, thro its Mis- 
8 agents, was reinsured in the Stand- 
ard Accident. 

Since James Michelstetter, formerly with 
the Central Accident in Wisconsin, became 
western agency manager of the Commer- 
cial Mutual Accident, with headquarters at 
Grand ,» Mich., he has doubled the 
Commercial’s Michigan business and has 
established eleven more agencies than it 

The Casualty Company of America will 
commence issuing a new steam boiler pol- 
icy covering dam in both boiler and 
engine room from explosion, collapse or 
rupture of any boiler or engine. in- 
novation in this mew contract on the 
lar steam boiler policy is that it covers the 
cylinder of the engine in addition to the 
main steam pipe. 

W. H, McLaran & Co. and McLaran & 
Humphrey at St. Louis have consolidated 
under the name of McLaran & Humphrey. 


Cosnaity. On account of the consolidation 
the Federal Union Surety has transferred 
from W. H. McLaran & Co. to the Market 
agency. 

The American Casualty of Tacoma has 
bought control of the Tacoma Private 
Sanitarium, which is the first of a string 
of hospitals that this company proposes to 
operate in the principal cities of the north- 
west. 

The Colonial Casualty Company of 
Huntington, which has been recently ex- 
amined by the Kentucky and West Vir- 
ginia insurance departments, has added 
$10,000 to its surplus, and has been ad- 
mitted to transact business in Kentucky. 
The company makes a specialty of in- 
suring employes of railroads, factories and 
coal mining companies. 


CASUALTY APPOINTMENTS 


Michigan 
#Ztna Indem.—J. T. Clarke, 
Springs; L. C. Baker, Jasper; W. F. 
Tonia; J. L. Welch, Lawrence; R. D. 
Lum; E. E. Simmons, Marshall; Wyman 
& Dunham, McBain. 
General <Acci., Scot.—John Simpkins, 
Milan. 
Great Eastern Cas.—W. A. Staffeldt, 
Coldwater. ~* 
Phoenix Preferred Acci.—Wm. McLeavy, 
Hastings. 
oon 8S. Fid. & Guar.—Edward Pinney, Cass 


ity. 
, A 8. Health & Acci.—J. E. Hesslop, Mid- 
an 

. § Cas—F. V. Pilson, Mackinac 
Island. 


Citizens Protect.—John Harwood, Alma; 
F. A. Worthington, Shepherd. 
Columbia Cas.—W. J. Given and W. A. 
Thorne, Detroit; A. E. Barnhart, G. F. 
Brondige and N. O. Dearborn, Pontiac. 
Michigan Cas.—N. J. McCullough and B. 
A. Haynes, Jr., Alma; L. K. Kirby, Ashley; 
A. J. Seymour, Bridgeport. 
Union Cas.—C. R. Frantz, Detroit. 
—, Liab.—E. E. Simmons, Mar- 
shall. 
Federal Cas.—J. O. Green, Sebewa. 
General Acci.—E. H. Whedan, Alpena. 
Maryland Cas.—G. H. Evart, Detroit. 
—" Sur.—E. C. Watkins, Grand Rap- 
8. 





U. S. Health & Acci.—R. H. Foster, 
Traverse City. 
Citizens 


Protect.—H. Randolph, _ St. 
Louis, 
U. S. Acci—Geo. Markham, Charlotte; 
Cc. C. Apling, Detroit; George Strayer, 


Frank Elliott, Smith, 
Pentecost. 
Loyal Protect.—I. C. Lowe, Adrian; F. 
D. Harrison, Hudson. 
Wisconsin 

Central Acci.—A. B. Caine, Janesville; 
Benjamin Kastein, Waupun. 

Chippewa Valley Cas.—M. 8S. McKee, 
Thorpe. 

Fid. & Cas.—J. A. Roberts, Owen. 

General Acci.—Frank Hein, Tony; W. D. 
Cobb, Beloit. 

Maryland Cas.—E. J. Bates, Menomonie. 

National Cas.—M. E. Morrow, Madison. 

North Amer. Acci.—L. Van Hecke, Ste- 
vens Point. 

Pheenix Preferred Acci.—F. C. Mock and 
J. J. Kruss, Milwaukee. 

Time Indemnity—Edward Miller, Mil- 
« eo & Benefit-—N. F 

nion eci. enefit—N. . Evert, 
a =, = W.H 9% 
sconsin Cas.—W. H. Baublit, Madison; 

M. W. Kaeding, Marblehead. 

Atlas Cas.—Earl Wall, Oxford. 

Badger Protective—Ben Miller, 
ville. 

Federal Cas.—Charles Curry, Kaukauna. 

Maryland Cas.—R. T. Roberts, Randolph. 

Nat’l Cas.—Milo Woodbury and BE. J. 
Reuter, Madison. 

North Amer. 
Chetek. 

Phila. Cas.—V. D. Fischbeck, Milwaukee. 

Time Indemnity—A. C. Radke, Sparta. 

Travelers—Bruns & Guenther, Sheboy- 


gan. 

U. 8S. Acci.—Robert_Hockett, Janesville; 
J. W. Snow, Jr., La Crosse. 

Union Acci. & Benefit—Frank Dekowski, 
Milwaukee; E. J. Jens, Fond du Lac. 

Western Relief—Charles McFarlane, 
Platteville; C. B. Spellman, Green Bay; 
William Muehl, Green Bay. 


Ohio 
American Assurance—E. A. Nobbe, Cin- 
cinnati; A. T. Mathews, Mt. Vernon; W. C. 
Frank, Canton. 
Citizens Trust & Guar.—A. J. Stevens, 
North Marietta. 
Fid. & Cas.—K. B. Coulter, Austinburg; 
R. W. Campbell, Salem; H. A. Barth, New 
Washington; W. E. Weeton, Cleveland; A. 
ie Lupton, Adena; C. B. Blythe, Mineral 
Vv. 


Lansing; Lester 


Janes- 


Acci.—Fred Hansen, 


Frankfort Marine—Sidney Nichols, Belle- 
fontaine; C. J. Stein, Glandorf. 
Ind. & O. Live Stock—J. W. Phillips, 


n. 
Metrop. Surety—R. H. Henney, Colum- 
bus; J. C. Mitchell, New Philadelphia. 
Nat’l Cas.—M. E. Spriggs, Ironton. 
_ Amsterdam Cas.—E. O. Mower, Orr- 
ville. 
North Amer. Acci.—B. F. McCoy, Millers- 


urg. 
Phenix Preferred Acci.—Roy Goddard, 





new firm is general — of the 
Fidelity & Deposit and the ific Coast 





Orwell. 
ok S. Health & Acci.—W. H. Elliott, 

n. 
American Cas.—B. N. Winings, Canton. 
Amer. Assur.—O. M. Hyland, Bellefon- 


ne. 


THE WEST AND THE NORTHWEST 


Missouri Agency Appointments 
(Continued from Page 7.) 
Nat’l Union—S. A. Shepperd & Co., 
Savannah. 

N. W. Nat’l—E. A. Ball, Jonesburg. 
Ohio German—M. J. Connell McQuary, 
; W. S. Brown, Poplar Bluff. 
Pheenix, Eng.—J. E. Dosenbach and H. 
R. Ellison, St. Louis. 

Queen—James P. Burns, Portageville; A. 
J. oye. Hamilton. 





St. uis—Henry Kemper, St. Charles; 
Dougherty & Bush, St. Louis. 
= Paul—James F. Smyth, Caruthers- 
ville. 
Sun, La.—Theo. E. Schultz, Jefferson 
City; A. R. Marshall, Huntsville. 
Heavy Nebraska Losses 

Nebraska insurance companies have 


had some heavy losses to adjust during 
the past week. Fires at Axtell, Friend, 
Fairfield and Blue Hill have resulted in 
losses averaging about $40,000 each. 





Planting Agencies in lowa 
R. J. Hirsh, special agent of the Guar- 
dian and Southern, is having good suc- 
cess in planting his companies in Iowa. 
He traveled Iowa for some time for 
the German National and is popular with 
the agents. He put the Guardian in 
the following towns the past two weeks: 
Sioux City, Des Moines, Council Bluffs, 
Ottumwa, Oskaloosa, Muscatine, Daven- 
port, Clinton, Dubuque and Cedar Rapids. 





Investigating Alleged Infractions 
The companies concerned are investi- 
gating the charges of the agents at Fari- 
bault that the newly organized Donaldson 


agency is not observing good practices 
as far as rates are concerned. 





Quiet On the Range 
The feeling among the insurance men 
in regard to the situation in the iron 
range towns has been considerably re- 
lieved the past week, owing to the peace- 
ful state of affairs that has prevailed. 

There was a somewhat nervous feeling 
in regard to what might happen up 
there during the strike, but the able 
manner in which it has been handled by 
the sheriff, who nipped all trouble in 
the bud, has caused companies to breathe 
easier. 

The towns on the range have proved 
a profitable field heretofore; but, as 
they are mostly wood, a riot might start 
a disastrous fire that would wipe the 
whole place out. 





Room for Improvement 

The salvage corps in Duluth has room 
for improvement in personnel and method 
of handling fires. At a recent fire the 
men covered two Mergenthaler type- 
setting machines during the fire and they 
were not damaged at all. After the fire 
was out they removed the covers and 
left. Large holes had been chopped in 
the roof over the machines, leaving them 
exposed to the elements. A heavy rain 
fell and nearly ruined the machines, and 
now the companies will have to pay 
partial loss on them. 





Companies Playing Safe 
Companies are not taking any chances 
of conflict with the Iowa authorities in 
connection with the three-fourths value 
clause, which has been reported as out 
of order. While in the opinion of the 
companies the ban should not be put 
upon this clause, they are discontinuing 
its use as a “play safe” measure. 





Examining Policy Forms 


The Minnesota insurance department 
has just completed an investigation of 
the policy forms used by the mutual fire 
companies and will now investigate those 
used by fhe stock companies, to ascer- 
tain whether the companies are comply- 
ing with the standard policy law. While 
most of the mutual companies were found 
to be complying with the law a number 
had clauses in their policies not allow- 
able, and they were all notified to change 
their forms at once. All but four or five 





policy forms, which have been approved 
by Commissioner Hartigan. 

The companies all used the standard 
form but added conditions,» some of 
which were directly contrary to the pro- 
visions of the body of the policy, which 
tend to deceive the insured, and in some 
cases might result in settlements preju- 
dicial to him. The standard form pro- 
vides that when a policy is to be can- 
celed for any cause the company shall 
give ten days’ notice of the cancellation. 
One policy was found to contain a pro- 
vision and another provision abrogating 
the ten days’ notice requirement. An- 
other policy contained the statement that 
it was not subject to assessment, when 
as a matter of fact all mutual company 
policies are subject to assessment 





BUILDING UP THE ASSOCIATION 





Minnesota Agents Are Working to De- 
velop Their State Organization and 
Results Are Coming 





The Minnesota Association of Local 
Agents expects to have a large number 
of new members on its rolls before the 
end of this month. President Wagner 
has enlisted the services of six local 
agents in different parts of the state 
who travel considerably. They are get- 
ting applications for membership, and 
Minnesota expects to go to the next 
national meeting with the largest mem- 
bership of any state. 

In, Minneapolis and St. Paul mission- 
ary work in the shape of personal so- 
licitation is being used with good results 
and it is expected to have 100 members 
from these cities alone. An increase of 
over 100 percent in membership is ex- 
pected before the end of the year. Sev- 
eral of the field men have expressed 
their intention of aiding the association, 
as much as lies in their power, to in- 
crease its members. 

The Minnesota association will put 
up a very strenuous fight to get the 
National association to meet in St. Paul 
next year, and as the agents are ex- 
cellent entertainers, have a pair of beau- 
tiful cities for strangers to visit and are 
well located, it is hoped they will get 
the convention. 





Wants Mutual Wound Up 


The Missouri department has reported 
to the attorney-general the fact that the 
Mercantile Town Mutual Fire of St. 
Louis has outstanding $60,000 of stock 
in a guaranty fund and the department 
cannot get an accounting, it is alleged, of 
$43,000 of the amount, as the company 
has only deposited $17,500 with the de- 
partment. The attorney-general is asked 
to commence proceedings to get an ac- 
counting of this $60,000 and also to wind 
up the affairs of the company, as Super- 
intendent Vandiver deems it inexpedient 
for it to transact business further. 





Notes from Lincoln, Neb. 


Chief Clement of the Lincoln, Neb., fire 
department was very seriously injured last 
week during a fire in the Arlington Hotel. 
He fell through a skylight, receiving in- 
ternal injuries, besides a severe cut on the 


temple. He is recovering rapidly. 
Cc. G. Bohannan, state agent for the 
Columbia Fire of Omaha, is ill at his home 


in Lincoln with rheumatism. 


William Clark, formerly of Clark & Mc- 
Donald, has entered into partnership with 
A, W. Miller, who lately quit the employ- 
ment of the Farmers & Merchants. His 
place in the former firm has been taken 
by George W. Holmes. 


The barn containing the fancy draft 
horses of the Woods Investment Company 
was burned last week, presumably by in- 
ecendiaries. Two of the stallions were 
burned. The owners estimated the total 
loss at $5,000. The stallions were insured 
for $500 each. 





Hail Losses 
Recent heavy hail losses in some parts 
of the west have caused it to be believed 
that companies writing that line would 
be hit hard. Undoubtedly in some sec- 
tions mutuals which do business over a 
limited area and have their liability 


bunched have received a severe blow, but 





of them have already sent in their new 


companies which do this class of business 
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tion of land are not hurt. The rates 
run from 3 to 10 percent for the short 
period from March or April to Sept. 1, 
when liability ceases. 





Grain Business Light 

Grain insurance at Minneapolis is re- 
ported unusually light for the present 
season of this year. It is said that the 
tendency among the farmers to have 
tanks erected on their farms and hold 
their grain for satisfactory prices is hav- 
ing an influence on the business of the 
terminal elevators and that most of the 
grain that is being moved in Minnesota 
is going to Duluth instead of Minne- 
apolis. In the opinion of some who have 
looked the situation over, the tendency in 
this direction is likely to be even more 
marked in the future. As a very large 
part of the grain that is shipped* from 
the northwest goes by boat and must be 
loaded at Duluth or Superior, they figure 
that there is no good reason why it should 
stop on its way from the fields at Min- 
neapolis. 





Praise for Ingalls’ Work 

There is much favorable comment by 
companies over the manner in which 
the affairs are being handled in Okla- 
homa and Indian Territory by Manager 
C. T. Ingalls of the inspection bureau. 
Rate infractions or improper forms are 
watched carefully by Mr. Ingalls and no 
guilty one escapes. His system of re- 
porting and following up violations is 
pronounced excellent and could be fol- 
lowed in other localities with much ad- 
vantage to the companies, it is asserted. 





Rallied to Mercantile’s Support 


The Mercantile of Boston, whose li- 
cense in Minnesota was suspended by 
Commissioner O’Brien after the Frisco 
fire, was reinstated the first of this year 
and its loyal agents have been giving it 
their hearty support since that time, as 
have its new agents, who have taken the 
company since. They recognize that the 
company came out of San Francisco with 
an honorable record, .and have shown 
their appreciation by giving it a large 
increase in volume of business through- 
out the state. 





Will Put in Sprinklers 
The Shevlin-Matthieun Lumber Com- 
pany at Spooner, Minn., is going to 
sprinkle its plant, the material for the 
equipment being on the ground, and the 
work will be pushed as fast as possible. 
It is intended eventually to pipe the 
whole yard. The sawmill and planer 
both have fire pumps at present and each 
has a system of water pipes with fifty 
feet of hose at each connection. This 
plant has a twenty-year cut of white 
pine in sight. 
he town is arranging to have an 
eight-inch main laid and connected with 
the lumber company’s new fire pump, 
which will be finished shortly. 





Minnesota Agency Appointments 


4Etna—F. W. Swanson, Badger; H. F. 
Weis, Le Sueur. 

Agricultural—J. W. Lang, Aurora; G. L. 
Brozich, Ely. 

anes, Pa.—George C. Main, Minne- 
apolis. 

American—Bert Jamison, Walker; Wilkes 
& Doane, Milaca. 

Citizens, Mo.—S. F. Donaldson, Fari- 


ult. 

Com’l Union—G. F. Robinson, Windom; 

. F. Weis, Le Sueur. 

Connecticut—G. L. Brozich, Ely; F. R. 
Burrell, Onamia; Louis M. Larson, Mor- 
ris; Peter G. Hiebert, Westbrook. 

Continental—James O’Meara, Jr., St. 


aul. 

Fidelity—J._ A. Fischler, Delano. 
Firemans Fund—H. E. Kirscht, 
over; O. Palmquist, Dassel; 


Hawkeye—A. F. Brachlow, Winona. 


North America—A. C. Eoennes, Middle 
River; P. C. Koerner, Litchfield; E. 
O’Connor, Coleraine; G. . Young, 
am; A. A. Morsching, Waltham. 
State of Ill.—S. P. Steen, Clinton. 
Lon. & Lan.—Gustav Erickson, Canby. 
Milw. Mech.—J. T. Meyers, Frazee; ar- 
ren Gibson, Little Falls. 
National, Ct.—P. C. Koerner, Litchfield. 
Nat’l Union—L. W. Crowl, Barnesville; 


Han- 
P. 


Per- 





Chase, Faribault. 
— N. Y.—C, W. Moore, Merriam 
ark. 

N. W. Nat’l—W. Christen, Albdny; W. B. 
Pineo, Clearwater; A . Liffrig, Mazeppa. 

Orient—J. Q. Annis, Albert Lea; O. K. 
Pederson, Appleton. 

Pennsylvania—O. M. Palmquist, Dassel; 
F. . Swanson, Badger. 

Phila. Und.—H. F. Weis, Le Sueur. 

Pheenix, Eng.—McDonald-Gill Agency, 
Ine., Virginia. 

Prov. ash.—Lillian L. McGibbon, Sauk 
Center. 

Spring Garden—Sloan-McCullock Agency, 
Minneapolis; James Nelson, Minneapolis. 

Westchester—P, M. Oistad, Harmony. 
. Law Union & Crown—H. B. Perrin, Man- 
ato. 

L. & L. & G.—E. P. Bacon, Pillager; A. 
O. Miller, Backus. 

Milw. German—P. F. Kelly, Rochester; 
Adolph Meile, New Ulm; Matthew Don- 
aghue, Minneapolis; James Donaghue, Min- 
neapolis. 

Milw. Mech.—W. R. Werring, Morgan; J. 
P. Cooper, Redwood Falls. 

Newark—C. . Hilton, Fergus Falls; 
Smith Bros., Brainerd; L. J. Rocholl, St. 
Cloud. 

Northern, Eng.—W. J. Smith, Gilbert. 

N. W. Nat’l—G. W. Curtiss, Kimball; A. 
J. Hayes, Le Roy; F. W. Ridgeway, Mor- 
ristown; F. S. Holmes, South Haven; Ed- 
win Ehlers, Watkins. 

Palatine—G. L. Brazich, Ely. 

Queen—C,. L. Hansen, St. Hilaire. 

Royal—H. F. Weis, Le Sueur: Sullivan 
Bros., East Grand Forks; G. M. Young, 
Perham. 

Royal Exch.—C. D. Holmes, Detroit. 

Security, Ct.—J. H. Wolter, St. Cloud. 

W’msburg City—J. O. Hage, Deerwood; 
J. S. Hopkins, Biwabik; G. L. Brozich, Ely; 
Dave Hage, Detroit City; J. P. Wolfe, 
Moorhead; Daniel Shaw, Thief River Falls. 





MISSOURI NOTES 


Settle & Rhodes succeed Settle & Settle 
at Greenville, Mo. 

Hirons & Hendrickson succeed Cook & 
Hirons at Webb City, Mo. 

W. D. Byrd gets the Home and the 
Queen at Caruthersville, Mo. 

The Missouri department has licensed the 
Teutonia Fire of Allegheny, Pa. 

At Independence, Mo., 8S. H. Woodson 
takes John E. Shartle as partner, the firm 
name being Woodson & Shartle. 

The city council of Willow Springs, Mo., 
has adopted an ordinance requiring each 
company doing business there to pay a 
license fee of $6 per annum. 





MINNESOTA NOTES 


W. C. J. Hermann has been appointed 
sole agent of the Southern of New Orleans 
at Minneapolis. 

Plans for the new home office of the St. 
Paul Fire & Marine are completed, and 
the company hopes to begin building with- 
in two or three weeks. 

Complaint is being made that some of 
the companies have accepted three-year 
contracts on the frame store building of 
Matt. Mandery at Butterfield, Minn. The 
rule requires annual policies. 

The sprinklered plant of the Hurty-Sim- 
mons Hardware Company, corner of Sec- 
ond avenue North and Fourth streets 
North, Minneapolis, formerly carried in 
stock companies, has been captured en- 
tirely by mutuals, 





IOWA NOTES 


Hundreds of lightning losses are reported 
ic Iowa during the past few weeks. In- 
surance adjusters have been busy handling 
them. 

Iowa suffered from a severe tornado dur- 
ing the week, striking nearest ‘to Mason 
City. Four are reported killed in the storm, 
and thousands of dollars’ worth of property 
were destroyed. 


A large number of Iowa insurance men 
are planning to attend the national con- 
vention next month at Richmond. Possi- 
bly one hundred members of the Iowa as- 
sociation will go together from that state. 

Council Bluffs, Iowa, at a special election 
overwhelmingly defeated the proposition for 
the extension of the franchise held by the 
Council Bluffs Water Company. The vote 
was 2,111 to 757. Many of the leading cit- 
izens favored the extension, but the strong 
municipal ownership sentiment prevailed. 
The next step is unknown, but in any event 
Council Bluffs will not be left without 
adequate fire protection. 





The Hodge & Mitchell agency at Coal- 
_ I. T., has been purchased by John D. 
ewis. 





McGreevy Bros. have purchased the 
agency of Dourson & Finan at Indian- 
apolis. 

An intonsistency has been pointed out in 
connection with the union form for the 
use of gasoline stoves. Some time ago 
the rule was amended as applying to the 
keeping of gasoline for sale by allowing 
ten, instead of the former five, gallons 
free of charge, The gasoline stove permit, 
however, has never been changed and re- 
stricts the quantity of gasoline on the 
premises to five gallons, 
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OHIO LOCALS MERT AT COLUMBUS 


(Continued from Page 1.) 
afford to meet the small exactions of our 
association. All sorts of excuses are of- 
fered for not taking part. Some agents 
actually expect, for their $2 a year, to have 
delivered to them, in a package done up 
with red ribbon, a _ well-organized local 
board, with a guarantee attached, if they 
keep on paying their annual dues, that we 
will keep these men in line and keep them 
honest, and from henceforth their fis will 
cease. This is asking too much, 
Get Benefits Without Helping. 

There are plenty of agents who should be 
members and supporters of our organiza- 
tion who have never contributed a penny 
toward its ane. In fact, have 


sought to the same, yet have 
benefited by y the. victories won at the ex- 


ley ‘ohat among a class of men 
nsurance agents are credited to 
be, that we have so much trouble in 
getting them to take a proper interest 
in this movement. Every branch of labor 
” Jog enone to protect and advance their 

nterests and here we are struggling 
for existence. Ever since we have Been 
organized we have fought for certain prin- 
ciples and have succeeded in carrying them 
to a successful issue, and these reforms 
could not have been ‘accomplished had it 
not been for a united front. 

Our organization is going to continue. 
It will grow. The moral force of the same, 
backed by our national organization, is in- 
valuable to us. Let us stick to the ship 
and go back home with renewed vigor and 
do all we can to enlist the support of new 
men in our own districts. 


Committees Are Named 
The president then appointed the fol- 
lowing committees : 


On Resolutions—J. V. Wilson, 
Thomas H., 


Bryson, Columbus; Hen 
M. D. ring. 


Marien; : 


bus; Wilson, Bow > te 
On ey oe lliott, Spring- 
field; Marion: Guthrie King, 


Zanesville: I. aw 7 Wallace, Springfield; Wm: 
Welsh, Mt. Vernon. 

This completed the business of the 
morning session, and adjournment was 
taken to 1 o'clock. 

More Present After Luncheon 

There was quite an increase in at- 
tendance at the afternoon session, as 
a number of the agents came in on 
morning trains and were unable to 
reach Columbus in time for the morning 
session. There was a big bunch from 
Marion, it being represented by nearly 
every agent there. It would be a good 
thing if some of the agents in the larger 
cities would follow the example of 
Marion and be present at these meet- 
ings. There were quite a number of 
the larger cities that had no representa- 
tion at all. 

Resolutions Are Adopted 

The committee on resolutions 
mitted the following report, 
unanimously adopted 

Resolved, That we condemn discrimina- 
tion in rates and believe that the method 
of me yee hazards and the fixing of 
rates by each company doing business in 
Ohio should be uniform in that company’s 
operations, regardless of section, to the 
end that risks similarly conditioned as to 
protection, construction, occupancy, ex- 
posures and other hazard shall bear the 
same proportion of the fire tax. 

Resolved, That we reaffirm our adher- 
ence to the well-established principles of 
the state and national associations, as al- 
ready set forth in their respective plat- 


sub- 
which was 


‘orms. 

Resolved, That we commend the loyalty 
of our officers, committees and members 
while passing through the somewhat un- 
certain conditions of the past year, and 
believe that the agency movement in Ohio 
will in the end be strengthened by our 
assuming as local agents all of the respon- 
sibilities of the situation. 

Lorain County Decision 

Resolved, That we desire to congratulate 
the agents of Lorain county in the secur- 
ing of a favorable decision by Judge Wash- 
burn of the common _— court of Lorain 
ou Ba oe the legality of their organiza- 

recommend that all agents in 

Ohio familiarize themselves with the find- 

ings in this case; and we trust ‘that an 

ap 1 from the decision may be carried to 

igher court in order that the legal right 

of agents to organize may be even more 
fully determined. 

Resolved, That we congratulate one asso- 
ciation in its ability to pay all of its in- 
debtedness and expenses during the past 
year, mavens a balance in the treasury, as 
shown by the treasurer’s report. 

Resolved, That we recommend the adop- 
tion of the amendments to the constitution 
and bylaws of the association as proposed 
by the executive committee in its report, as 

already submitt 

Election of Officers 

The committee on nominations then 
submitted the following report, which 
was unanimously adopted: 

President—Frank E. Lauterbach, Co- 
lumbus. 





First Vice-President—J. S. Elliott, 
Springfield. 

Second Vice-President—W. L. Kiefer, 
Findlay. 


Secretary and Treasurer—Miss L. M. 
Foster, Columbus. 

Executive Committee—Charles W. 
Bryson, chairman, Columbus; Thomas 
H. Geer, Cleveland; Philip Buerkle, San- 
dusky; Guthrie King, Zanesville; Ira 
W. Wallace, Springfield; Scott S. Wolf, 
Fremont; E. E. Shipley, Cincinnati; 
Francis M. Cooke, Akron; W. J. Hill, 
Steubenville; J. V. Wilson, Marion; 
George H. Owen, East Liverpool. 

Constitution and By Laws Adopted 

The constitution and bylaws then 
came up for consideration and the fol- 
lowing was finally decided on by the 
convention as answering all the require- 
ments: 


Section 1. Name. This association shall 
be known as the Ohio Association of Fire 
a agents. 

Sec. Objects. To support right prin- 
ciples aa use its influence to correct bad 
practices in fire underwriting. 

Sec. 3. Membership. Ali local fire insur- 
ance agents in Ohio shall be eligible to 
membership in this association, upon the 
approval of the executive committee, and 
the payment of three dollars. Each mem- 
ber shall pay annually on the first day of 
October three dollars, one dollar of which 
shall be used to defray the expenses of 
this association and two dollars shall go 
to the National association for member- 
ship therein and for subscription to the 
American Agency Bulletin. All member- 
ship shall cease on the thirtieth day of 
September in each rs and the payment 
of annual dues shall be a condition prece- 
dent to membership. 

Sec. 5. Government. The affairs of the 
association shall be conducted by a presi- 
dent, two vice-presidents (first and sec- 
ond), a secretary, a treasurer (the office 
of secretary and treasurer may be held by 
one person), and an executive committee 
of eleven members. The president shall 
be ex-officio a member of the executive 
committee. 

Sec. 6. Elections. All officers and stand- 
ing committees shall be elected annually 
and shall in all cases hold over until their 
successors are electei and qualified. 

ec. Annual Meeting. The annual 
meeting shall be held, each year at such 
time and ~~ as may hereafter be agreed 
upon by the executive committee. 
Duties of Executive Committee 

Sec. 8. Duties of Executive Committee. 
The executive committee shall have gen- 
eral charge of all matters affecting the 
interests of the association, and shall have 
power to employ such servants or agents 
as may be necessary in the conduct of the 
affairs of the association, to fix their com- 
pensation, and to fill vacancies in offices 
and in its own bam and to pass upon ap- 
plications for membership. 

Sec. 9. Other Committees. All other com- 
mittees necessary or proper for the man- 
agement of the affairs of the association 
shall be appointed by the president, unless 
otherwise provided for by the association, 
including delegates to the National asso- 
ciation convention, the president in all 
cases to be one of the number. 

Sec. 10. Annulment of Membership. 
Membership will immediately cease when 
the nature of the occupation of the mem- 
ber is so changed as to be contrary to the 
conditions of cligibility. Any member may 
be expelled from the association after a 
fair trial at any regular or called meeting 
by a ae gy vote of the members present. 

Sec. Local Associations. Any local 
a. ..w consisting of two or more fire 
insurance agencies in any county, city or 
town in Ohio, may, upon payment .. $3 for 
each member thereof, and upon the Pp. 
proval of the executive a. e 
membership as a bod ¥. in this association. 
Each member of a local association, by 
such action, shall be entitled to member- 
ship in the National association and to all 
the privileges of individual members in 
this association, except that such local as- 
sociations shall be represented at annual 
or other meetings of the state association 
by delegates to be named by them. Dues 
shall Ly id annually to this association 
= = e secretary or treasurer of such 
loca! 

Sec. 12, “Amendments. Amendments to 
the constitution mer be made at any meet- 
ing of the association, provided a copy of 
the proposed amendments be published in 
the Pail for the meeting. 





Bowling Green Agents to Organize 

The agents of Bowling Green, Ohio, 
have at last consented to bury the hatchet 
and indications are that the organization 
of a permanent board is a certainty. They 
now have a temporary board composed 
of all the agents, with one exception. 
This board met and elected as delegates 
to the convention of the state association 
of agents Earl A. Reid and Milo 
Wilson. This is a step in the right 
direction, and on the return of the dele- 
gates the organization will be perma- 
nently effected. All the agents have ex- 
pressed their readiness to adhere to cor- 
rect practices. 





Teutonia 


FireInsurance Company 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets . . . $673,153.45 
Net Surplus (over capital and all abilities) 477,088.00 


EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR., Sec’y. 
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Of Liverpool, England 


CHARLES E. DOX, Manager 
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145 La Salle Street, Chicago |$71 La Salle St., Chicago, Iii. 
FIRE INSURANCE 
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OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 





§. 8. LENEHAN, General Agent 


CHAS. R. STREET, Ass’t General Agent 





The Eagle FireCompany| 


Of New York 





ESTABLISHED 1806 





10ist ANNUAL STATEMENT 


Capital - - - $300,000.00 
Net Surplus + - 477,620.07 
Assets - - -  1,366,517.79 


SURPLUS TO POLICYHOLDERS $777,620.07 





STRICTLY FIREPROOF 


noret DRE VOORT 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 
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MARSH & McLENNAN 


Chicago Py 


New York Office: 
64 WILLIAM STREET 


London Office: 
123 BISHOPSGATE STREET 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital - - - = $300,000.00 
Surplus to aE, 413,206.10 
786,134.77 
3,982,143.00 


Assets 
Losses Paid to date, 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Cistetion, 5 yn ny 
Lecky, Jr., V. Pres. and Sec’y 


Assets $821,402.40 
Surplus to Policyholders | - 859,122.21 


Agents Wanted ia Illinois 


SHIPMAN & WAYNE 
General Agents 


GEO. L. PLATT, Special Agent 
139 Le Salle &t. CHICAGO 





LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 
In business continuously under the same 
management since 1872. 
Applications from leading agencies 
solicited 


Henry P. Magill & Co. 


General Agents 
184 La Salle Street Chicage 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, $1,000,000 00 

Assets, - - - $5,178,071 22 

Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 

Cor, William and Cedar Streets 

















August 15, 1907. 


_ THE WESTERN 


UNDERWRITER. 
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BIG BATTLE WITH CITY BROKER 


(Continued from Page I.) 
They get their friends in high positions 
interested in their behalf. 

Again, these city agencies say that the 
tendency of these corporations is to con- 
centrate all their departments. If the 
city agency does not go after the busi- 
ness, a cut-rate broker from swwew York 
will gobble it and place part abroad or 
the mutuals will get it. 


Argument of the City Broker 


“Why should we sit idly by in the 
face of the inevitable and see business 
gotten by entirely outside parties when 
we can save it?” says the big city 
agency. “The country agents would lose 
all if we did not go to their rescue. 
We can save the business and divide 
commissions with them. A half loaf is 
better than none.” 


Business Battle and Weapons 


In the battle for business the large 
city agency is doing nothing but what 
most of us would do if similarly situ- 
ated. It is using the facilities at its 
command, and they are excellent, to get 
business. The conflict is a business one 
pure and simple, with the companies as 
arbiters. And the companies, it may be 
added, are in a very delicate and em- 
barrassing position. 

Take the big city agent in Chicago 
rounding up plants in different states. 
His counterpart is seen in some of the 
Milwaukee agencies, who get business 
out in this state where the headquar- 
ters are in their city; and, still further, 
towns of lesser magnitude have their 
agents who poach on the preserves of 
the men in the small burgs. The same 
principle is involved to a certain degree. 


Plea of the Country Agents 


So long as the companies recognize 
the American agency plan the so-termed 
“country agents” declare their rights 
should be respected. They think they 
are entitled to the business located in 
their midst. At least they hold the com- 
panies should in no way encourage the 
handling of such business by the non- 
resident. These agents argue that if the 
large premium risks are taken away 
there is not enough left to warrant a 
first-class man remaining in the business. 
By holding the business to resident 
agents, it is contended that all get their 
equitable share. 


See Tendency to Concentrate 

A number of agents see, however, the 
tendency of large corporations to con- 
centrate the handling of their insurance 
in one office near to headquarters. The 
country agents cannot stop this current, 
but they desire to hold it back as much 
as possible. 

The country agent is inclined to be- 
lieve that a number of companies en- 
courage the big city agents to round up 
the corporations that have scattered 
plants. Many of these, it is held, would 
be content to continue the placing of 
their insurance locally were it not for 
the big city men who tempt them with 
alluring propositions. The companies 
get a huge bite at one time and the 
country locals lose out. 

Say City Office Is Favored 

Then the country agent believes that 
the city agent is being favored by the 
companies and can get better service 
and advance information on rates. The 
country agent asserts that by this al- 
leged discrimination in favor of the city 
office the latter has a much stronger 
leverage in securing business in outside 
localities. 

Result of War Rates 

There is a feeling in this state among 
the agents that the granting of low rates 
on trust and big corporation properties 
to city agents will soon cause much un- 
rest among the big premium payers and 
they will demand the same concession. 
It is the belief that these heavy insur- 
ants will be convinced that the resident 
locals are not able to get lower rates 
and hence they will throw their business 
to the city broker. It has been told me 
on many occasions during the last week 





that the large corporation people are 
being solicited very strenuously from 
Chicago and New York. 


Learn of Concession to Tanneries 


I find that the throwing off of rates 
in Wisconsin on the tanneries has be- 
come known to some of the other large 
business interests. Where they find that 
an industry that has not been a profit 
contributor is given a rate of 67 cents, 
whereas the tariff is over $2.50, these 
business men are very indignant and 
point out the inconsistency in the fire 
insurance business. “Why do you people 
do this?” asks the business man of the 
local agent, “and yet I am forced to 
pay four times this rate.” 

The agent has no defense to offer, 
neither have the companies, except it is 
a war measure. But war rates always 
leave a sting and the business gained 
is at the expense of greater prejudice 
on part of the public. 


View of a Local Agent 
I quote the substance of a _conversa- 
tion I had with a leading Wisconsin 
agent who is not a fire-eater, but a man 
who is very liberal in his convictions 


and conservative in his expression. He 
said: 
“T believe in adequate rates. The com- 


panies deserve rates that give a reason- 
able profit. They have a right to ex- 
pect of and insist on their agents getting 
these rates. Often we have been much 
embarrassed by advances in rates, but 
our companies tell us that the increase 
is needed and we vote to approve them. 
Then comes our battle with the assured. 
It is a most disagreeable experience, but 
our companies tell us we should secure 
the rates. Personally I have made ene- 
mies and lost business by my adherence 
to the full rates. 


Refuse to Allow Reductions 

“Suppose we seek a reduction on some 
risks. Our companies raise their hands 
in horror. So we quietly submit. 

“But when we find that our companies 
have thrown open rates on tanneries in 
our state for the benefit of an outside 
office we at once begin to seek the con- 
sistency in such action. Why aren’t we 
residents, who are asked to hold up and 
maintain rates, allowed concessions? Why 
were we not given a chance at the tan- 
nery business? I believe our companies 
should play a fair game with the Wis- 
consin agents.” 

Loss on Tomahawk Tannery 

A few days ago the tannery of the 
United States Leather Company at Toma- 
hawk, Wis., burned. I am told it had 
about $450,000 of the schedule and the 
loss will be 60 per cent. This was some 
of the 67-cent business, and everyone 
up here would like to see a list of the 
insurance. 

Cannot Afford to Give War Rates 
_ Looking at the question from a dis- 
interested viewpoint, it seems to me 
that the companies can hardly afford to 
grant war rates on any special class be- 
cause of the interchange of information 
among business men’s associations. It 
always leaves the insurance people open 
to attack, and there can be adduced no 
reason that will satisfy premium payers 
who have to remit for the full rate. 





To Reduce the Hazard 

A new device has been patented by an 
Ironton (Ohio) man to reduce the fire 
hazard of moving picture outfits. It 
consists of a small metallic case with two 
sides of heavy plate glass and is con- 
structed to hold about one pint of water 
to which is added various chemicals, the 
formula of which is the secret of the 
inventor. This case is fastened about 
one inch from the lens of the machine 
and cools the rays of light passing 
through the chemical liquid. A demon- 
stration was given to several interested 
parties, including the state fire marshal, 
in which an exposure was made on a 
stationary film for about half an hour, at 
the end of which time there was no 
visible effect, but on removal of the 
metallic case there was an explosion in 
ten seconds. 








POINTERS 


FOR LOCAL AGENTS. 











QuEsTION—Would you kindly inform 
us with whom to communicate re- 
garding the writing of a line on roller 
coasters, located in Illinois and Missouri? 

ANsweR—In regard to roller coasters, 
will say that we presume that these are 
in connection with some pleasure resort. 
The best plan would be to communicate 
with a leading local agent at each point 
where you desire to place the lines, arrang- 
ing with him to divide the commissions. If 
you have not a list of agents on hand at 
your office we will be glad to furnish you 
with the names of responsible agents if 
you will Iet us know what towns the 
property is located in. If you do not de- 
sire to deal direct with the local agents, 
it might be well to communicate with 
some responsible surplus line broker 
whose advertisement can be found in THE 
WESTERN UNDERWRITER. 


QueEstion—I notice in a recent edition 
you speak of hail insurance as though it 
is written to protect growing crops in 
the state of Nebraska. Will you kindly 
give me name or names of such com- 
panies as write this insurance. 

ANswer—The names of the main com- 
panies writing insurance on growing 
grain against loss by hail are the St. Paul 
Fire & Marine, St. Paul, Minn.; North- 
western Fire & Marine, Minneapolis, 
Minn., and the Alliance Fire, Austin, 
Minn. 








Want Column 


One dollar per insertion. Limit, five lines, 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 








Ad- 








WANTED — Connection with a_ well- 
established fire insurance agency in good 
Ohio town, Dayton preferred. Will pay 
cash for one-half interest ynd furnish sat- 
isfactory references. Address “Hustler.” 





WANTED—By experienced man, special 
agency and inspection work in Cook 
county; American company preferred; at 
present employed. F. 9. 





WANTED—Experienced man to handle 
our insurance agency; must be good solici- 
tor, capable of getting business in terri- 
tory supposed to be “worked;” salary 
$1,000, with good chance for improvement; 
state age and qualifications; man with 
some means preferred. First National 
Bank, Manistique, Mich. 


A FIELD MANAGER with eleven years’ 
experience wants general agency, life or 
accident, to locate at Chattanooga, Tenn. 
—- General Agt., Box 258, Upper Al- 
on, Ill. 








WANTED.—Position as stenographer and 
statistician in Chicago, Cincinnati or Col- 
umbus, O., by young lady with several 
years’ experience; accurate, rapid and 
competent. Address C 27, Western Under- 
writer, Chicago. 





WANTED—By an experienced fire un- 
derwriter, special agency for a fire insur- 
ance company in the middle west or Pa- 
cific coast. Address “West,” care Western 
Underwriter. 





WANTED.—To purchase fire insurance 
agency in Minneapolis, Minn. Also want 
local and state agency of a good fire com- 
pany. Have had several years’ experience. 
References given if desired. Address M 19. 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 La Salle Street 
CHICAGO, ILL. 


Cook County Agent of Illinois Na- 
tional Fire Insurance Co. 











FEDERAL LLOYDS 


159 La Salle St., Chicage. 
Gash Assets December Siet, 1906, 
$167,011.44, 
Unitmited Liability of Underwriters 
SURPLUS LINES 


TARIFF RATES 


= == SE. 


Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


RITCHELL & MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 
eSurapete pean of Landen, Slat 


County, Pa.; 
Co. State 














Ca 
of Pa.; Pelican; Western Reserve. 





@. 3, ULLMANN ©. A. NEWTON 
J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents for 

NEWARK FIRB « = Newark, N. J. 

CAPITAL FIRE - - Concord, N. M,. 

STATE FIRB (Ltd.) - Liverpool, Eng. 


Leading Agents and Brokers. 
ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bldg. St. Louls 
Co pond licited. ©: isst paid non-resi 
dent agents and brokers. Long distance telephones. 
Re sing Norwich Union, Hamburg-Bremen, Phila 
deiphia Underwriters, Fidelity, Indemnity, Hamilton, 
Star, Delaw Austin, Frankfort, N. Y., Pilate Glass, Cel- 
umbia, and U.8. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORE CO 
a Successors to Wall & Whittemore 


208 North Fourth Street - ~- 8ST. LOUI« 


Commission allowed non-resident agents 
on insurance on St. Louls properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L. PETTIBONE & CO.,!Managers. 




















Fctuartal. 











M M. DAWSON, F. I. A. 
s CONSULTING ACTUARY 
Member of the Actuarial Society of Ame 


Fellow of the Institute of Actuaries, Member o 
the Deutscher Verein fuer Versicherungs- W issea- 
schaft, etc, 


No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D. 


(in mathematics) 





Consulting Actuary 


1312 Geddes Avenue - 
J H. NITCHIE, 
. ACTUARY, 


153 La Salle Street, CHICAGO 
919 Association Building 
TSLEPHONES: Central 739. 


Ann Arbor, Mich 





Automatic 8008 
Insurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 
Counselors at Law 


1M6 to 1421 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


Hartwell Cabel. 

CABELL & KOHL 
Attorneys at Law 

850 First Nat'l Bank Bidg., Cincinaati, O, 


Special attention given to insurance cases, 














J. Louis Kohl 








In Answering Advertisements Please Men- 





tion THE WESTERN UNDERWRITER, 











August 15, 1907. 




















INSUR ANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


Appress Taz HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 











Provident Life am Trust Company 


OF PHILADELPHIA 
Iaserance in Force, $187,.670.839.00 
The NEW POLIGIES of the 


Assets, $61,639,557.56 
Provident premium rates of the Provident are exceed- 
and sim; ty of form ingly low and ae Sei Rattker toleess toy Lares 

ity and liberality in all essentials. yal dividends. 


P cacomr ying sy WITH  AORNTS SOLICITED 





momar 
ee 








, Western Ohio 812 Union Trust Building, Cincinnati, Ohio 
2 Ohio OGarheld Building, Cleveland, Ohio 
955 ee ee Chiccgs th 
Oy as Settles -  .” . "44 Home Bank Building Detroit Mic 





The Company OF the — BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Steck Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets, $176,429,015.04 
Proof of Public Cenfidence The Daily Average Business'During 1906 


This company has more premium-paying busi- 432 per day in Homsber of Claims Paid, 163 per 
ness in force in the United States than any ‘other day in Number of Policies Placed and Paid for 








$1 per Cay in Hew Tncurence Placed and 
Company, and for each of the last 13 years has — Pad for. $1 $6909.09 > 
had more New Insurance accepted and issued than cy-hol aiusidedteheare 
any other Company in | ___ $8%5465.58 per day in Increase of Assets. 





of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 

































The——..sy 


Northwestern 
National 


sa 01 Minneapolis 








NVITES your attention to its new 
agency proposition as embodying the 
most desirable business opportunity 
afforded in the life insurance field. % 
The reorganization of its agency forces 
and the entering of additional Western 
States offers especially advantageous posi- 
tions for reliable men who desire to estab- 
lish permanent business connections, 





THE 


Union Central Life 


Insurance Co. of Cincinnati 
ESTABLISHED 1867 


The Best Company for the Agent 





Fire Insurance Company 
because its policies are the most profitable of New York 
for the policy-holder. 

ASSETS, $55,6195517-39 





‘YESTERN DEPARTMENT 
159 La Salle Street ‘Chicage 


I. 8. BLACK WELDER, Manager 
W. L. STEELE, Assistant Manager 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 


Under a New Management, 


With a he Gontnst policies and the safe-guards established by the law of New York—the most 
th the Com: resources— ter by many millions than those of any other company 
r Sealy invests in the Bae secbdlabic Geonaitine conabntas with 


economy of management equalled by few and excelled by none, maintains its place to 
the tenet soaks Gale Oo ie hs de de en os econ 


The best dividend-paying company, 

The best company for policy-holders, The best company for agents. 
Apply for agency to 

GEORGE Tf. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO. OF NEW YORE 
34 Neassay Street, New York, N. ¥ 


Gasoline -++ F-P= Safety 


Our Latest Improved Machine With New Features 
Write for Our Latest ee 


LIABILITIES, 53,794.524.89 


JESSE R. CLARK, EB. P,. MARSHALL, 
President Vice-President 


ALLAN WATERS, Sup’t of Agents 























The eendennat Light & Stove Co. 


420=422=424-426 East Pearl Street, Cincinnati, Ohio 





WM. D. FAIRBANKS 
President 


CHAS. F. MANSFIELD LORISTON M. FAIRBANKS 
Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 
















Capital fully paid $100,000 












Report of examination by Illinois department as of June 18, 1907 


Assets - - $182 836.65 
Tetal Liabilities, except capital, 47,675.27 
*Net surplus - + - 35,161.38 


*Net surplus over all liabilities with reinsurance reserve computed on full 
pro rata basis, $15,905.59. 





LEBO. ANDERSON @ YOUNG 


General Agents 











159 La Salle Street, Chicago 


